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Hundreds of thousands of tool users 
buy this plier every year... 


DO THEY BUY IT GH 
FROM YOU ? 


Every year hundreds of thousands of tool users... 
including your customers... lay their money on the line 
for the Channellock No. 420. They say no other plier does 
so many jobs so well. That's why it will pay you to stock it 
... Catalog it. . . display it up front. You'll like the fast 
turnover and the extra profits of America’s fastest selling 
plier. Send for our new catalog. 


CHAMPION DeARMENT TOOL COMPANY © MEADVILLE, PENNSYLVANIA 


IT’S EASIER TO STOCK JUST ONE LINE OF PLIERS 
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IT’S PROFIT-WISE TO STOCK THE GENUINE CHANNELLOCK LINE 





_ 


] 


2? 
& enon] eS: seamen 
= : 
; A evesi Yd amadaaaiddadsaadddadéaddddadaddsan ht 
PAN HD. 


TAPPING SCREWS MACHINE SCREWS sc é 
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“NAT” STANDS OUT 
with dress-parade packaging 


Brighten up your fastener shelves and speed up off-the-shelf selection with 
the snap and color of National's high visibility labeling and uniform packaging 
These smart, trim boxes stand out, boldly identifying National quality by their 
glossy red and black finish. Color-coded labels make stock handling easier, too! Colors 
quickly identify fastener types. And sizes are printed large enough to see, even on 
higher shelves. 
Standardize on National’s most complete, accepted 


quality line . . . packaged to stand out boldly for greatest 
sales appeal. ¢ 
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Ask Your Distributor . . . He Knows A S 


NATIONAL SCREW & MFG. COMPANY ©.) 
Cleveland 4, Ohio J neste 
Pacific Coast: National Screw & Mfg. Co. of Cal. 
3423 South Garfield Ave. « Los Angeles 22, Cal. 
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N. E.. Atlanta 8, Ga 


“There is a difference 
in nail quality” 


“We know now that a good nail is more than just a hunk 
of steel wire with a point on it. First off, it takes good, 
sound steel to make good nails. And the best-quality nails 
have strong, uniform heads and clean, sharp points. 

“That's the kind of nails we get every time from a 
carton of Bethlehem nails.” 

We agree wholeheartedly that there is a difference in 
nail quality. And the degree of quality parallels the manu- 
facturer’s sense of responsibility toward his product. Beth- 
lehem places strong emphasis on quality, not only in nails 
but also in staples, barbed wire, farm fence, fence posts 
and other products which you can profitably handle. 


Attractive New 50-lb Carton 

You can sell Bethlehem nails in a new 50-lb carton as well 
as in the established 100-lb size. A complete range of nail 
sizes and styles is available— bright, blued, cement-coated, 
galvanized. We can make prompt deliveries on all items 
Just write to the address below for specific information. 


BETHLEHEM STEEL COMPANY 
BETHLEI 
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NEW! A REALLY BIG 7’ POWER SAW 


FOR REALLY BIG PROFITS! 






This brand new Shopmate beauty | Yew masculine look 









Model SC-700 
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ible, loaded with se 3 feature tf re | mny others 


sriced to sell to ess than a t 6% aw Has every co 










eivabdle feature 





® Big 7" diameter blade cuts full 2-7/16 
at 90°, 2” at 45° © Powerful 8 amp. 115 > 
volt AC motor © Automatic Safety Clutch 
eliminates “kick-back” ® 
Lower guard retracting lever 
® Sturdy die-cast calibrated 
bevel gauge ® Adjustable 
graduated rip guide ® Hand 
some silver luster finish 




















Nev AMP. _ 
2 SPEED ?/s" DRILL 


CHANGES SPEEDS INSTANTLY—ELECTRICALLY! 













Pe Maalet ii eftic ent 





2? speed dr d 


R alutior 2 sp “ easie se a 

New modern design, plus e silelalelisle MRl 1° hills — a 
© POWERFUL 2.8 AMP UNIVERSAL AC/DC 115 VOLT MOTOR — 

FAN COOLED FOR TOP EFFICIENCY © High speed — 2000 rpm — | 
for drilling wood, plastic, etc. © Low speed — 1000 rpm for > 
heavy duty drilling © Electro mechanical transmission changes yi \ 
speed instantly — electrically @© Speed range selector switch Pay SPEED 
interlocks with on-off switch for maximum safety ©® Full power N 4S¢ »" itiaie) eo 
output at either speed © Precision geared chuck and key ® Mul- — ne Thiet 
tiple ball thrust bearing © Precision cut alloy steel gears © 
Weighs only 6 pounds, perfectly balanced ® Spindle lock for 
easy chuck removal ® Silver luster finish 


NEW POWER TOOLS + NEW EXCLUSIVE 




















— 


¢ 
peverse® e 


flick of 
ite 


the 
a sw 


JIG SAW WITH JIG-LITE VERSATILE OSCILLATING SANDER ¥a" CAPACITY 6 AMP. DRILL 
t WITH REVERSING SWITCH 


low weight-to-power 
moke this dr for 


2 amp yniversal motor, extende 
easy feather edging, over 25 
bevels to 45 either f sanding surface, patented nor 
famous Jig-Lite lus every other con knurled rollers make this the b 
nm the market! 


The most popular, fastest 
you've ever sold! Cuts 


ceivable selling feature! 


fs : 
ca For the most 
| ble 

Eee i profita 
z te: George Weatherby, Sales Moneger 

Christmos PORTABLE ELECTRIC TOOLS, INC 

ever had! 320 W. 83rd St., Chicage 26, til 

Yes, send me full details on the following “het” tools 
0) New 7° Saw, List $44.88 CO) New 2 Speed Drill, List $32.95 


C) New Oscillating Sander, List $24.95 C) New Jig Saw, List $29.95 
nN | (C) New 33-piece Drill Kit, List $25.26 C) New %" Reversible Drill, List $39.98 


> 49 Aonmats ite 


33 PIECE %4"' DRILL KIT Model K-740-43 —_— 


An outstanding valve and an outstanding 
seller! Includes powerful 2.6 amp. permanent Address 
mirror finish drill with geared chuck ond key City Sento 


new all-steel Drill-Toter with lift off tray 1 
ond all the other accessories My Preferred Distributor 
— eee eee ee ES Ere Se rr TE OO 
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Big Profits from Piumbing Sideline 
Operating a Service Shop 

Turnover: Key to Housewares Profits 
Boosting Tackle Sales 

Sprucing Up the Overhead 

Gift Goods Top ‘Em All 

Novel Outside Isiand Display 
Multiplying Power Mower Sales 
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Business Trends 


Sees t wensiis Everything you 2s 


Dealer Sales Aids 


=e oer Sthicnalt Gatlin need to win eee 
the selling game 


Why “‘roll-your-own” trying to assemble a complete line of 
sports equipment that will sell? Eliminate brand confusion, 


L. Rocer toom 6 7 rat 42nd } New York |} . : , . . 
MUrray Hill 2 f t At inventory probems and duplication with the fast selling Draper- 
Cohasset een 38-0712. Philadelphia ; - ; ; 
James R. Corcer, 27 Terrace, Lansdowne, Pa Maynard high-quality line. 
MAdison 6-0145 cago G Arvin, 333 N. Michigan 
Chicago, Ill. Te t 6418 leveland; Josern B A complete line of sports equipment 
tocrrs, 16404 South ‘ ‘ ‘velan Ohio. Tel. CLear d : a 
! 1-9063. Loe Angeles: Lovp B. CHarrett & ASSOCIATES High-quality insures repeat sales 
93 Wilshire Bivd teverly : if. Tel. OLympia 2-1490 , 
San Francisco: Frep . ‘ Chappell & Associates Nationally famous brand name 
S21 Edinburgh St Ateo lif. Tel. Diamond 38-8806. | 
Charlotte: W. ¢ : H $ ,. Gastonia, N. C. Tel 
UNiversity 77-7005 tilas tARON t opr, T7183 Inweoed Rad 
Dallas 0, Texas. Te “ul 7-2027. Miemi: Ray Rickus 
915 Chamber o re Shele nm Fla rel. FRanklir 


All price ranges 
Approved Youth League equipment 
MacGregor golf balls and tennis equipment 


Complete catalog presentation of line 


shed Monthly ? 


W. R. C. SMITH PUBLISHING COMPANY Quick delivery from wholesaler 
Atianta, Ga., and Daites, Gs Faster turnover — higher profits 


dit Land Rusine Offices 
806 Peachtree Street, N.E., Atianta 8, Ga. ; 
heshbbed + Be , Like to have the full story? Write today for complete informa- 
one : — tion, catalogs and name of your nearest Draper-Maynard 
wholesaler. 


DRAPER-MAYNARD 
Sports Equipment 


4861 Spring Grove Ave. : Cincinnati 32, Ohio 
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BUSINESS TRENDS 


> Business Outlook— At the year's halfway point the concensus of opinion am 
experts is that the business decline has hit bottom and will now ve 

recovery. Already, production is holding steady and is 
Employment will head up along with personal incomes. By early 
spending may be nearing previous record levels. For the remainder 
outlook is bright: U.S. population is supposed to increase another 
auto sales will pick up; 500,000 more houses will call for a new 
TVs, and appliances of all types; and with some of the steam taken 
flationary pressures, the cost of living will tend to be more stabl« 
months ahead. 


) 


Personal Incomes—Throughout the period of business decline 


softened by the steady flow of personal income. Income stabi 


ly responsible for the continued high rate of consumer spending. Consumer 


ing on services has had an uninterrupted rise, while retail sales by May ha 


covered about half their decline. In May, consumer income was at a rate 


billion dollars, up more than a billion from April and from May 1957. 


Retail Sales—tThe steadiness of consumer demand has helped to hold retail 

up at a time when production has decreased. In May, retail sales were 
about one percent below a year earlier. Sales of durable goods were down 
about 10% for this period. Hardware sales showed up a bit better. As the 
year’s second quarter opened, sales by dealers in the lumber, building 
and hardware group were approximately 2% above a year earlier. 


Construction—, significant upturn in construction activity should stimulat: 
activity in other industries in the ahead. In May, building co: 

tracts soared above 3.4 billion dollars, the highest figure ever reported 

for any single month, according to the F. W. Dodge Corp. Even so, this ' 

but one percent ahead of May 1957. Home building contracts totaled about 


1.4 billions, 4% above May, 1957. 


Employment—the total number of people at work rose from April to May, 
ing 64.1 million. In mid-June insured unemployment declined to 7 

315,000 below a month earlier. 
Steel Production— Continuing the upturn that began in early May, steel pro- 

duction in late June was at the rate of 64.9% of capacity. The producti 
increase has been due in part to orders placed by customers in hopes o 
getting delivery before an expected rise in steel prices. However, a 
time steel company officials were still hesitant in boosting prices. 


Farm Income—Best news for dealers throughout much of the South is the improv- 
ed financial position of farmers. Farm cash receipts in the first five 
months of 1958 were up a solid 9% from the '57 period. 
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SINCE 1854 


NIXDORFF-KREIN MANUFACTURING CO. 
916 HOWARD STREET * ST. LOUIS 6, MO 
JOHN T. EVERETT & COMPANY «+ SALES REPRESENTATIVES + MEMPHIS 4, TENN 
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GREATEST 
"tan Ut 


URACY 


ACCURACY -The new Detecto stabilized mech- 
anism (guaranteed by patent) gives you a great accu- 
racy story! Result of three years research, Detecto’s 
new mechanism is actually suspended from the case 
...records weight with watchmaker precision even on 
soft carpets and uneven floors! 


READABILITY-—No more squinting or squat- 
ting. Detecto’s new 4-inch Hi-Fi, high style dial gives 
superlative, distortion-free reading! No bigger dial on 
any bath scale at any price. A tremendous plus your 
customers can see! 


6 
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PLUS 
EASIEST 
READING | 
|) 
IN 
BATH 


STYLING — New Detecto ‘99’ is slim, smart, mod- 
ern...the perfect accent for the most elegant bath- 
room. Styled by the noted designer, Harry Preble, Jr 
STAIN-PROOF MAT- Beautiful, stain-proof 
Mylar mat looks new for the life of the scale, cleans 
with just a whisk of a damp cloth 

PRICE — New Detecto ‘99’ will retail at only $10.95" 
..& volume price for volume sales! No other scale at 
any price comes near it—for accuracy, readability and 
decorator design! 


PROF IT-~— Detecto ‘99’ is the most profitable scale 


SOUTHERN HARDWARE for August, 1958 








to retail at $10.95* 
. 7 


you ever sold! Here, for the first time in 17 years is a DETECTO SCALES, INC 
scale that’s totally new from its mechanism to its mat! [50 Park A 
: : , . . ten Brooklyn 5, N. ¥ 
Stock it! Push it! Promote! You can’t miss with ‘99°! ; 
Yes! Send me complete information on 
new Detecto ‘99’ and Hamper Ensembles 


Detecto’s profitable line of ee - Sa | NAME 
color-matched scale and vinyl 

hamper ensembles produce greater 
volume and larger unit sales! aneemes 








FIRM 




















CITY ZONE STATE 


THERE IS ONLY ONE DETECTO *Slightly higher west of the Mississippi 
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INDUSTRY NEWS 


Campbell Chain Elevates 
Hally to Vice-Presidency 


ALBERT A. HALLY has 
named vice-president for market- 
ing, Campbell Chain Co., York, Pa., 
according to George J. Campbell, 
president. Hally joined the com- 
pany in 1954 as sales manager. 


been 


f 


Albert A. Hally 


Prior to joining Campbell Chain, 
Hally had been regional sales man- 
ager of Dennison Manufacturing 
Co., then sales manager, merchan- 

manager, and director of 
planning for the Permacel 
Tape Division of Johnson & John- 


dising 


sales 


son 


° 


Kraeuter Announces New 
Prepaid Shipment Policy 


KRAEUTER & Co., Inc., Newark, 
N. J., recently announced that pre- 
paid shipment will be made on fu- 
ture orders billed in excess of $200 
or weighing more than 100 pounds 

These changes were outlined in 
a comprehensive new catalog pub- 
lished by the century-old maker of 
pliers, snips, chisels, punches, and 
star drills. 


8 


Kraeuter also reported that 
now is making its vinylite “Cush- 
ion Grips” available on a broad- 
ened range of its tools at no extra 
charge 


° 


Russwin Appoints Two 
Sales Representatives 


WILLIAM J. ZIEGENHEIN, vice- 
president, Russell & Erwin, New 
Britain, Conn., announces the ap- 
pointment of F. C. Shelton, Jr., as 
sales representative in the Texas 
territory, and the appointment of 
Daniel B. Gilmore, Jr., for the 
Georgia and Alabama territory 

Shelton owned his 


own company for installation and 
91 


previously 


repair services and for the vast 


1,000th Space Sold for 
Annual Trade Exposition 


FRANK M. YEAGER, right, manag- 
ing director of the National Hard- 
ware Show, shows Charles Snitow, 
president, the location of the 
1,000th exposition sold for 
the annual trade exposition to be 


space 


Shelton Gilmore 


years has been a hardware sales- 
man and estimator 

Gilmore has 
with Russwin for 
as a salesman, and wa 
an estimator and salesman in con- 


ociated 
everal months 
forme! ly 


been a 


tract and special hardware 


held September 29 through Octo 
ber 3 in the Coliseum at New York 
City. More than 40,000 buyers are 
expected to attend the show 
Among the new features of the 
1958 National Hardware Show this 
year will be an extensive exhibit 
of porch, patio, and garden furni- 


ture 
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NEW! LOW PRICE LANGLEY SUPER SPINREEL! 


— = —=-F => 


—_ = 


HAS LANGLEY'S ; ‘ my 


| 
TWO-POINT SHAFT HAS THE LANGLEY For the first time—at a new low 
DOUBLE-MATIC FEATURES 


SUSPENSION 1. Automatic anti-reverse price—this new economy spinreel 








2. Automatic self-centering | brings famous Langley features 





within the scope of every budget 
minded sportsman. Model 777, 
finished in a beautiful crackled 
gray and green has fine bal 


ance and increased durability 








ADVERTISED PRICE 


RAGAN | 43% 


. i 4, Lb ee aa 














LANGLEY CORP. DEPT. 14. 310 EUCLID AVE 
SAWN CoreGo 12 CALIFORNIA 








ALL POSITION 


CHECK 


the Multi-Purpose 


WASTE RECEIVER 


Every model in the complete line demand throughout the yeor 
of SANITARY WASTE RECEIVERS season after season, with steady 
is designed for ao purpose. Core yeor-round profits for you 

ful pianning, based on proven Every home, store shop ond 
sales records, provides you with office needs one or more modern 

only the fast-moving, top-selling SANI-CANS for convenient dis Sensitive eee Noiseless 
models. There is no profit loss posal of waste or litter. A SANI 
from ‘‘dogs'' or yeor-end ‘‘dump- CAN for every purpose brings big 
ing SANI-CANS ore in ger profit opportunities for you 


For steam, hot or cold 
water, oil, gas and compounds. 


Designed for rugged service. These valves 
are also available with rubber poppets for 

use with air or cold water. Sensitive in 
SANI-CANS offer a choice of standard open and operation. Work in any position. Made 
patented step-on models, in popular sizes and in seven sizes, 200 lbs. pressure. Won't 
attractive decorator colors, white, chrome and stick. We will design special Check 
copper plete finishes, thet commend ofiention : 2 Valves. Tell us your needs. 


and compel buying action. See the SANI-CAN ’ 
for : Write today for Bulletin 204, or 


man in your locality or write the factory 
telephone Harrison 3313 today. 


prices, discounts and delivery schedules TODAY 


SANITARY RECEIVER CO., INC we see \ STRATAFLO PRODUCTS, INC. 
Dunkirk, N. Y. FREE Catalog FORT WAYNE, INDIANA 
The Original Step-On Receiver 
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WagiO7 MULTI-STAGE Champions* 0 to 200 ft. 


sures needed for contemporary living. The incom- 
parable Twin is multi-stage, convertible, and fully 
packaged. What a profitable combination! 


For maximum profit, sell UP to these completely 
deluxe Rapidayton multi-stage Champions. Big and 
powerful, they give the higher capacities and pres- 


The Twin Champion 


America’s No. 1 all-purpose water system. Big 
volume, big profit—covering 85 to 90% of 
the entire jet pump market! Two stages, con- 
vertible, packaged with 13- or 30-gal. horizontal 
or 42- or 52-gal. vertical tanks. Exclusive Quick- 
Connect flange saves up to $10 in time and 
materials. Reaches to 150 feet, pumps full 
capacity at 40 Ibs. pressure, and delivers up 


Vertical and Super Champs 
for “over-the-well’”’ installations 


Vertical Champien—singie and two-stage for 
depths 20 to 150 feet, with capacities ranging 
up to 1220 g.p.h. Easy to install with exclusive 
recessed base. 


to 1250 g.p.h. Completely deluxe and quality- 
built. Retails in same price range as most deluxe 
single-stage pumps. 


Deluxe 


Here are the unmatched volume and profit builders 
among all jets: the completely deluxe Rapidayton 
single-stage Shallow Well and Convertible Cham- 


Shallow Well Champions 


The most popular pump in America today. True 
premium quality and superior performance at 
a low price. Completely deluxed. Compare its 
quality, installation, and performance features, 
one by one, with any other shallow well pump 
made. Quad-Volute self-priming design; open, 
separate motor mounting bracket; one-piece 
bronze impeller; 56-frame heavy-duty capacitor 
motor. Packaged with stainiess steel and hori- 
zontal and vertical galvanized tanks, 4- to 42- 
gal. sizes. Pumps up to 1730 g.p.h. 


Low-priced 


Super Champ — two and three stages, for depths 
20 to 200 feet. Axial flow principle. Capacities 
up to 1350 g.p.h., pressures to 87 Ibs. ALL- 


BRASS internal construction. 


WaigjiOwl SINGLE-STAGE Champions* 0 to 80 ft. 


pions. With these systems you can capture the entire 
heart of the jet market. Solid, “sellable” features, 
many exclusive. Priced just above the lowest. 


Convertible Champions 


The original Convertible Champion, widely imi- 
tated but never equaled. A big system, com- 
plete!y deluxe—with outstanding features, many 
exclusive and new. Converts from shallow to 
deep well (reaches to 80 ft.) without additional 
pump parts. Exclusive Quick-Connect flange 
saves up to $10 in time and materials, Quad- 
Volute self-priming design. Packaged with 4-gal. 
stainiess steel, 13- and 30-gal. horizontal and 
42-gal. vertical galvanized tanks. Delivers up 
to 810 g.p.h. 


WagiOWl SINGLE-STAGE Jetstars* 0 to 80 ft 


you lasting customer satisfaction along with maxi- 


NEW! Quality-built Jetstar Shallow Well and Con- 
vertible systems at hard-hitting competitive prices. 
Their high performance and dependability will bring 


Shallow Well Jetstar 


NEW! 


Do business with your 


A big new pump, a real 
quality pump—and out- 
standing deluxe features. 
With a price so low, and 
a trade discount so gen- 
erous, yd can dominate 
a highly competitive sit- 
vation at substantial 
profit! Fully packaged. 
Quad-Volute design. Ca- 
pacities up to 1250 g.p.h. 


mum profits. Basic parts have high degree of inter- 
changeability with Rapidayton Champions. 


Convertible Jetstar 


Stock this one new, low- 
priced competitive system 
for any well 0 to 80 ft.! 
Converts from shallow to 
deep wells without addi- 
tional pump parts. Com- 
pletely packaged with 
Stainless steel or hori- 
zontal and vertical gal- 
vanized tanks. Exclusive 
Quick-Connect flange. De- 
livers up to 750 g.p.h. 


¥ : 
Keypiaagin wholesaler for Rapidayton jet, submersible, 


reciprocating pumps and water systems + water softeners + cellar drainers 


*reapewanng 
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America’s most COMPLETE and FASTEST SELLING line ; 


JET PUMPS 
Tailored to YOUR NEEDS 


For MORE Volume and Profit 
MORE Promotional Advantages 


MORE Installation and 
Service Advantages 


Whatever you need in jet pumps to secure maximum 
volume and profit in your area, you have it with 
Rapidayton—America’s most complete and fastest 
selling line. 

With Rapidayton you have a jet pump or system 
to surpass any competition, be it quality, features, 
performance, or price—or a combination of these. 
And you have a tremendous long-range promotional 
advantage when you can select from one nationally- 
known, accepted brand, anything from the most 
deluxe water system to the most competitive, any- 
thing from the smallest package system to the larg- 
est, and anything from a single-stage shallow well, 
through single- and multi-stage convertibles, to ver- 
tical multi-stage deep well models. 

You profit more with Rapidayton jets, for there’s 
a pump tailored to your exact needs. And you profit 
more because you've got more pump to sell —more 


y 


The Tait Manufacturing Company, Dayton 1, Ohio 


Established 1908 as The Dayton Pump and Manufacturing Co 


@riose tart ure. co. 


deluxe quality features, many exclusive and new. 
Among these are the Quad-Volute self-priming 
design; big, heavy-duty long-lasting 56-frame motor; 
an open, separate motor mounting bracket (which 
prevents moisture from pump entering motor) ; and, 
on all convertible models, an exclusive patented 
Quick-Connect flange which saves up to $10 in time 
and materials. Interchangeable parts (only a hand- 
ful needed) keep inventory low and make service 
easy. 

Stock and sell Rapidayton —the jet line that has 
EVERYTHING. Do business with your Rapidayton 
wholesaler today. Generous trade discounts, 


Packaged for PROFIT! 








Rapidayton jet water systems are fully pack- 
aged with 4-gal. stainless steel tanks (10-yr. 
warranty) and with horizontal and vertical hot- 
dip galvanized tanks in all the popular sizes. 
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Knight & Wall Co.'s Seminolian 
Scheduled for September 11-12 


KNIGHT & WaLt Co.’s annual 
merchandise show—the Seminol- 
ian—scheduled for September 11 
and 12 in Tampa, Florida, will be 
the biggest and best ever held, ac- 
cording to a recent announcement 
from Frank Cooper, III, president 
and general manager 

The event this year will serve 
two purposes: to celebrate Knight 
& Wall’s 75th anniversary, and, of 
course, to sell merchandise. To 
this end the products of more than 
100 manufacturers will be on dis- 
play for the benefit of visiting 
hardware, lumber, and building 
materials dealers who are expected 
to attend from throughout central 
and southwest Florida. The gener- 
al public will not be admitted to 
the show. 


New Location 


Staged again after a year’s ab- 
sence, the 1958 Seminolian will be 
held in the large Electrical Expo- 
sition Building located in the Fair 
Grounds approximately one mile 
from the company’s warehouse 
The show will get under way at 
10 a.m. on opening day and the 
doors will not close until 10 p.m 
that evening. A similar schedule 
will be followed the second day 

Every effort is being made to 
assure dealers the most impressive: 
merchandise exhibit yet presented 
by the company. Because of space 
limitations in the past manufac- 
turers had been limited to rela- 
tively small booth areas. With more 
space available this year manu- 
facturers have been urged to u 
in the Seminolian the displays used 
in such large trade exhibits as the 
National Hardware Show 

Plans emphasize this event as a 
selling show with nothing to inter- 
fere with that objective. A snack 
and coke bar will be in continuous 
operation during the entire show 
period with all food and drinks 
served free to the company’s cus- 
tomers and participating manufac- 
turers. The company has annouced 
that there will be no dinners, 
lunches, or banquets to take up the 
customer’s buying time. 

All of Knight & Wall’s customers 
who wish to remain overnight will 


12 


F. M. Cooper, Ill 


be lodged at the Hillsboro Hotel in 
Tampa with all expenses paid by 
the company 


75th Year 


This year’s Seminolian will be a 
fitting recognition of the company 
founding 75 years ago, when two 
young Tampa men, H. L. Knight 
and Perry G. Wall, envisioned the 


need for just such a busines 


serve central and southwest 
da. From a modest beginning 
22 by 60 foot wooden buil 
Washington and Marion st! 
Tampa, the company has expand- 
ed to its present position, through 
the years adding larger faciliti 
and improving its service 

The company’s 75th birthday an- 
niversary coincides with an anni- 
versary for F. M forme: 
president, and presently chairman 
com- 


Coope I 


of the company’s executive 
mittee and board of directors who 
is observing his 55th year of asso- 
ciation with Knight & Wall 

Mr. Cooper, a 


figure throughout the industry, k« 


widely-known 


came vice-president and assistant 
manager of the company upon th 
death of H. L. Knight in 1919: and 
president and general manager of 
the firm in 1944 upon the death of 
Perry G. Wall. Mr. Cooper retired 
as president in 1954, 
chairman of the board in 1954 and 
chairman of the executive commit- 
tee in 1956 


becoming 


(Continued from page 8) 


Reynolds Metals Moves 
Sales Headquarters 


THE SALES HEADQUARTERS ol 
Reynolds Metals C recently 
moved from Louisvill Ky., to 
Richmond, Va 

All of the aluminum company’s 
headquarters function including 
manufacturing, marketing, adver 
tising, research and corporate 
groups are now located in Rich- 
mond 

Headed by Davi 
executive vice-pre 
over 400 sales e! 
volved in the m 

Unaffected by the mé« 
en Reynolds aluminum 
plants in Louisville 


° 


W. O. Austin, Jr. Named 
Red Devil Sales Manager 


THE APPOINTMENT of William O 
Austin, Jr., as sales manager of Red 
Devil Tools, Union, N. J., is an- 
nounced by John L. Lee utive 
vice-president of the firm 

In his new posit Austin will 
be in charge of the entire sales de 
partment, traveling throughout the 
United Stat 


William ©. Austin, Jr. 


He joined Red Devil in 1990 in 
the Philadelphia office as a district 
sales manager, Three years ago he 
was transferred to the Los Angeles 
office in the same capacity, and 
later was named western regional 
charge of 11 


sales manager in 


states 
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John H. Graham Elects tools and equipment, materials and Richard A. Whitty, Bersot G. Wil- 


Buckley Vice-President supplies and finished goods of the hoyte, and Andrew J. Winbun 


steel company. ° 
JoHN S. BUCKLEY recently was o 


elected vice-president, John H 
Graham & Co., Inc., New York, N Chattanooga Royal Names 
Y., national manufacturers’ agents Independent Hardware Sales Vice-President 


of hardware, housewares, garden 
and building supply, and sporting Show Schedule Announced . . .U c 
: ROBERT ( (;UNDAKER 


goods products THE THIRD ANNUAL Independent joined Chattanooga Roy 
Hardware Exhibit is scheduled to Chattanooga. Tenn., as vice-presi- 
be held in New York City from dent in charge of sales and adver- 
September 28 through October 3, tising. He was associated with the 
and will be located at the Barbi- Sunbeam Corp. for 11 years in var- 
zon-Plaza Hotel ious field and sales management 

The 1957 exhibit had 130 ex- positions prior t 
hibitors and attracted nearly 4,500 signment 
buyers, show executive ported 


. 


Belknap Elects Bondurant 
to Board of Directors 


AT THE ANNUAI 
meeting held recently 
Hardware and Manufa 
Inc., Louisville, Ky., FE 
John S. Buckley rant was elected a dire 
company. He has beer 
company since 1911 and 
buyer of electrical goo 
pliances since 1947 
The following direct 


was elected account vice-president : eae 
elected Charles W 


Buckley joined the com; 
1945. In 1946 he was made assist- 
ant export manager. In 1956, he 


garden tools To} H And : 7 
JONnN Anaerson rik i 
e Renate William Belknay Robert C. Gundaker 


Charles R. Bottorff 

Houston H. Burnett 
Hough to Represent Caskey, Dara E. Cro 
Pennsylvania Lawn Mower = Cross, Jr., Mark B. Day 

Dentinger, Charles Allen Gag 

APPOINTMENT of Carter Hough, ward W. Heller, Fred Kimmel, J: 

Jr. & Associates, Jacksonville, Fla George E. Martch, Guy P. Metcalfe 
as manufacturers’ agents to handle Charles B. Price, Charles B. Price 
the sales of Pennsylvania lawn Jr., Russell Procter, Joseph A 
mowers in the states of Alabama, Shearer Dayton Holloway f 
Florida, Georgia, Mississippi, and Robert L. Stein, George C. White 
Tennessee, is announced by A. M 
Tinker, sales manager, Pennsy] 


vania Lawn Mower Division, 36th Gift & Jewelry Show 


American Chain & Cable Co., In« 
Exeter, Pa Opens in Dallas August 31 
+ : THE 36TH ALLIED Gift & Jewelr) 
Show will be held in Dallas, Texa 
at the Hotel Adolphus during 
Arvin Purchases J & L 3 week of August 31 through 


Ironing Table Business “oe mccartney demnecser ymin 
PURCHASE BY Arvin Industrie . 

Inc., of the ironing table business 

of Jones & Laughlin Steel Corp 

was announced recently by Glenn Show buyel party for 

Thompson, Arvin president only will be held on Mond: 

Included in the purchase are the and the dinner-dan 

trade name “Met-L-Top” and and exhibitors w 

“Glide-Easy,’ patents. designs, E. R. Bondurant Tue 
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INDUSTRY NEWS 


Beck & Gregg's Merchandise Show 
Set for August 31-September 3 


MORE THAN 150 manufacturers 
will exhibit their products at the 
annual Fall Merchandise Show 
scheduled by Beck & Gregg Hard- 
ware Co. for August 31-September 
3 in Atlanta, Ga. 

Once again the show will be held 
in the exhibit hall of Atlanta’s 
Biltmore Hotel. 

Dealer customers from through- 
out the five-state area served by 
Beck & Gregg have been invited 
to the event. To make it more con- 
venient for dealers to get away 
from their businesses, the show is 
being held during the labor day 
week-end, officially getting under 
way at 2:00 p.m. on Sunday, 
August 31. The doors will remain 
open until 9:00 p.m. that evening. 
For the remaining three days, 
show hours will be from 9:00 a.m 
to 9:00 p.m. 

The show has been further en- 
larged this year, and between 95 
and 100 booths will be used to dis- 
play merchandise from all of the 
company’s nine divisions. Much of 
the merchandise on display will be 
available to dealers at special 
prices. 

Once again factory representa- 
tives will be on hand in the booths 
to help customers in the inspection 
of merchandise and to answer any 
sales and merchandising questions 
that dealers may bring to them. 

Beck & Gregg’s entire staff of 
salesmen will be available to help 
customers during the entire four- 
day period of the show. 

To promote dealer attendance, 
the company is using a series of 
five mailings to dealers. Then five 
days prior to the opening of the 
exhibit, dealers will receive an en- 
graved invitation from W. A 
Parker, president of Beck & Gregg 

Various prizes will be awarded 
to dealers following a_ special 
drawing the last night of the show. 
Dealers whose tickets are drawn 
do not have to be present to win 


a 


Puritan Cordage Mills 
Acquires Blue Ridge Cord 


THE ACQUISITION of the Blue 
Ridge Cord Co., Hendersonville, 
N. C., by Puritan Cordage Mills 


14 





of Louisville, Ky., is announced by 
William C. Ballard, Puritan execu- 
tive vice-president 


e 


Reynolds Aluminum Opens 
Jacksonville Warehouse 


FORTY-FOUR YEAR old Reynolds 
Aluminum Supply Co., Atlanta, 
Ga., formerly Southern States Iron 
Roofing Co., has announced the 
establishment of a complete ware- 
house operation in the city of Jack- 
sonville, Fla 

In addition to its inventory of 
aluminum, galvanized and stainless 
steel and copper industrial metals, 
the new warehouse, located at 1612 
East Eighth St., will have on hand 
a complete range of aluminum and 
steel roofing, insulation products, 
rain carrying equipment, Color- 
weld awning supplies and many 
other building products 


Kentuckian Honored 


Congratulations are in order for Leroy 
R. Stevens, left in photo, buyer of lawn 
supplies and housewares for Stratton 
& Terstegge Co., Louisville, Ky. whole- 
salers, for the honor conferred on him 
in the dedication of the Leroy Stevens 
School for Retarded Children. He is 
president of the Kentucky Association 
for Retarded Children, and serves on 
community, state, and national groups 
to further the children's interests 


(Continued from page 13) 


Whitmer to Head Southern 
Sales Staff for Simon 


THE Ep. W. Srmon Co., sporting 
goods manufacturer, recently 
named Dave Whitmer to head its 
sales staff covering the South 
Whitmer has served for the past 
10 years as representative for the 
company in the New England and 
Mid-Atlantic areas 


Dave Whitmer 


Offices have been established in 
Atlanta to cover the Carolinas, 
Florida, Alabama, and Mississippi, 
as well as Georgia 

Atlanta becomes 
filiated offices for the New York- 
headquartered Simon organization 
Others are in Dallas, Kansas City, 
and Evanston 

Major lines represented by 
Whitmer will include Sunset Fish- 
ing Lines; O. Mustad & Son, fish 
hooks: Uncle Josh Bait Co.; Frank 
A. Hoppe, Inc., gun cleaning prod- 
ucts: Iver Johnston, shotguns and 
revolvers: Audley Holster & Leath- 
er Goods: and J. DeBeer & Son, 


baseballs and softballs 


one of four af- 


. 


Payne Joins WGM Staff 
as Sales Administrator 


West GEorRGIA MILLs, INC., of 
Whitesburg, Ga., recently 
ed John B. Payne salt \dmini 
trator. Before Payne joined West 
Georgia Mills, he was associated 
with the Clopay Corp. a 
ervisor and branch manager of the 
Southeastern state 


appoint- 


sales sup- 
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More than 

18%. million 
advertising messages 
working to help 

you sell! 


To help you sell Tenneseal V- Drain 
Roofing, American Fence, American 
Barbed Wire and other USS Steel 
Products for the farm, TCI has in- 
creased its advertising schedules in 
important southern farm magazines. 
This year over 18'4 million advertising 
messages will go to prospective cus- 





tomers who receive Progressive Farmer, 
Farm & Ranch and Farmer-Stockman. 
All this advertising is designed to build 
good will for USS Steel Products and 
the dealer who displays the ““TCI 
Farmer” signs in his store. These signs 
can be ordered from your jobber sales- 
man or direct from TCI. Every USS 
dealer should also have a supply of The 
Farmers and Ranchers Handbook, im- 
printed with his store name and address, 
to give away to his customers. This 
72-page booklet not only contains in- 
formation that is extremely helpful to 
the farmers; it is also a catalog of USS 
Steel Products. 

Identify your store with USS Steel 
Products for the farm .. . then you'll y tian 
get your share of sales generated by 
powerful and persuasive advertising. 
Tennessee Coal & Iron Division, Fair- 
field, Alabama. 


USS. Tenneseal and Amer 


Tennessee Cos 6 ber 
meee + (UGS) Unites States Stew 


Tennessee Coal & Iron 
Division of 
United States Steel 


Genera! Offices: Fairfield, Alabama 
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INDUSTRY NEWS 


Mathias A. Klein 


Fourth Generation Kleins 
Assume Executive Posts 


MATHIAS A. KLEIN, president 
and treasurer of Mathias Klein & 
Sons, Chicago, IIl., announces the 
election of Mathias A. Klein, Jr., 
as vice-president and Richard T 
Klein as secretary of the company 

Mathias Klein & Sons, in its 101st 
year, is under management of the 
third and fourth generations of the 
Klein family. The company was 
founded in 1857 by Mathias Klein, 
grandfather of the present presi- 
dent 


° 


Weakley-Watson Expands 
Branch Operations 


W. LEE WATSON, partner-man- 
ager of Weakley-Watson Hardware 
Co., wholesale organization of 
Brownwood, Texas, announces the 
company’s plans to begin construc- 
tion of a new warehouse and 
branch in Midland, Texas. Con- 
struction is scheduled for comple- 
tion about September. 

The building is to be of masonry 
construction with face brick and 
plate glass front. It will include dis- 
play room, office, and 
counter, as well as a coffee bar 
The offices and display room will 
be air conditioned 

A full line of hardware, plumb- 
ing, and electrical supplies will be 
stocked to service the Midland- 
Odessa area. Mr. Watson states that 
although the company has travell- 
ed this area for many years, here- 
tofore, all deliveries have been 
made by truck from Brownwood 


service 


16 


Mathias A. Klein, Jr. 





Richard T. Klein 


The building is located on a site 
with ample room for expansion 
and is on the Texas and Pacific 
Railway. 

° 


Veteran Shakespeare Rep, 
Ty Catron, Succumbs 


Ty CATRON, veteran Shakespeare 
salesman and dean of fishing 
tackle manufacturers’ representa 
tives in the Southwest, pas 
away on April 7 in a Dalla 
pital after an illness of se 
months. He had suffered a 
attack in January 

Mr. Catron was born in Mi 
sissippi, sewwed in World War I 
and came to Dallas as a young man 
where he became associated with 
the firm of Cullum and Boren. He 
joined the Shakespeare Ci in 
September of 1926 and traveled 
Texas and Oklahoma for the 
Kalamazoo, Mich., tackle manu- 
facturer for almost 32 yeai He 


Ty Catron 


(Continued from page 14) 


was a past president of the Dallas 
Gun Club and a member of the 
Texas Fish and Game Club 

He is survived by hi 
Mabel. 


wife, 


> 


Tyson Elected Executive 
Vice-President, CF&I 


CHARLES R. Tyson has been 
elected executive vice-president of 
The Colorado Fuel and Iron Corp 
according to a recent announce- 
ment by A. F. Franz, 

Tyson is also executi\ 
president of John A. Ro 


Sons Corp., a wholly-own 


president 


sidiary with headquarter 
ton, N. J He ha held t 
ince the Roebling 
quired by CF&I in Decen 


and has been a memb 
board of CF&I since 
He was president 


company prio! 
CF&I 


CONVENTION DATES 


American Hardware Mfrs. Assn. int 
annual convention with the Netional 
Wholesale Hardware Assn., Oct. 5-8 
Atlantic City N. J Headquarter 
Marlborough Blenheir H rin 

I Faubel, AHMA ecreta 
Madison Ave., Ne York 1 
A. Fernley, J! NWHA 
director, 1900 Arch St., Pl 

3, Pa 


National Hardware Show, 
Oct. 3, Coliseun Ne 7 
Sponsored by Nationa 
Show, Inc 331 Madisor 
York 17, Frank Yeager! 


National Wholesale Hardware Assn. 
joint annual convent vitl the 
American Hardware 
Oct. 5-8, Atlantic Cit \ Tl. He 
quarters Marlborough-Blenhei: 
tel. Thomas A. Fernk 

managing direct ] 
Philadelphia 3, Pa. Al 

AHMA secreta! : 

New York 17, N 


Mfrs. Assn., 


a 


Walter H. Allen Co., Inc., 24th Annual 
Stockholders’ Meeting & Merchandise 
Show, Se pt 8-9, at Bake Hotel, Dal 
la Walter H. Allen, president, 6210 


Denton Drive, Dallas 35, Tex 


PP PPP PPP PLD DD A A ALD 
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IERBO 


witha) bal, 
SILENT SIOUX'S 


WATER TIMER 
VALVE 


shuts off water 


automatically 


Automatic sales for you—with 
this pre-sold, nationally od- 
vertised timer valve. Controlled 
moisture allows greener lawns, 
healthier plonts without west- 
i weter. One and two hour 
units available. "Waterboy 
Automotic’’ shuts off water at 
any time selected. Fits irden 
hose or iron pipe. Satisfaction 

proven since 1952. $11.50 and 
$13! 50 retail. 


EXTRA ~ FROM 


Silent Si hos of SALES : = ndersomn 
fered qoelity th FOR you . 





t for 36 
ucts over with 


yeors. Full volume and S 
shipping discounts ol- “WHIRLWAY” WALL FAN universa 
lowed. For more in- 

Selves heat circuletion ‘ob- 


t . var} 

lormation on the com- fuel bills, provides 
plete Silent Sioux line, omfort. s cool 
contact your distribe- the hot 


ieee replacement RC 


SILENT SIOUX CORP., 8635 W. College Ave., Orange City, Ia. 7. 

















now selling on sight... operator _ c= 
FOR MODERN JALOUSIE WINDOWS 


FITS RIGHT OR LEFT 


Hardware sales go up . . . Stocking problems go down! 


SELLS 
ON SIGHT! 


This colorful point of 
sole counter carton pro 
motes soles! Adw 
nationally, this 


window problem 

READY TO SELL becouse 
is ALREADY N 

DEMAND! 


A COMPLETE 


CAULK in the FOIL CARTRIDGE | vw . Yenses Ww 


Sales soar when you display CALBAR in the bright 

foil cartridge. It's the modern caulking compound in mechanism, an adjustable link and all necessary screws 
the modern package. The amazing automatic ‘stop 
flow" at ro additional cost takes the work and waste box. plus complete instructio n simple terms 
out of caulking. 
CALBAR is also available in bulk cans and key squeeze TP ITT TAD PRETarTre 


tubes. Y ove eet ¢ We fat & Oe 


Ask your jobber about CALBAR guns, too. 
CALBAR PAINT & VARNISH CO. madersornm 


snd ferrules for installation. The mounting template is 
P 


M 


2612-26 N Martha St, Phu ? f 
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you sell more Cyclone Products 


A special island display like this can help you sell 
more Cyclone Hardware Products. It shows your 
customers at a glance that you carry the complete 
Cyclone line—and often reminds the customer look- 
ing for screening that he can also use lawn fence or 
one of the other products. In addition, it gives you a 
good opportunity to display the famous USS 
Cyclone label. 

Every product in the complete Cyclone Hardware 
line is of top quality, built to assure your customers 
long service and good looks in insect screening, 
hardware cloth, burner baskets, lawn fence and gates 
or flower bed border. The superior quality of Cyclone 
Products—plus the sales appeal of the widely known 
USS Label— makes these products easy to sell—espe- 
cially when you display them prominently. 

Display ideas like this are part of the service pro 
vided by your jobber salesman. Call him today. He 


: 


ay 


is completely familiar with all Cyclone Products. 


~~ 
— es 


He knows how these products can be effectively dis- 
played and merchandised and he can be very help 
ful in showing you how to build your business and 


: 
- 


t 


increase your sales of Cyclone Hardware Products. 


Place your order now! 


--+} —— — —- 
eee 


insect Screening in Alumi Hardware Cloth Lawn Fence and Gates in Flower Bed Border, Catch-All Baskets 
num, Bronze, Galvanized the woven fabric with the a variety of styles with welded or woven style weided at every fourth 
Steel and Fiberglas ina exclusive welded edge either woven or welded is identical in f insertion for extra 
variety of widths. construction struction to Lawn Fence strength and rigidity 


Cyclone Fence Department 


American Stee! & Wire United States Steel 
Division of 


Cyclone Fence, Waukegan, Ill. - Sales Offices Coast-to Coast - Pacific Coast Headquarters, Oakland, Calif. - United States Stee! Export, New York 
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[#6 eacy fo sel/ 
NATIONAL 


PRODUCTS 
Fe Cte they're conveniently 


packaged, easy to install, are made 
of the finest materials, and are priced 
for fast turnover. Place a sample 
order today and you'll soon learn 
they’re real money-makers. 


\S 


TWO-IN-ONE WEATHER. 
STRIP—A doorstop-weath- 
erstrip combination for 
windows or doors. Comes 
in 7° lengths. 


VINYL-INSERT THRESH- 
OLDS—No exposed 
uscrews, no hook strips. 
3 widths (1%", 32", 4") 
—any length. 


PACKAGED WEATHER. 
STRIP—Bronze and alumi- 
num—in standard sizes or 
17’ and 100’ rolls. 


SEALER-STRIP—Metal and 
felt weatherstripping. 17 
of material in each box. 


7 INTERLOCK THRESHOLDS, 
ya. SILLS, SADDLES—Wide 


range of designs—all pre- 
cut ready for installation. 
¥ 
LINOLEUM BINDING AND OW 
EDGING—Brass, aluminum & = J 
or stainless steel—in clear P 
plastic packages (12’), or 
75° lengths. 


, “*CASE-TITE'’ SNAP-ON 
Ss WEATHERSTRIP—For metal 
casements. No nails or 
screws needed. Comes in 
6’ lengths (bulk) or in cut 

sets. 


METAL AND FELT DOOR 
SWEEPS—Choice of 
matericls—3 metals, 
2 colors, 2 felts. 


ORDER FROM YOUR JOBBER TODAY 
OR WRITE FOR CATALOG 


NATIONAL METAL 
PRODUCTS COMPANY 


National Metal Products Co. 
2 Gateway Center, Pittsburgh 22, Pa. 
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INDUSTRY NEWS 


Elmore L. Finch 


Langley Names Two 
New Regional Reps 


LANGLEY Corp., of San Diego, 
Calif., has named two new district 
sales representatives to handle its 
complete line of spinning and cast- 
ing reels, according to M. B. Lad- 
don, vice-president and general 
manager of Langley 

Effective July 1, Elmore L 
Finch, Dallas, Texas, was to take 
over the exclusive territory of Ar- 
kansas, Louisiana, Oklahoma, and 
Texas (except El Paso). Finch 
formerly was with Langley Corp 
from 1947 through 1953 

Vernon P. Hall and Paul M 
Howard of Hall and Howard, 
Thomasville, Ga., will handle Ala- 
bama, Florida, Georgia, Mississip- 
pi, North Carolina, South Carolina, 
Tennessee, and Kentucky 

Hall has served as a manufac- 
turers’ representative since 1946 
Howard, for nine years Southeast- 
ern regional manager for Ocean 
City-Montague, joined Hal] as the 
Hall and Howard agency in July 
1955. 


¢ 


O'Neil Named Sales Head 
of Schoellkopf Hardware 


JAMES E. O'’NEIL recently was 
appointed sales manager of the 
Hardware Division of the Schoell- 
kopf Co., hardware wholesalers in 
Dallas, Tex. Announcement of the 
appointment was made by George 
H. Norsworthy, president of 
Schoellkopf. 

Norsworthy stated that O’Neil’s 
duties will consist of supervision 
and coordination of more than 20 


Vernon P. Hall 





Paul M. Howard 


field representative maintained 
by Schoellkopf in Texas, Okla 
homa, and Louisiana 

O'Neil, who has been associated 
with the wholesale hardware in- 
dustry for over 25 years, formerly 
was employed by the Richard 
Conover Hardware Co. He n 
his home in Oklahoma City 
was vice-president and 
manager of the Oklahoma Diy 
of Richards-Conove! 


. 


Hamilton-Skotch Corp. 
Elects New Officers 


FOLLOWING A recent meeting « 
its board of directors, The Hamil 
ton-Skotch Corp., Hamilton, Ohio 
announced the election of Normar 
Orent as company president. He 
bert Piker moved from the posit 
of president to chairman of the 
board and Myron Piker was named 
executive vice-president. Edward 
Morgan was elected to the position 


of secretary 


* 


W.H. Morgan, Sales Head 
of Lee Hardware, Dies 
W. H. MORGAN. sale 


The Lee Hardware Co 
Shreveport, La., passed away June 


manage 


Mr. Morgan had been with the 
wholesale organization since Sep 
tember 1, 1957. Prior to that time 
he was city sales manager fo: 
Shapleigh Hardware Co., St. Loui 
Mo., having joined that firm in 
1940 from the old Simmons Hard 


ware Co 
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Savage Arms Elevates 
Two in Mower Division 


A. W. SCHENCK recently wa 
named director of ales, Lawn 
Mower Division, and O. E. Pauley 
appointed sal manager of the 
ame division at Savage Arm 
Corp., Chicopee Falls, Ma 


~- 


A. W. Schenck ©. E. Pauley 


Schenck joined the Savage Arn 
Co., Utica, N. Y., in 1914. He be- 
came Export and New York office 
manager in 1925. In 1940 he wa 
assigned to Chicopee Falls as a 
istant sale manager in charge ol 
the Steven division Schenck 
helped to establish the Lawn Mow 
er Division, of which he became 
ales manager in 1944. He was one 
of the organize of the Lav 
Mower Institute, of which he 
been vice-president, chairman 
the safety committee, and is the 
newly elected pre ident for 1958 
hy 

Pauley came to Savage in 1953 
from the C. M. McClung Co 
Knoxville, Tenn. He covered the 
Middle Atlantic states for Savage 
and Worcester lawn mowers until 
his appointment in 1956 as assist 
ant to the sales manager 


a7 


Special Products Names 
Swain Sales Manager 


THE APPOINTMENT of Merrill 
Swain, Jr., as sales manager of the 
Royal line of fireplace furnishing 
is announced by William B. Hamil- 
ton, Jr., general manager, Special 
Products Co., Chattanooga, Tenn 

Prior to joining Special Prod- 
ucts, Swain was a manufacturers’ 
representative and operator of a 
fireplace equipment business in the 
Cincinnati area 
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sold 


at first sight 


Columbian Rope 

Merchandiser No. 57 

Size 54°,” tong—44',” high | 
without sign 23's deep 

Sign—'!2', high Comes 

koocked down. Can be easily 


7 
Columbian 
assembled in « few minutes 


PURE MANILA 
Construction — Heavy gauge vet . 


steel finished in light grey ‘ , ROPE 


enamel 





this NEW 
COLUMBIAN ROPE Merchandiser 


gives you a rope sales-making display 


The better any product } 

Columbian No. 57 Rope Merc} 

make daily additior to ‘ 
The new Merchandiser ' 

is equipped with a simpl 

cutter. You can complet 

a rope, The unused roy 


f 


customer 


Columbian Manila has a ready 
homeowners, farmers yevervone whe 
No. 57 Merchandiser, it’s an unbeatabl 
bination for you. For full informat 
Co., Auburn, N. Y. 


COLUMBIAN COLUMBIAN Rope Company 


Auburn, “The Cordage City,” New York 
The Man Who Knows The Ropes Says, “Columbian!” 


For more information use Handy Return Card, Page 69 2! 





Reap a harvest of profits with 


| DIXAS TEER Bale ties—Coiled baling wire 














standard @eee? 
fications 


ASAE 


spec! 





Dixisteel Coiled Baling 
Wire is now available 
for these automatic for more hay and forage. The result is greater demand 


Cattle raising continues to increase in Dixie. This calls 


balers: ;' = 
for bale ties and baling wire for automatic balers. 


@ John Deere 
@ Oliver Be ready when harvest time comes. Have plenty of 
e@ New Idea 
a ee DixisTEEL Bale Ties and Coiled Baling Wire in stock. 
@ Minneapolis Moline Order now from your hardware wholesaler or jobber. 


@ New Holland 











ATLANTIC STEEL COMPANY «+ ATLANTA, GEORGIA 
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Plumbing “Side Line’ 


brings store $55,000 annually 


manager of Thomaston Har 
ware Co., Thomaston, Ga 
$15,000 in extra volume the 


—— KERSEY, co-owner and By e. L. Lorentzson 
i. 


vear he added an inventory 
plumbing suppli Last 
ide line” activity 
of $55,000 and 1 
We began working 
‘ business five | 
aid. “We 
for piping, and 
knowledge that 
who needed plumbing 
going out of town 
The first vear into th and many 
plumbing busines ! } added well 
bathroon is part of an imp! ind heating 


ment on dwelling ol riv \ h- te! 


Charles Kersey examines balicock of commode tank for possible damage in ship- Customer buys 6 length of pipe, and 
ping before delivery to customer. Note pump, right, another item that sells well waits while Kersey threads it 
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Local plumber, right, picks up %«" cap and nipples for a steam line he is repairing. 
Kersey shows him a valve from among those displayed on parts counter 





Thomaston Hardware is on main street leading to city and is the first hardware 
store between city and a mill village recently incorporated into Thomaston proper 


sales. Recently, a local manufac- 
turer sold 750 houses to its work- 
ers and 450 of these homes had the 
old flush valves on the commodes 
I found out about the forthcoming 
sale, and knowing that the mill 
maintenance supervisor previously 
had maintained these homes and 
that these valves were not stocked 
by anybody in town, I found out 
where the valves came from and 
ordered a $250 stock of them with 
all necessary spare parts. Now, I 
get most of the repair business on 
these valves, and folks also know 
I stock them in the store. 

“To provide service for our 
plumbing customers, I lined up 


24 


two plumbers who work full-time 
for the mill. I give them $2.00 an 
hour for working on plumbing job 
for me on their off-time. They pro- 
vide their own tools and transpor- 
tation; however, I carry a non- 
ownership insurance policy on the 
truck which one of them owns 
“IT usually quote on plumbing 
jobs by the ordinary methods. I get 
a floor plan, estimate the materials 
and labor, and add a profit. On 
smaller plumbing jobs, I work on 
a time and materials basis or by 
contract, as the homeowner wishes 
“Jobs may be on a cash or credit 
basis. For customers wanting cred- 
it, I have home improvement loans 


lined up through a bank. Non-re- 
course loans are made at 6 in- 
terest. We fill out the forms and 
send them through, and the bank 
checks them out 

Most plumbing service 
be serviced adequately 
small inventory of piping fix 
and spare parts. Kersey 
vanized and plastic pi 
ranging from ! to 
ameter. He also stocks 


Howeve! 


vanized pipe 


of the business 


sizes. Copper pipi 


4° sizes is used 
Cast iron soil 
4” diameters | 
tings fill out 
needed. The 2 
drains, the 
bathrooms, and 
principally for 
bathroom job 
of all thres 


dition to con 


, 


the galvanized 
Kersey 
Plumbing in 
means to increa 
ially “The averag 
tallation in the 
ing system requil 
around $750. In 
bathroom would p1 
$900 to $1,000 w 
and septic tank 
of the installation.’ 
A pipe machings 
and thread piping wa 
when volume indicated it 
It costs around $500 and it 
itself, according to Kerse' 
“If a custome come 
3 piece of pipe l 
charge an additional 
wants the pipe 
charge is 15 cent 
up to 1” in diamete: 
thread pipe over that 


t 
“The word is pretty well 


art 
now about the machine and many 
people bring pipe in to be re- 
threaded or cut to a desired length 
After the freeze recently, I had 


line of customers waiting at thi 


machine as well as a real } 
valves and other plumbing iten 
“That freeze 
else to me. It completely 
the advantages of having a plumb- 
ing side line. When most other bu 
doing no 


omething 


prove d 
proved 


inesses were closed or 
business, we were fairly swamped 
Though the freeze was really un- 
wintertime generally 
(Continued on page 50) 


usual, 
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Service Shop Earns 


$800 Monthly Volume 


By Lee Corkill 


| ] SING A SMALL room in the back he » serving ¢ 
of the store, Menier Hardware Th he decided 
San Antonio, Texas, in two yea! 
has developed its service depart- Repair shop is located in a small room 
ment into a profitable activity. It me j able man ia the beck of store. Menier here 
now earns a gross volume of $800 > naster mecha! who checks listing of tool specifications 
in average month 
higher volume during 
months, when hom wnel I he do 
using regularly thei wer law! in the 
mowers, edge! ’ ther imp! a member! 
ments mith’s Association 
We had to put it in the key and locksmith w 
Owner Vincent J. Menier, who ha is a basic part of Meni 
served as president of the San An- facilities 
tonio Hardware Association, “be- The store is a se! 
cause our customers demanded it both Briggs & Strat 
They kept bringing in broken item engines, which are 
and asking me to fix them. Pretty many of the power mows 
soon, I was svending more tin factured today. This d 
pairing things than I spent out in it business itself 


igeratol 
d hwashers 
and all kinds: and l] 
ho isehold applian 
rs, coffeemakers 
waffle irons 
When it come to U 
business, Fieste1 
have a jump on 
stores because 
machine that wi 
cylinder type key 
bit, pole, and flat steel key 
of the machines you see 
only the cylinder: ty pe n stated 
With 1 le we can pY any 
kev ina lint » as the trade name 


nplies.” 
T 
about $1200 to $1500 in blank key 


Other locksmith services offered 


he store carries an inventory of 


; 


are making keys for locks when the 


ce as bee Ss ak y Ci ceys 
Cc. C. Fiester, service and repair man, copies a key on the key machine. The key has been lost, m king ¢ ir key 
percolator and iron torn down for repairs on the work bench are just two of the from the registration numbers 
many items the store can service. Note large stock of blank keys on the wall (Continued on page 50) 
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wr PAYS $12.95 for a 30-gallon 
trash can in brightly colored 
plastic? 

The delighted customers of the 
Henry Franklin Hardware Store, 
Jonesboro, Arkansas. Taking his 
own advice to “be the first with 
new housewares,’ Owner Franklin 
stocked the giant plastic trash 
holders as soon as he could buy 
them, gave them the choice display 
spot in his housewares department, 
and then used his newspaper space 
and his direct mail circulars to let 
his customers know that Henry 
Franklin again was the first with 
the newest 

Franklin does not buy reckless- 
ly, but he does, in his own words, 
stock something new that looks 
good. He keeps up with what 








Turnover: Key 


women like by attending house- 
wares shows, reading the women’ 
magazines, and accepting the aid 
of wholesalers’ salesmen. When he 
learned that women like plastic 
housewares because they are light- 
weight, easy to handle, attractive, 
durable, and modern, he arranged 
the most complete display of plas- 
tic wares in the area 

“Plastics are higher than metal 
housewares,” he said, “but women 
are willing to pay the extra price.’ 

He pointed out a table filled with 
a wide assortment of kitchen can- 
isters, some in plastic, some in 
aluminum and enameled metal 
“Nearly every homemaker has 
canisters of some sort in her 
kitchen, but they’re usually not 
plastic. That’s newer than metal 
And if the customer is reminded 
that she can put plastic ware in 
our layaway, she'll be tempted to 
buy.” 

Franklin takes 
every housewares special his dis- 
tributors offer, provided he feels 
that the utensils will be in demand 
Often, when the distributor o1 
wholesaler has a special to offer, 
he must buy in quantities. This 
does not disturb him 


advantage of 


“Recently, I bought 72 sauce 
pans and 48 tea kettles in copper- 
widely adver- 


I was 


bottom ware that is 
tised in women’s 
offered a promotion idea that con- 
sisted of an attractive price con- 
display that 
etting up the 


magazines 


cession and action 
sounded good, After 
display on my tiered table 
some big signs of my own, I soon 
sold out the entire stock.’ 

One of the brightest spots in the 
housewares department is the dis- 
play stand devoted to multi-col- 
dinne! 


with 


ored ballerina ovenware 
sets. This line is one of the best 
sellers in the store, and he was 
stimulating demand by strongly 
promoting the distributor 
His first order for the special wa 
750 five-piece place settings, be- 
sides adequate stocks of the 45- 
piece and the 54-piece dinner set 
Again, layaway was stressed, and 


special 


women were invited to see the col- 
orful ware. The place setting 
the dinner sets went fast 

Only open stock dinnerware is 
sold here, in eight different 
Franklin avs that dinner- 


ware customers are repeat cu 


elec- 


tions 


ers, returning for addition 


replacen 


and for 


Quality housewares particularly ap- 
eal to the shopper, and the layaway 
lan gives impetus to sales. A bar- 
yain table is a special attraction 
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By S. W. Ellis 


to Housewares Profits 


His displays of all houseware 
are always complete and bountiful 
In copper-bottom ware, he alway 
has from 50 to 75 pieces spread be- 


fore the eyes of prospects. His table . ‘ 
‘ ad 


; 
of decorative steel ware, in colors, . ' aa 
hows an impressive assortment of , hh 
nationally advertised kitchen uten 
sils 

Along with housewares, all year, 
Franklin displays baby wares and 
tovs, which he ays are “naturals” 


~< tei” 


bay 


for the housewares department. He 
does a large and profitable volume 
on strollers, play pens, baby com- 
modes, bathinets, bassinets, and cal 
seat 

He subscribes to a Greeter Serv- 
ice for newcomers and to a Baby 
Service that gives him a record of 


new babies, who received a 10 Franklin's displays of all housewares are kept up-to-date and complete. Natural 


percent discount on the first baby tie-ins with housewares are gift goods and toys which sell well the year around 


purchase made at the store 

“Any plan that gets women into 
the housewares department i 
profitable,” he insists. “I like to 
coordinate baby goods and toys 
with housewares because any pro- 
motion on one has a far-reaching 
effect.” 

To illustrate, he holds a Toy Fair 
in the fall. when two nights are 
given over to registration for draw- 
ings. Gifts for the children, and 
free cold drinks and coffee attract 
about 400 registrants each night. 


(Continue ion puge 96) 
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Dealer's personal know-how is 


Boosting Tackle Sales 


By Beatrice Miller 


“a ISHERMEN LIKE to buy their 
tackle from fishermen—not 
from salesmen. If you want to sell 
fishing tackle, be a fisherman,” ad- 
vises Paul Haas, Jr., president of 
Haas Hardware, Washington, D. C 
Here, a fishing tackle inventory of 
$2,500 turns four times annually, 
with sales steadily increasing 

To gain this sizable volume, Haas 
develops enthusiastic fishermen 
out of his customers. “I love fish- 
ing,”’ he states. “I go fishing every 
Wednesday throughout the 
and take some of my customers 
with me. This firsthand knowledge 
of how to fish, where to fish, and 
what fish are biting on, sells the 
fishing tackle 

“And I let my customers know 
that I catch ‘em. It pays to dis- 
play a big catch, give fresh fish to 
customers—and there wil] be no 
doubt in the community’s mind as 
to where to go to buy fishing 
tackle 

“To 


year, 


recommend the correct 


tackle, a 


local 


waters. 


de 


must 
fish 


aler 


We 


the 


know 


the 


Chesa- 


peake and its tributaries which are 


tidal 





rivers 


| | 


That means 


| 


we 


i} 


ql 


stock 


Customers eagerly seek advice from Pau! Haas, Jr., when they see his “catch” dis- 
played. Customer, top photo, is confident in Haas’ ability, gets him to rig line 


28 


items for both fresh and salt wate! 
fishing. Information such as the 
right bait, the veal 
and how to rig a ¢ 

suitably for the type fishing 
plans is necessary to make the cu 
We 
point 


lure, time of 
line 


he 


successful f1 


tomer a herman 
keep in touch with fishing 
fish are biting and 


pass this information along 


as to where the 
to cus- 
tomers 

When Haas 
fishing, he 


and his 


much of his 


guests go 
gives as 
share of the catch to them as they 
can take care of. The remainder 

brought to the the 
morning for distribution to his cu 


tore following 
tomers and an abundant catch may 
a hospital, church, a1 
organization. The 
acquired a reputation fo! 


fresh fish Th 


be given to 


civic store ha 
giving 
away irsday morn- 
ings 

After a fishing trip, Haas 
into a radio station and reports his 
success, together with information 
on where the fish are biting, kind 
of bait or lures they are biting on, 


(Continued on page 56) 


calls 
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Two-way lighting behind the 
valance board is employed by 
Kay & Sullivan in Donelson, 
Tenn. Outer four inches of 
canopy is strip of glass per- 
mitting light from fluorescent 
tubes to shine upwards as well 
as down. At Swinney's in Tul- 
sa, Oklahoma, valance of cor- 
rugated aluminum encircles 
the room. Letters indicating 
departments are 9" high 


By Wm. R. Palmer 


Sprucing up the Overhead! 


He A hardware dealer treat 
the top three feet of his display 
shelves often decides whether hi 
store look smart or resembles 
drum major with her head in a p 
tato sack! A dealer can check hi 
own store by studying the wall sec 
tions with the top screened by a 
sheet of paper held at arm's length 
Then by reversing the paper and 
screening out the lower shelves, the 
part next to the ceiling stands on 
its own glory 

Representative dealers through- 
out the South have found inex 
pensive way to spruce up the 


overhead 
Lighting Behind Valance 


lighting behind the 
valance board is employed by Kay 
& Sullivan of Donelson, Tennessee 
The outer four inches of the can- 


Two-way 


opy is a continuous strip of glass 
permitting light from the fluores- 
cent tubing to shine upwards as 
well as down 


completely around it whi 
catches attention even 


outside passersby 


The valance still shields the At Little Farms Hardware 


lights from viewers. Colors and de- New Orleans, Louisiana, 
tails of merchandise over the can- 
opy are richly clear. The store has 


a striking circle of bright light 


fy 
iron 


numbers and ornaments a1 
tached to white scrollwork \ 
Martin Barone. These remain dec- 


orative no matter how much ¢ 


tle merchandise is shown o1 


top shelf Nor do they hide 


n pros- 


othe! tock 1n any 


pe ve custon 


Uniformity to 


yr lit- 
1 the 
the 
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What about that top three feet of shelf space next to the ceiling? Does it 


have a come on look or does it violate every principle of good store groom- 


ing? Here is what several southern dealers are doing to dress up this area 











lehed 


wt nwin 


SW a 
Wp Sie ¢ : 


Ae 


SW; SW 


i “~ 


At Little Farms Hardware in New Orleans, house numbers and ornaments are attached to white scrollwork. These remain dec- 
orative no matter how much or how litle merchandise is shown on the top shelf 





ware Co. in Tulsa, Oklahoma, by a 
valance of corrugated aluminum. 
The valance completely encircles Gun Barrels? Keep ‘em Covered! 
the room. Departments are indi- 
cated in nine-inch red letters made 
of sheet metal. 

IN WINDY Nashville, Tennes- Occasionally 
see, a plastic cover was made at get too strong, the 
G. C. Thompson Hardware Co are placed at each end 
to keep dust from settling in up- display. Then the cove! 
ended gun barrels. It is simply a ged down over the tv 
sheet of pliofilm folded over secured with rubber 
and stapled at each side, so the The cover serve 
fold goes across the tips of the protection, yet doe 
gun barrels. in any way from the 


Simple to Make 


The valance was installed in idle 
time by a high school boy during 
summer vacation. Stacks of six 
sheets of aluminum at a time were 
cut crossways with a power hand- 
saw. The letters were jigsawed 
with wide base strips. The bases 
fit in a slot made by screwing two 
lengths of quarter-round on the 
lower strip of the valance. All the 
trim and quarter-round is painted 
aluminum. 

Other means of dressing up the 
overhead are special displays re- 
cessed behind large “picture 
frames” and lighted from within 
These are most effective in rooms 
with high ceilings. Such recessed 
displays often are used to announce 
merchandise available in the base- 
ment or on a second floor. 


Keep It Bright 


The most unglamorous stock can 
be dressed up, according to Arnold 
Constable at Home and Hobby 
Shop, Smyrna, Georgia. He advises, 
“If you have to stack galvanized 
pails on the overhead, put bright 
red price tags on them and make 
sure they hang on the outside so 
customer will have to notice them. 

“Overhead is display space, it 
shouldn’t look like a stock room.” 
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Add. 


Tony Curry uses manufacturer's display in promoting line of milk glass Shelves in pastel shades enhance crystal displays 


Gift Goods Top Them All 


By Sophie W. Elis -stores major profit line 


| eco ON more cabinet and 
storage space in homes has op- 
ened new opportunities for selling 
gift goods, Tony Curry, co-owne! 
of Curry - Hardin Hardware & 
Furniture, Seminole, Oklahoma, 
believes 

Setting aside the first 100 feet 
in the remodeled store for display 
of these lines in the most enticing 
manner, Curry and his partner, 
Bert Hardin, now call the depart- 
ment the most profitable in the 
modernized store 

From 40 years of experience in 
selling and promoting dinnerware, 
Curry declares that the most im- 
portant element in profitable pro- 
motion is displaying complete 
stocks where they can be seen. In 
the remodeled store, fixtures were 


> 


designed especially to show china, 
glass, and pottery effectively. Many 
of the shelves devoted to milk glass 
and crystal simulate decorative 
shelves in the modern home. Paint- 
ed in delicate pastels, these shelves 
are movable, with abundant stor- 
age space below for extra stock needed for replacements. Thi 
Curry admitted that one-half of has a regular pay check from 
the inventory of the store is rep- dustry, a happy fact that many 
resented in this department which other southwestern towns are en- 
is under his special management joying and will continue to have, 
“I’m not afraid of heavy buy- on even a larger scale, in the fu- f 
ing. The kind of promotion and ture. Young people marry early, average housewife to start her pat- 
build or buy homes as soon as they tern in a small way. She completes 


Many housewives begin their china pattern in a small way, and gradually com- 
piete the set piece by piece. Displays are kept complete, well arranged, and clean 


Curry aim is to encourage the 


selling we do calls for complete 
stocks of the newest merchandise have the down payment, and start her set piece by piece, making fre- 
as well as plenty of the older items accumulating quality housewares quent visits to the store 
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The owners are always interested 
in having a good credit risk start 
a charge account. Credit selling, 
on open account of 30 days or in- 
stallment selling, makes up 75 per- 
cent of the volume. Much of the 
better crystal and china are bought 
by people with charge accounts 

Two full-time saleswomen work 
under Curry in this department 
Curry prefers married women who 
have had experience in homemak- 
ing. Mrs. Douglas Collings and Mrs 
John Spencer know their stock and 
their customers. When they are not 
selling, they use spare moments to 
dust and to arrange the stock. This 
has a dual purpose. It keeps the 
displays attractive, and aids the 
saleswomen in knowing what they 
have and what is needed to fill in 
the displays. 

One of the duties of the sales- 
women is to watch the local news- 
papers for wedding announcements 
and other social events that call for 
gifts or articles necessary for en- 
tertaining. Curry himself often 
calls on a bride-to-be, with cata- 
logs showing crystal, dinner ware, 
and the milk glass that is now so 
popular. 

He carries the entire line of a 
well-known manufacturer of milk 
glass. This requires an investment 
of $3,000 in inventory, which he 
declares is a profitable one. Brides 
are excellent prospects for this 
quality item, but many older 
housewives also start their sets 
with a piece or two, and build it 
up with regular purchases 

A rental service on punch bowls, 
cups, saucers, and plates is profit- 
able in itself and often acts as a 
boost for gift buying. This service 
is used for showers, weddings, 
church dinners, and other events 
calling for food service to many. 
Breakages are charged at actual 


32 


cost. And sometimes it 
overlook breakage. 

The two saleswomen take care of 
gift lists, so that people adding to 
a bride-to-be’s crystal or china can 


pays 


The wide display of lazy susans, from 

which the lady at left makes her choice, 

is typical of the complete inventory 

of items carried by the store. Other 

sparkling displays, as shown below, 
keep the ladies coming back 


make purchases easily 

One of the 
devoted to dinnerware 
and is changed weekl: 


display 


ordinates his displays \' 
and advertisements in urrent 


magazines. He and his saleswomen 
check the magazines to make cer- 
tain that no important a! 
advertisement is over! 
displays 
Besides the better qualit 
gift goods in lower pri 
are shown, some in ope! 
ers in sets. That 100-foot 
play is carefully balance 
the needs of the area 
Accessory item 


(Continued or 
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wuts] p tia 3 
» SAVE 


- +. = 
IP RNAIE AE rune’ CO. — /BARGAIN ANN 


The unit is placed about 50 feet 
from the store front and can't be 
overlooked by passing motorists. 
It attracts many new customers 


By Bob Bray 


Outside Island Display 


is pulling customers in 


A PRACTICAL and 

‘ inexpensive a 

which literally meet 

torists more than halfway, ar the tate apitol building. The 

ly pulls hundreds of additional ore, lil those of n subur- 

tomers into the Moderna rurni ban dealer Wi 1ilt some 75 feet 

ture and Hardware St istin ack from tl highway to afford 

Texas plenty of istom parking space 
In 1951 the firn 1ilt 2 in front. This was fine for custom- 

40 foot display unit that w ‘ ic- parking it greatly minim- 

cess from the beginning, and ll 12 the eff if window 


or? 


consistently brings in a good shar isplay Thou of motorists 

of the trade regard! of wl I many how S going In- 

business in general is brisk o th ty t ho} 1 right by 
J. W. Winkley WI operato! Moder! » withou ing able to 

of the large, con natior igh to 

and furniture store 

total of 2,000 square 

pace, says the displ 

profitable adjunct 

newspaper anda otne 

Inside the display house, Carl Wink- Modernaire rurnitu 


ley sells cooling unit to a customer ware is located on 
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How service and quality are 


Multiplying Power Mower Sales 


By Richard Lane 


ESPITE FIERCE price competition 

from chain stores, determined, 
resourceful dealers—like K. T. 
Robbins of Robbins Hardware & 
Furniture Co. of Memphis, Ten- 
nessee—still are getting their fair 
share of power mower sales. And 
such dealers always will because 
on many scales service and quality 
will outweigh price. 

Yet it’s not easy, as any success- 
ful dealer will admit. It takes more 
real salesmanship, ingenuity, and 
planned promotion than ever be- 
fore to offset price competition and 
tight money 

Robbins, who went into business 
for himself five years ago after 10 
years of selling for other hardware 
dealers, has enjoyed success with 
mowers from the day he opened 
his store at 2259 South Lauderdale 
He uses 
that 
some older dealers 
ing to share them. 

“There 


mowers on 


some young sales ideas 


possibly haven't 
And he’s will- 


occurred to 


cheap 
Robbin 


too many 
market,” 


are 
the 


Part-time service man enables Robbins 
te offer 24-hour service on mowers 


34 


K. T. Robbins, right, demonstrates features of a power mower for a customer. 
His promotions and service facilities greatly increase his sales volume 


competition from 


“Thi 
big mail order and chain stores ha 
affected the sales of all hardware 
tores, but it can be combatted 

cessfully if the dealer: 
a concerted effort 
own 


declares 


is willing to 
make 

“In my case, la eason I 
bought these 
mowers and put it on my 
to how 
between 
and the quality 
It was a convincing demonstration 


chain ore 
floor just 


difference 


one of 


customers the 
mowel 


handle 


such low-priced 


mowel! I 
I recommend this to other dealet 
weary of customers throwing price 
at them 

“Some customers, however, have 
to be convinced by experience that 
a person gets just about what he 
pays for 

“For example, last season one of 
my customers bought a cheap 
mower on 
store. He traded it to me on a new, 
more expensive mower exactly one 
week later. His mower with the 
low, low price tag simply was giv- 
ing him too much trouble. It wa 


sale at a large chain 


hard to start and vibrates 
it sounded like it was going 
to pieces It 
during that one week he 
He couldn't see 
imply threw up his hand 


almost shook 
a whole 


his beating 
“Now, I'm no 
priced mower, a 
hope manufacture! 
come 


brands will 


low-priced model 

tore competition , 

Robbin handle 
known brands in a 
models that include larg 
propelled mowe!l 

He starts promoting ea! ly 
fore the grass puts up.” At the first 
hint of spring, he gets his first 
circulars out. He distributes around 
3,000 circulars at a time. Also 
a month, Robbins gets out 
postal cards to a selected 
his South Memphis 
He varies this area from month to 
month and continues the mailing 

(Continued on page 58) 


once 
250 
area in 


neighborhood 
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handle the newest 
most sparkling line 
of tillers, riding mowers, 


and concrete mixers... 
Cie 


Here are two of a complete line of 
tillers designed to sell on sight. They 
are rugged ' dependable and 
service free a real profit maker 


GILSON Corporal TILLER 


4 cycle 3 H.P. Briggs & 
Stratton engine 


Rewind Starter 

Universal Hoe Tines 

Cutting width 22°’ expand 
able to 32" 

Heavy duty gear case with 
4 Timken bearings 


All deluxe features ... 
4 cycle 3 H.P. Briggs & 
Stratton engine 
Heavy cast iron base and 
gear case 
4 Timken bearings 
16 guaranteed unbreakable 
Universal hoe tines 
Standard width 22"' expand 
able to 32 WRITE FOR 
Swinging depth control FURTHER 


DETAILS TO 
BOX 47—-PLYMOUTH, WISCONSIN 
EON FREDONIA, WISCONSIN 
BROS. LO. GREENSBORO, NORTH CAROLINA 
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CATALOGS & BULLETINS 


UVUANUAAUUNTY) 


Chemical Dehumidifier, A colorful 
consumer folder, “How To Avoid 
Rust, Mildew, Musty Odors Through- 
out The House,” is available. It gives 
comprehensive information about De- 
Moist chemical dehumidifier and con- 
tains a chart illustrating many new 
uses. Also available are 3-color cata 
log sheets featuring Oven-Aid Clean 
er, Free-All Septic Tank Cleaner, 
Chimney Sweep Fuel Additive, and 
Chimney Sweep Fireplace Powder. 
G. N. Coughlan Co., West Orange, 
N. J. 

Write in No. Al on card, Pg. 69 


Fishing Tackle. Offering a complet 
line of volume-priced Compac fish- 
ing tackle, the company lists hundred 
of tackle items including rods. reel 
lures, creels, flies, displays, nets, fish 
hooks, gunscopes, and swivels in an 
all-inclusive 22 page, spira] bound 
two-color general catalog. Commerc 
Pacific, Inc., 161 West 24th St., Lo 
Angeles 7, Calif 

Write in No. A2 on card, Pg. 69 


Store Fixtures, The Challenger lin: 
of 1958 steel and wood store fixture 
is profusely illustrated in a 52-pag 
catalog. Portions of the catalog ar: 
in full color and several pages depict 
these completely flexible fixtur 
fully merchandised in stores. M & D 
Store Fixtures, Inc., Chicago 3, III 

Write in No. A3 on card, Pg. 69 


Plastic Pipe. A brochure entitled 
“Irrigate and Beautify with South- 
western Plastic Pipe” features the 
many different uses of this material 
wherever there is a water transmis- 
sion requirement. Recommended uses 
include golf courses, lawns, parks, 
playgrounds, farm irrigation, and 
municipal water systems. Southwest 
ern Plastic Pipe Co., P. O. Box 117, 
Mineral Wells, Texas. 

Write in No. A4 on card, Pg. 69 


Canvas and Nylon Products. A 1958 


complete line catalog is available 
which contains 48 pages devoted to 


36 


Available free to readers. Write in the numbers 


of items wanted on the return post card, page 69 


oat ights, and Covey hand 
0 cludes information on 
Catalog 


pup tents, tarpaulins, Sure-Fit | 
covers, and many other items. H« 
ier Tarpaulin & Canvas Goods Co newest model 
1302 West Washington St., Indianap O. F. Mossberg & 5S 
olis 6, Ind Haven, Conn 

Write in No. A5S on card, Pg. 69 Write in No. Al0 on card, Pg. 69 


Hand Tool Handles. Catalog / Gas Circulator Heaters. 
Chart B are available to assist which fully describes the 
tomers in determining which hi 
correctly fits certain triking 

trat and nooga Roya 


edge tools. Both are illustrate = 
give full details; informatior Tenn 
Write in No. All on card, Pg. 69 


complete line of gas circt 


ers may be 


also on the quality of 
O. P. Link Handle Co., In 
Ind. 

Write in No. A6 on card, Pg. 69 


Sportswear. Thx 
ferred Db‘ port 


Industrial Fasteners. A 44-| 
densed catalog covering 

bolt nut 

er industrial! f 


catalog 


Mi ' rev * A | 
] Con! ica Duxbak (\« | Ut i ‘ Y 
lal onn : 
i . Al2 on card, Pg. 69 
Write in No. A7 on card, Pg. 69 Write in No g 
: . Metal Merchandisers. A 4 
Store Displays. Each type of ad talog. #390 aieetiites 
l item from ticket holders to con : 
te display units ts fu 
described in a 
ntains much informat« 
a embly anc rT oe rn ste re S " ‘ ln 2 mv 
ing. Reeve Co., 9249 Ea Be id estes Adi 
St Rivera, Calif helving, clip-i 
Write in No. A8 on card, Pg. 69 ia: ain an 


them flexible and 


Life Saving Line. A full col F types of merchandis« 
alog offering illustrations an li Co.. Bronson. Mich 
mensions of the company’ . Write in No. Al3 on card, Pg. 69 
Coast Guard-approved life vests ana 
boat cushions will be furnished on Chains and Chain Assemblies. A 
request. Red Head Brand Co., 4300 32-page illustrated catalog of all typ: 
West Belmont Ave., Chicago 41, Ill of chains, welded and weldles chain 

Write in No. A9 on card, Pg. 69 chain assemblies, chain specialti: 
and wagon and truck hardware 
now available. Also, dealers ma) 
catalog, available to the trade, give: cure an 8-inch high decal for in ide 
detailed specification information, or outside display stating, “We Sell 
prices, etc., on the complete Mossberg Chain.” Nixdorff-Krein Manufactur 
line of rifles, shotguns, telescope (Continued on page 38) 


Firearms. An expanded firearn 
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Yes, I'm a Jalware Dealer because 


“this top quality ware 
is easy to sell” 


Hot dipped Jalware will outlast ordinary galvanized ware in 
the toughest service imaginable, Your customers will appreciate 
this extra service life as well as the streamlined, sparkling ap- 
pearance. Every item in J&L’s complete ware line is priced to 
sell. Fast turnover is assured. Over 260 leading jobbers across 
the country provide fast, dependable delivery. Order Jalware to- 
day from your local jobber, or write to Jones & Laughlin Steel 
Corporation, 405 Lexington Avenue, New York 17, New York. 


J&L DOUBLE-DRAIN LAUNDRY TUBS 
Advanced design eliminates lifting or carrying. 
Tubs are emptied through convenient drain 
outlets with attached 30-inch hose sections. 
Available in two styles, double or single 
Mounted on sturdy stands with rollers 
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ing Co., 916 Howard St., St 
6, Mo 
Write in No. Al4 on card, Pg. 69 


Louis 


Ornamental Iron. The company’s 
12-page catalog not only covers TFC 
Ornamental Iron adjustable rails and 
columns, but also explains how to 
sell iron work with 
chandising, getting customers to 
spend a little more. Tennessee Fab 
ricating Co., 1490 Grimes, Memphis 
6, Tenn 

Write in No. Al5 on card, Pg. 69 


“step-up” mer 


Repair Handle. A catalog sheet 
available describing the advantag« 
of the Drive-Ezy Repair Handle. Step 
by-step illustrations show the procs 
dure for inserting the new handi 
which is designed to follow the curve 
of all hollow back shovels, spades, 
or scoops. Reverse side of sheet lists 
stock numbers which the handle fits 
O. Ames Co., Parkersburg, W. Va 

Write in No. Al6 on card, Pg. 69 


Twine. A 48-page catalog in color 
entitled, “Columbian Twins for 
Every Use,” is available. It explain 
how a wide latitude of kinds and 
sizes of high quality twines are mad 
from fibres such as jute, hemp, sisal 
manila, flax and paper, as well as th: 
newer synthetic fibres of nylon and 
dacron. In an evaluation of twin 
economy, the booklet describe 
strength, yardage, appearance and 
price, the important factor of 
strength, knot strength and packag: 
break. An illustrated twine termi 
nology, a multitude of descriptive 
photos, and the printing on a heavy 
stock bond are other feature in 
corporated to make this 


compre 
hensive catalog an 


attractive and 
helpful booklet on service. Columbian 
Rope Co., Auburn, N. Y 

Write in No. Al7 on card, Pg. 69 


Marine Line. A full-color catalog 
presents the complete line of Aqua 
Float marine safety products. Illu 
trated in color are Aqua-Float Coast 
Guard Approved life saving jacket 
Aqua-Float children’s swim vest ki 
belts, U.S.C.G Approved buoyan 
boat cushions, and a full lings 
Aqua-Floats, vinyl] 
fenders, ring 


plastisol float 
buoys, and mooring 
buoys. Detailed description of each 
item is included. In addition, th: 
catalog shows newest Aqua-Float 
packaging, Aqua-Float merchandi 
ing aids and display materials. Sty! 
Crafters, Inc., Greenville, S. C 
Write in No. Al8 on card, Pg. 69 


Johnston Mowers. A 1958 mower 
brochure in full color is available 
In addition to new models and prod 
uct features shown, the brochu 
deals with type of mower prospects 
and market trends anticipated in 
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1958. Johnston Lawn M 
Brookhaven, Mis 
Write in No. Al9 on card, Pg. 69 


Juvenile Line, “Futur 
sign is accented in the 
presentation of its 1958 
riages, strollers, juvenil 
and toys which are illt 
colorful catalog 4 
Portras 


description and 


24-page, 
able to the trade 
complete 
tions are some 19 carriags 
ers which incorporat 

a aero-matic glide rice 
convertibility, and foa 

and backs. C 
plaids, plus 17 tripl 
] 


1iOrTrs Com 

washable past had 

feeding tables, car 

eat walkers and 
ong the other iten 

attention Pri 

forms are include 

W. Siebert Ce Gardner, Ma 
Write in No. A20 on card, Pg. 69 


Power Mowers. A 
and describing the « 
ime ot powel mow i iilabl 
Clark Manufacturing ¢ 3024 Me 

lle Rd., Decatur, Ga 

Write in No. A21 on card, Pg. 69 

Fishing Rods and Reels. A track 
catalog, specially prepared for 
elling season, consists ol ; 
comprehensive informatior 
company entire line of 
tackle Emphasizing i expand 
line-up of Push-Button Wonder‘ 
reels, the No. 1776 Delux jron 
model adorns the color co' 
pages show glass fiber W: 

type of fishing; 13 
line-up of spinning 
push-button, fly fishir 
water fishing reels. The 
40 pages, painted in 2 
voted to fishing lines 
equipment, company me 
and other items of trad 
Shake peare Co Kalamazoo Mict 
Write in No. A22 on card, Pg. 69 


Sprayers and Dusters. Avail: 


request 1 a catalog co, 


complete ilne hand 


. compressed air knapsack 


company’ 
continuou 
bucket, 
prayers. The 
hand and crank powder insecticid 
dusters. A circular on the Indian Fir 
Pump, a portable, back-pack ty} 
fire extinguisher, is offered also. D 
B. Smith & Co., 428 Main St., Utica 
= 

Write in No. A23 on card, Pg. 69 


wheelbarrow and barrel 


catalog cove! 


Hand Tool Selection Chart. An il 
lustrated customer-service chart 1! 
offered which shows how to selec 
hand tools for garden and lawn care 


+ 


The chart describes and pictures the 


Corp., 


(Continued from page 36) 


20 most popular too grouped 
“familic It is 25 inche higt 16 
inches wide, and is printed in three 
colors on durable poster stock. True 
Temper Corp., 1623 Euclid Ave 
Cleveland 15, Ohio 

Write in No. A24 on card, Pg. 69 


Hand-Tool Equipment. Auger and 

electric drill bit chisel dg 

drawknives, door lock bit 

Nail Puller, and other hi 

pictured and described 

available iron tn mi 

Greenlee Tool C« 1822 He 

Rockford, Ill 
Write in No. A25 on card, Pg. 69 


’ 


rbert Ave 


Display Ideas. A Rubber: 


Write in No. A26 on card, Pg. 69 


Fusible Links. F ier F-184 
ana a¢ 


W 


I \ 


( x Manutfactur 
Write in No. A27 on card, Pg. 69 


Hardware Chain. A 
nd informative I 


© mplete lime 


multitudes ot dome 


tria requirement l l 
16-page folder, DH-176-B 


on construt 
packaging 
general information 
Division, American 
Co., Inc., York, Pa 
W-ite in No. A28 on card, Pg. 69 


Deming Sales Aids. Ar 


color bulletin § illustrate the 


6-page 
plete line of s 1ids and materia 
ivailable to ming pump 
aistrid 
and ae 
pieces; | head mailing card 
broadsias ] le booklets: blot 
te! window re ind treame! 
atin banne1 tacker; 
and road ig? identification labe 
display Th 
company furnishes all mailing piece 
free and pays postage on the first 200 
used by a dealer Most other ma 
Remaining piece 


lirect 


bracke 


decalcomania ind 


terials are also free 
are furnished at st The Demin 
Co., Salem, Ohio 

Write in No. A29 on card, Pg. 69 


Chains. A catalog page-price list 
i availabl which featur Blue 
Temper packaged chain and the N 
B/T 1 Merchandiser. Blue Tempei 
individual packages and the met 
(Continued on pag 40) 
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ACCO Sar make* 9240 profit 


for Better 
on this *9535 chain assortment 


Values 
Price also includes Chain Sales-Maker Display 
—a powerful “Silent Salesman”’ 
that does most of the work for you! 


@ Put new life into chain sales and profits with the CHAIN 
SALES-MAKER—a compact, convenient rack display that 
practically guarantees fast turnover of your chain invest- 
ment! The SALES-MAKER allows you to display a wide 
assortment of popular chain styles and sizes in less than 
3 sq. ft. of floor space. It has powerful sales appeal —per- 
mits your customers to see and feel the chain—and buy 
it! And the SALES-MAKER is convenient —handy mounted 
cutting bar lets you snip off the desired length of chain 
on the spot! 

Your $95.35 cost brings you . . . first of all, profits! 
If sold at suggested retail prices, you make $92.40 profit 
from sale of the 7 reels of chain which come with the acco 
CHAIN SALES-MAKER. Included with the profit-packed 
combination offer shown here is our popular Assortment 
No. 38. Other assortments are available upon request 
Refills, on reels, can be ordered from your distributor 
Assortment No. 38 features 





175 ft. 2/0 Tenso Chain, Bright Zinc Plated 

125 ft. 3/0 Lock Link Chain, Bright Zinc Plated 

200 ft. 3 Tenso Chain, Bright Zinc Plated 

75 ft. 2/0 Twist Machine Chain, Bright Zinc Plated 
100 ft. 35 Sash Chain, Bright Zine Plated 

200 ft. 1/0 Brass Safety Chain, Bright Finish 

200 ft. 16 Double Steel Jack Chain, Bright Zinc Plated 


MORE CHAIN USES MEANS MORE CHAIN SALES 
Your do-it-yourself customers have found many new uses 
for chain and are finding more each day! So expose them 
to the ACCO CHAIN SALES-MAKER and to attractive ACCO 
boxes and pails—all plainly labeled. Order your SALEs- 
MAKER and be prepared to fill these and other do-it-your- 
self needs 

Garage doors * Gymnasium equipment 
Pipe hanging * Furnace regulating 
Porch swings * Ornamental uses 
Playground equipment ¢ Furniture braces 

Lawn borders * Fire escapes 


SPECIAL NOTE: 
When you order your CHAIN SALES-MAKER, don’t 
forget to get snaps, swivels, repair links and cotter 
DERE . +0 they're all good profit makers that go 
with chain sales 


ACCO American Chain Division 
fa AMERICAN CHAIN & CABLE 


Bridgeport, Conn. * Factories: *Y ork and “Braddock, Pa. 





A Sales Office: *Atlanta, Boston, *Chicago, *Denver, Detroit, 
*Houston, *Los Angeles, New York, Philadelphia, Pittsburgh 
"Indicates Warehouse Stocks “Portland, Ore., *San Francisco 
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chandiser are illustrated on the 2- 
color sheet. Selling features are given 
and suggested resale and dealer cost 
figures supplied. The reverse side of 
the oversized sheet illustrates Mea 
sure-Mark chain in all four grades 
Again resale and cost figures are 
supplied with specifications and uses 
for each grade, Campbell Chain Co., 
York, Pa 
Write in No. A30 on card, Pg. 69 


Fishing Annual. In 48 pages of col 
or, the Garcia 1958 Fishing Tackle 
Trade Catalog contains profusely il 
lustrated descriptions of the firm's 
complete line of tackle and accesso 
ries. All features and selling points of 
each product are covered. Section: 
are devoted to each category carried 
in the line, including Mitchell, Am- 
bassadeur and Abu-Matic reels, Gold 
Bond rods, Platy] and Mitchell mon 
ofilament lines, Ambassadeur braided 
line, Abu-reflex and other lures, 
leaders, balanced kits, and accesso 
ries. A full section is devoted to deal 
er merchandising aids and _ ideas 
available from the company. Th« 
Garcia Corp., 268 Fourth Ave., New 
York 10, N. Y. 

Write in No. A2l on card, Pg. 69 


Vacuum Cleaner and Floor Polish- 
ers. The Redi-Vac vacuum cleaner, 
the improved FP-33 floor condition- 
er, and the new FP-33A conditioner 
are described in a two-sided catalog 
page, #JS-53. The two-color data 
sheet fully describes and illustrates 
the polishers, and also a rug cleaning 
attachment and a floor refinishing 
kit. Features of the Redi-Vac are 
shown in a series of line drawings 
Specifications are given and a six- 
piece accessory kit is described. Red 
Devil Tools, Union, N. J 

Write in No. A32 on card, Pg. 69 


Time Payment Plan. A folder is 
available to all interested dealers, de 
scribing the complete new Foley Fu- 
turamic line of power mowers and 
the free home trial plan. The plan 
allows the customer to try a Foley 
mower for 14 days with the privilege 
of return with no obligation to the 
customer. A folder also is available 
to describe its Mow Now—Pay Later 
time payment plan. The company 
points out that the plan is simple in 
operation, has no recourse, and the 
dealer receives prompt and full pay- 
ment for each time payment Foley 
mower sale he makes. Foley Manu- 
facturing Co., 3300 5th St., N. E., 
Minneapolis 18, Minn. 

Write in No. A33 on card, Pg. 69 


Water Skis. The Hydro-Flite line of 
water skis, aquaplanes, and accesso- 
ries is presented in catalog No. 13 
The catalog is in color, with the ski- 
ing equipment pictured and fully de 


40 





scribed. Hedlund Manufacturing Co 
Nokomis, Il 
Write in No. A34 on card, Pg. 69 


counter 


specifica 


Outboard Motors. Larg 
envelope stuffer 
accessory brochures, and 


pieces, 
tion sheets, 
price sheets describing the entire lin 
of Buccaneer Outboard Motors are 
made available by the company. Gal 
Products, Dept. 517A, Galesburg, I 
Write in No. A35 on card, Pg. 69 


Fishing Tackle. A colorful, 2 
trade 


complete line of tackle, acc 


catalog shows th company) 


and gift assortments available fe 

1958 season. Featured on the fror 
cover is the Master-Grip SpinCa 
Rod handle Th l 
tention to four 


cove! al 0 Cal 
spinning ! 

compact design; 13 new 
Rods with two-piece tivs in 


} 


low and solid glas and the 

tion of two new SpinCast Ree! i 
capacity No. 88 

Among other items highlighted in th 

new line is the Shot-Master split 

applicator with Redi-Shot cartridgs 


cluding the large 


tr 


available in gift style package with 
twin-rack counter display Soutl 
Bend Tackle Co., In 1108 South 
High St., South Bend 23, Ind 

Write in No. A36 on card, Pg. 69 


Fishing Equipment. Weber's 1958 
Supplement No. 33B, applying to Cat 
alog No. 33, contains 77 new item 
All are 
quick reference 
tures a number of new Dylite pla 
tic fly-rod poppers and a 
The Dylite spinning mouse and frog 
are two additional lures molded of 
this plastic material. Whirl-Ar 
one of the new spinning and « 
lures. The complete series of Weber 
crawlers, worms rigs 
Especially featured 


for 


indexed on the cover fo! 
The supplement fea 


sortment 


plastic 
are listed also 
are Mustad ringed hook display rack 
assortments containing plastic box 

straight size Many 


other type 


of assorted or 
rack assortments display 
of treble and single loose hook nap 
swivels and divided wing, dry and 
wet flies. Gerlon imported German 
nylon spinning line and leaders ar 
other new items. Weber's free Movie 
gram fly casting instruction folder 
in a colorful display are available to 
dealers every year. The Weber Life 
like Fly Co., Stevens Point, Wis 
Write in No. A37 on card, Pg. 69 


Spinning and Casting Reels. Thre« 
catalog sheets, in color, picturing and 
describing the 1958 line of Langley 
spinning and casting reels are avail 
able to the trade. Newest offering is 
the Cast-Flo Deluxe “900,” a closed 
face reel, featuring hex drag, thumb 
control, and fast retrieve. All seven 
Langley spinreels, ranging from 
$16.95 to $37.95, feature two-point 


(Continued from page 38) 


shaft [or increased dura 
bility and balance. Seven casting reel 
models also are offered, ranging trom 
$8.50 to $17.95. Langley Corp., 310 
Euclid Ave San Diego 14, Calif 
Write in No. A38 on card, Pg. 69 


Suspension 


; 


Tractor Drawn Implements. Cata 
log No. 857 cover the g in ol 
tractor drawn imple l 


trations, specification 
addition, 14 pages are 
of repair part 
of each part along 


King Pl », Atl 


+? 


ing number 
Ga 
Write in No. A39 on card, Pg. 


Marine Safety Products. The 1958 
duct 


catalog for marins 


contains comp 
patco bile 

and adult 

motor ct 

fender ! ‘ Dos OV and 
marine Cc llu or F n full 
natural color and | i ‘ uch 
l hipping 
are ist The Amer 
Washing 


a PAI 
weignts et 

ican Pad & Textil 

ton St Greenfield, Ol 


Write in No. A40 on card, Pg. 69 


Building Materials. Entitled “Reyn 
olds Aluminum Supply Co. Fact Fold 
ers,” the company is offering a seri« 
of 19 file folders designed for every 
dealer’ cabinet The folder 
provide ni ly reference ibrary on 
major building material lines, such 
as aluminum roofing and siding, a 

and industria 
gates, insulation, nails, etc. To keep 
the folders current, latest product in 


formation will 


phalt product 


mailed by the 
company to those dealers using the 
prepared product reference librar 
Reynolds Aluminum Supply ¢ P 
O. Box 1367, Atlanta 1, Ga 

Write in No. A4l on card, Pg. 69 


Project Book. Twent 
yourself wood-working projet 
been made up i loose-leaf 
form with a 
fered to home 
Each wood-working 
printed thoroughly on ; f-con 
tained sheet Detailed instruct 
and diagrams with descriptior re 
included. Selection of tools and lum 
ber is covered in the booklet with 
the company emphasizing 
its own glue product, Rogers Glue 
Rogers Isingla & Glue Co Glou 
cester, Mass 

Write in No. A42 on card, Pg. 69 


ion 


the use of 


Galvanized Ware. The complet: 
line of hand-dipped galvanized wars 
for home, farm, industrial, and 

stitutional use is described in 


(Continued on page 42 


SOUTHERN HARDWARE for August, 1958 





FEATURES SELL 22's 


... the WINCHESTER Model 55 has 


The best way to sell the 
Winchester Model 55 is 
to let it sell itself. Put a 
new, accurate Model 55 
into the hands of your 
customers and point out 
these exclusive, worth- 
more features. 


gg MOT Me, F. 


‘ a 


° iV oe 
? WINCHESTER * i 
e < us 


% ef 


> > 
Sa ¢ one’ 


WINCHESTER-WESTERN DIVISION 
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more than any 
other SINGLE SHOT 


...count ’em! 


1. Cocking after the first shot. 
The action can be kept oper 


loading platform and pulling 


is automat 
by depre ssing 


con king handk 


2. Easy. straight-line loading is done through 
the hinged platf rm in the top ol the receiver 


3. Loading the Model 55 automatically puts 
the safety on. It must be manually released 
before each shot 


4. When the Winchester Model 


the empty cartridge case ¢ 


> is fired, 
ects through a port 
in the bottom of the fore end. and the Model 55 
automatically recocks itself for a fast second 


shot 


There are your sa/es points. Use them for a big season. 


WINCHESTER 


STORI 


STREET 


rOWNA& STATI 


OLIN MATHIESON CHEMICAL CORPORATION NEW HAVEN 4, CONNECTICUT 
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page bulletin entitled 


gating Co., Wheeling, W. Va. 


Write in No. A43 on card, Pg. 69 


Pre-Measured Chain. A _ catalog 
page, in color, is available describ- tainer. Hodell Chain Co., 


“Wheeling 
Hand Dipped Ware.” Capacities, di- 
mensions, and shipping weights for free end of the chain in each con 
each of the items are included; items 
include pails, buckets, rubbish burn- size and grade of the chain 
ers, coal hods, etc. Wheeling Corru- 


reverse side may be used for record 


ing the balance of chain in the « 


ing a color-coded plastic measuring 3, Ohio 


lengthmark to provide quick 


iden- Write in No. A44 on card, Pg. 69 


tification for Proof Coil, BBB Coil, 


and High Test Chain. The three types I 
green ard binders, a catalog sheet is offered 
which describes and illustrates the 
blue Mode! 700K complete electric pow 


are marked every 10 feet by 


plastic color bands on Proof Coil, red 
color bands on BBB Coil, and 


Sanding Kit. For insertion in stan 


on High-Test Chain. A matching co 
or-coded End Tag is attached to the 


tainer which is imprinted to show the 
Th 
End Tag is for convenient locating 0 
the free end of the chain and is re 
attachable after each use. The tag 


Cleveland 





You’ll Sell More Plastex 


because Plastex gives 
you more fo sell! 


quan 
00 wef ia 


ep, 
Ua 


FLEXIBLE PIPE 
Plastex Polyethylene in sizes 
from 14” thru 6” — 75 and 100 psi 
pressure rated — single and twin- 
tube types—lengths to 600’ — 
NSF approved. 


SEMI-RIGID PIPE 
Plastex Kralastic . in sizes from 
4” thru 6” — for pressures to 150 
psi and even greater chemical and 
heat resistance—10’ and 20’ lengths 
with plain ends, or sleeve-type cou- 
pling one end — NSF approved. 


A COMPLETE LINE OF 
FITTINGS FOR BOTH 
Packaged Nylon and Styrene insert- 
type, for mechanical coupling to 
flexible Plastex Pipe — Kralastic for 
solvent-weld coupling to semi-rigid 
Plastex Pipe—in every wanted 
style, ultra precision made, NSF 

approved. 


AND NOW, DRAIN PIPE 


AND FITTINGS, TOO! 


Plastex OX ... high strength, high 
impact drain and sewer pipe — in 
2”, 3” and 4” sizes — plain and per- 
forated — with sleeve-type fittings 
for root-proof solvent-weld joints, or 
dry joints—10’ and 20’ lengths. 


Let us send you complete information 


ME PLAS TEX ©. 


3232 CLEVELAND AVENUE 
COLUMBUS 24, OHIO 
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ered Sanding Kit 
color and shows all 
the kit, which retails for $16.95. The 
kit includes the sander and |} 
in a metal case; a supply 
paper; and a polishing cl 
Electric Corp., Easton, Pa 
Write in No. A45 on card, Pg. 69 


Gas Heaters. An 
catalog showing the 
Warm Morning vent 
as well as descripti' 
the unvented model 
Special features ol 
described in detail 
catalog on the con 
Warm Morning coal 


; 


literature 


scriptive 
Morning gas-fired in 
fered also. Locke St e ( 
lith St., Kansas City 5, M 
Write in No. A46 on card, Pg. 69 


Farmers and Ranchers Handbook. 
Information essential | ful 
farm operator ina ite 
to every 
included in 
full color ci 
ucts for farn 
rooting an 
coverage Wi 
application 
and “how 
information 
on electri 
of nail 
material 
ing plan 
tructure 
cussed. Tenn 
sion, Fairfield, Ala 
Write in No. A47 on card 


Screw Anchors. 


w anchor 


Molly Hi-Spee 
Corp Reading P 
Write in No. A48 on card, Pg. 69 


Pliers, Horseshoe Game. 


e catalo vhich 


ind NN58& 


hoe 
Horst hoe ina 
Horseshoe Clul Dian 
Horseshoe Co., Dulutl! Minn 
Write in No. A49 on card, Pg. 69 


Plastic Pipe. 
plete product 
plastic pipe 
company 1 
Pipe includ 
Polyvinyl Chloride 
Chem-Weld drain pipe 
Southwestern Polyethy) 
wrapped or packaged 
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> te’ 
SOUTHERN PLATED SCREWS? 


Stock up now on plated screws by Southern, so you 
will be able to supply Southern quality screws that 
are corrosion-resistant and handsome, too. Southern 
Screws current ads in the national craftsmens mag- 
azines point up the advantage in using quality 
plated screws that last longer, and cut down on rust 
and other discolorations on home projects and 
repairs. Although they cost slightly more than con- 
ventional screws, craftsmen are glad to pay the 
extra for the plating advantages. 


SCREW COMPANY 


STATESVILLE > HORTH CAROLINA 
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ARE YOU 
GETTING 
YOUR SHARE 
OF PROFITS 
FROM 


There's an extra amount of “sell” in Southern’s clean 
green package with the EZ to C® label, because 
Southern’s plated screws are as bright and shiny as 
the day they’re made. They stay that way in your 
bin, too. Plated finishes regularly stocked are: cad- 
mium, zinc, chrome, hot galvanized and blued 


All of Southern’s cadmium and zinc plated screws 
are treated for extra brightness and corrosion re- 
sistance with IRIDITE® chromate conversion coat- 
ing. These IRIDITE® plated screws take paint 
without additional treatment. 


Stock up on Southern’s plated screws—a new profit 
item for you in a new area of demand by craftsmen 
who put quality first. 
Order Southern’s plated screws today from your 
Southern distributor. 


Wood Screws ® Stove Bolts © Machine Screws & Nuts @ 
ABC & F Tapping Screws © Wood Drive Screws 


Warehouses: New York ® Chicago ® Dallas ® Los Angeles 
Sold Through Leading Wholesale Distributors 


For more information use Handy Return Card, Page 69 43 





You get what you pay 





The most profitable 
cotton cord you can sell. 


LONGEST WEARING SASH CORD MADE “gile, tekes 
“ * Guaranteed by © 


Housekeeping 
~< ° 


BAGGED and TAGGED ae Sepa 


i POLYETHYLENE bag keeps cord clean, 
makes attractive counter display. 





* TAG tells how to replace sash cord. 


. EXCELLENT FOR 


Clothes line 
Household cord 


Many uses 


indoors and out. 


ALWAYS SPECIFY Samoon BRANDS 























for aud more 


Le) | Mes Why... 











BIG... NEW *7 
NO SAG *::.;; SUPREME 
HAS EVERYTHING 


@ Strong bond between center and cover 
makes cord one tough, durable unit. 













\ “oe ee 

* Guaranteed by 

Housekeeping 
” 






a 


0, 





« 
45 soveariste HE 





@ Extra strong .. . test over 500 Ibs. 
@ Easy to keep clean, easy to tie. 
@ Gvaranteed two years. 


@ Polyethylene bagged for better display, 
faster sales. 


Only from 
SAMSON do you get all this 







@ Modern Packaging 
@ Most durable cora. 
@ Colorful consumer advertising 
@ Guaranteed Balanced Construction 


@ Point of Purchase displays and tags 








Plastic Pipe Co., P. O. Box 117, 
Mineral Wells, Texas 
Write in No. A50 on card, Pg. 69 


Fishing Tackle. Advances in the re 
styling of the company’s complete 
line of spinning type fishing tackle 
are illustrated in the 1958 catalog, 
now available. Color is said to be the 
keynote in the 1958 line, and full 
descriptions of items are included 
The catalog has a four-color cove! 
and the inside back cover is devoted 
to sales aids offered to dealers. The 
Airex Corp., 411 Fourth Ave., New 
York City, N. Y. 

Write in No. A5l on card, Pg. 69 


Tapes and Tape Rules. Colorful 


catalog pages cover the company’s 
hardware items 
types ol steel 


complete line of 
which includes all 
measuring tapes and tape rules from 
3- to 100-feet, and augmented by 
woven tapes, plumb bobs and hand 
levels. The pages are illustrated and 
give outstanding features of each 
item, plus packaging information 
weight, prices, etc. Keuffel & Esser 
Co., Adams and Third Sts., Hoboken, 
N. J 

Write in No. A52 on card, Pg. 69 

Toys. A full-color catalog insert 
now available features the 
items in the company’s newly-styled 
line of doll carriages, strollers, and 
children’s furniture. The items are il 


leading 





and See 


PROFITS 





win 
eo mepar seame 10 


Ww 


N 4 
Sey ae 


~ oF SVN 
eerecumn 
rome OE, 
nae Oo 


en Thssed Co 


For there’s an attractive, stable market for Gold Medal Cot- 
ton, Continuous Filament Nylon, and Nyak Seine Twines. 
They are famous among fishermen for everything they want 
in a seine twine: great strength, uniformity, easy workabil- 
ity. Attractive packaging for effective display... Nyak and 
Nylon twines in individual polyethylene bags. 


COMING UP FAST! 


NYAK Seine Twine offers all the big advan- 
tages of Nylon at a saving. 


Order From Your Jobber 


Lo~> THE LINEN THREAD 00, INC. 


418 GRAND STREET @ PATERSON 12, N. J. 


New York -« 
Boston «+ St. Lovis 


Chicago e 


San Francisco 


Baltimore « Gloucester 


Makers of Quality Twines Since 1784 


For more information use Handy Return Card, Page 69 





lustrated in their actual color combi- 
nations and a complete description 
including specifications and weights 
accompanies each illustration. Also 
available is the toy firm’s 
16-page, three-color catalog featuring 
the full line of 18 doll carriages, 10 
strollers, seven table and chair sets, 
six rockers, and thre 
South Bend Toy Manufacturing Co., 
South Bend, Ind 
Write in No. A5S3 on card, Pg. 69 


complete 


toy chests 


W oode nwarf©re 


oblong 


Woodenware. items 
such as bowl: 


pins, forks, spoons, et are described 


rolling 
and illustrated in a catalog available 
to dealers. The cover page carries a 
listing of the special] lin which in 
clude Oblong Tra: Early American 
Supreme Finish, Liquid Proof, Seal 
tite, Old Colonial-Walnut Finish, Pat 
affined (Waxed Hardwood and 
Caesar Finish line A brief descrip 
tion is given of each. J. Shepherd 
Parrish Co., 201 N. Wells St., Chica- 
go 6, Ill 


Write in No. A5S4 on card, Pg. 69 


Special Purpose Planes. “H 
Use Special Pury e Plane 
page booklet on various t 
bet, router, and double 
and groove match plane 
in reasonaDie quantit) 
may nave t 
wish. Profuss« 
drawing I 
and the in 

with | 
book le t \A 
‘Tran wooawork 
Stanley Tox New B i ( ni 
Write in No. A55 on card, Pg. 69 
Aluminum 
ghter 4 


1958 


Furniture. 


ummet! 
request. Un 
Dept. 1957¢ 
ford, Ma 
Write in No. A56 on card, Pg. 69 


Fishing Accessories, Th: 
I the company's ti 
aing ind 


ina re 


type appear 

located ec 

velopmer! 

venient lst ol 

wide tructure ot repr entatives 1 
also included. Sunset Mills, Florence, 
Ala., and Petaluma, Calif 


Write in No. A5S7 on card, Pg. 69 


Pumps. A loose-leaf catalog, No 
of the complete Commander 
water water ystem and 
ump pumps is available The lit 
includes jet, and piston 
type pumps in a wid vari« 
shallow well, convertible, and deep 
well models. The Tait Manufacturing 

(Continued on page 48) 


pump 


submersible, 


t 
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BIG NEW REMINGTON 
STORE PROMOTION KIT 


AVAILABLE 


Kit includes wide variety 
of tested sales aids 


Over twenty sales aids are available to you in 
Remington's big new Fall Promotion Kit 
The full-color 9-piece festoon display at right 


is just one item—an cye-stopping display 





lending itself to dozens of store arrangements. 
You can use it as a mobile, or as a window, 
wall or clothesline streamer 

Many other items, such as new 32-page 
Remington catalogs, targets and picture story 
books 


mailings and counter giveaways 


are available in large quantities for 


Let this elaborate Remington promotion 
pay off for you in increased sales during the 
top shooting and hunting months ahead. Get 
this free promotion kit simply by filling in the 


coupon below and returning it to Remington 


For complete free promotion kit 
fill in coupon at right... 


emington, WN 
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For more i 


TO DEALERS 


SPORTSMEN’S HEADQUARTERS 


FOR FAMOUS Remington 


GUNS AND AMMUNITION 


Lets 


nm 
ye Hunting | 


e2 
= 


; 
™ 








Remington’s outstanding store 


promotion is backed by hard- 
hitting national advertising 


Hard-hitting Remington national advertising campaign 


are appearing year round in the leading consumer mag 


hy 


azines. Each campaign reaches a concentrated 


} 
I 


buy audience which has proved itself a top market 


the Remington guns and ammunition you sell 


Sales Promotion 
Remington Arms Company, Inc. 
Bridgeport 2, Connecticut 


Please send me your FREE store promotion kit. 


ntormation use Handy Return Card, Page 69 





, 200 Detrick St., Dayton 1, Ohio. 
Write in No. A58 on card, Pg. 69 


Hack Saw Frame. An adjustable 
tubular hack saw frame, No. 325, 
with chrome-plated handle and gold- 
finished blade, together with other 
tools and kits made by the company, 
is fully described in an available 
atalog. Great Neck Saw Manufactur- 
ers, Inc., Mineola, N. Y. 

Write in No. AS9 on card, Pg. 69 


Buying Guide. A four-page guid 
to better buying contains a complete 
stock list of materials that are avail- 
able from all Reynolds Aluminum 
Supply Co. warehouses. Reynolds 
Aluminum Supply Co., P. O. Box 
1367, Atlanta 1, Ga. 

Write in No. A60 on card, Pg. 69 


Window Glass, A 12-page catalog 
entitled “Sales Aids for 1957-58" is 
offered. The catalog illustrates and 
briefly describes the various mer 
chandising helps for dealers. Libbey- 
Owens-Ford Glass Co., 608 Madison 
Ave., Toledo 3, Ohio 

Write in No. A61 on card, Pg. 69 


Padlocks. Padlocks to meet every 
need are described in a 20 - page 
catalog which features actual size il- 
lustrations of the company’s entire 
line. Included for the first time is a 
section on special long shackle pad- 


locks. Also described are two newly 
designed super security padlocks 
which have an extra short shackle 
clearance of only %-inch. Other sec 
tions of Catalog #56 describe Mas 
ter’s Special Service Department, as 
well as Master’s padlock and bike- 
lock display boards. Master Lock Co., 
Milwaukee 45, Wis 
Write in No. A62 on card, Pg. 69 


Screws. 


yuthern 


Wood and Sheet Metal 
Every master carton of S« 
wood screws and sheet metal screw 
now contains Folder TC-4, “instruc 
tions for Selecting and Using Wood 
Screws and Sheet Metal Screw 
Folder TC-4 gives complete instruc 
tions for measuring length and di 
ameter, head style t 
hole sizes, drill bit sizes, et« 
of the folders are available to whol 
salers and dealers handling S 
requested t u 


available pilo 
sarenl 
Suppl 


uthern 
crews; they are 
company letterhead in writing. Deal 
ers are requested to give name ol 
their wholesaler. Southern Screw Co 
P. O. Box 1360, Statesville, N. ¢ 
Write in No. A63 on card, Pg. 69 


Tool 


of tool production 


Industrial Line. The con 
pany’s 100 year 1 pi 
dramatized in catalog No. 100 whicl 
contains illustrations 

wide range 

belts, and 

needed by linemen, electrician 
industry. A new feature i 


oft its 


climbers 





DEALERS SELL 


FAMOUS BRAND 


TANDROTINE 


ECONOMICAL 

NON IRRITATING 

PLEASANT ODOR 

HIGH FLASH POINT 

LONG LEVELING (NO BRUSH MARKS) 


LONG WET EOGE (NO BRUSH MARKS) 


Dealers realize greater profits through faster 


turnover and higher markup. Stock TANDROTINE — today I 


For more information use Handy Return Card, Page 69 


PAINT THINNER 





providing dimensions of each plier 
length of handle, of cutting knive 
width of head, size of point, etc. Ma 
thias Klein & Sons, 7200 McCormick 
Rd., Chicago 45, I 

Write in No. A64 on card, Pg. 69 


Cleaning Supplies. “How to Di 
play and Merchandise Cleaning Sup 
plies for Profit” i h itl if a six 
page color folder off dealer 
as an aid in setting 
supplies center. Ox Fil 
Frederick, Md 

Write in No. A65 on card, Pg. 69 

Water Appliance Promotions. 
comprehensive 8-pags 
807, of advertising 
tion aids is 
retailer of 
literature 
paper I 
tori point 
outdo 
cialty iten 


how an 


itv I 
and Rapidaytor 
Manufacturing (¢ 00 Webster St 
Dayton 1, Ohio 
Write in No. A66 on card, Pg. 69 


Specialty Nails. talog contain 
ir nation abou 
i \ e. Profuse 
ly illustrated ith ale drawings 
the ails, the t rg rves as 3 ref 


ing a weaitl of 


pecialty nail 


ference DooK for th al men and 

customer It contair complete nail 
H and) 

tal data about the size 

tie of nail to use for 


Each nail 


pecification chart give 
and quanti 
various ap 
identified b 
ed from a 
Peru 


plication 
tock number and is pri 
eparat ist. W. H. Maze Co 
Ill 

Write in No. A67 on card, Pg. 69 


Oilers and Cans. A catalog illu 
trating and describing the cempany’s 
entire line of oiler safety cans, and 
oil and gasoline containers is avai 
able in two forms, No. 55 Genera 
and No 55C Condensed 
Catalog. Eagle Manufacturing Co 
Charles St., Wellsburg, W. Va 

Write in No. A68 on card, Pg. 69 


Catalog 


Dealer Displays. Thirty-one differ 
ent displays of Cabinet Hardware ar 
illustrated in Amerock’'s No. 104 Cat 
alog of Dealer Displays The catalog 
is said to cover the right kind of di 
arrangement, any 
department, or any “on-the-job” us 
Amerock Corp., Rockford, Ill 

Write in No. A69 on card, Pg. 69 


play for any store 


Plastic Pipe. Ace Supplex flexible 
polyethylene plastic pipe and fitting: 
are described in Bulletin CE-57. Con 
tents of the bulletin include 
applications for 
of standard pipe and fittings, 
tion instruction technical 
ties, and estimated flow 


8 page 
Supplex pipe, sizes 
installa 
proper 
rates for 
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Oxco’S EXCLUSIVE foecor (1tAN LINE 


BRINGS YOU SPEEDY SALES AND PROFITS! 


PEED LEAN 


HOUSEHOLD 
MOP 


Profitable, high-quality household 
mop that builds volume and keeps 
your cleaning supplies department 
up to date. DuPont cellulose 
sponge yarn mops quickly, dries 
quickly, won't lint or tangle. In 
cludes strong metal head clamp, 
red wood handle with hanging 
ring. Mop head packaged in 
colorful film wrapper. retail 


NEW! 0.000 77 7 ee fettor (LEAN 


PAN '» DISHWASHER 
BRUSH | 


ONLY 


S9c retail ‘ 98-c You get fast turnover, fast profits, when 


housewives get a look at this fast new 


retail 


7” 
* fretar-(i way to wash dishes. Light, sturdy brush 
— i. eneemme with extra-long handle keeps her hands 
crubs and scours—é 
PAN BRUSH , out of hot, harsh dishwat« makes all 
useful kitchen brush 
the tough jobs easier 


of springy, hygienic SARAN 


bristles solid plastic handle 


with real impulse fea 
tures! Face filling is 


white tampico fibre for 
1 in yellow or pink has « 
scrubbing . . . top fill , hol 
venient hanging hole 
ing of crimped brass “ 
wire handles toughest DISPLAY PACK 


scouring Attractive = . Six dishwashers (3 pink 
: 3 yellow) in protective 
plastic handle in eye 
stand-up diuploy 
catching pink or yellow 

CARDED 
Individually carded 
One dishwasher, carded 


for mass or jumble hee tetbdtedd tae 


display, or hang-up display. (One Dozen to 
shipping container 


SEE YOUR JOBBER Both items ideal tor peg-board O™~ BRUSHES =O 
srey display on *12 and +25 a Ge 


for Details! merchandisers! OX FIBRE pausn BRUSH COMPANY, Inc. 





Newly ¢) 
packaged 


FELTOID TIPS 


Add another salesmaker to your traffic- 
building line of Bassick Casters and 
floor protectors. 

Feltoid tips now come in a new see- 
through, sales-suggesting package for 
each set of four. Highest quality felt 
bases protect highly polished floors and 
furniture surfaces. 

Your customers can use plenty of 
them—on light furniture, end tables, 
radio cabinets and other accessories 
anywhere there’s a highly polished floor 
or table surface needing protection. 


Other profitable floor protectors it 
pays to display are shown above. At 
left are Bassick rubber-cushion glides 
for furniture legs. At right is the No- 
Mar furniture rest for heavier furniture. 
The Bassick Company, Bridgeport 5, 
Conn. Jn Canada: Belleville, Ont. 6.14 


SYMBOL OF EXCELLENCE su 
SS amen 6 Ot. Oe ee 


For more information use Handy Return Card, Page 69 





water in various pipe sizes. It also 
contains a chart which lists many 
common industrial liquids and spe 
cifies which of these liquids may b« 
carried in Supplex piping. Supplex 
Co., Division of Amerace Corp., 93 
Worth St., New York 13, N. Y. 
Write in No. A70 on card, Pg. 69 


Lawn Mowers, Catalog. sheet 
which picture the entire Lazy Boy 
lawn mower line and the new Lazy 
Boy power sulky in full color, with 
complete descriptions of best-selling 
features, are offered. They are avail 
able in 8%4- x 11-inch size or 11- x 
11-inch, and are printed on both sides 
Lazy Boy Lawn Mower Co., Inc., 301 
West 73rd St., Kansas City, Mo 

Write in No. A71 on card, Pg. 69 


Pumps. Lancaster’s line of Dutch 
man jet pumps and of the Lawn-Pak 
lawn sprinkling pumps are featured 
on two available catalog sheets. The 
pages are in black and white, are 
well illustrated, and contain complete 
specification data. Lancaster Pump 
and Manufacturing Co., Inc., Lan 
caster, Pa 


Write in No. A72 on card, Pg. 59 


Fishing and Marine Accessories. 
The complete 1958 line of Frabill fish 
ing tackle accessories and marine 
accessories is shown in a catalog made 
available to dealers. Frabill Manu- 
facturing Co., 234 West Florida St., 
Milwaukee 5, Wis 

Write in No. A73 on card, Pg. 69 


Sprayer and Duster Line. A Hud 
son Sprayer and Duster Catalog ‘No 
501) shows and describes completely 
the company’s line of hand- and 
power operated sprayers and dusters, 
and includes the Matador Power 
Sprayer line with tank capacities 
from 15 to 250 gallon Types 
sprayers include compression, knap 
sack, Hydra-Gun, Trombone, bucket 
and barrel spray-pumps, wheelbar 
row, electric, hand and power 
operated. Duster models include rota 
ry, Knapsack, traction, electric and 
hand types. Accessories and service 
parts are included also. H. D. Hudson 
Manufacturing Co., 589 East Illinoi 
St., Chicago 11, Ill 

Write in No. A74 on card, Pg. 69 


ol 


Hack Saw Blades. A catalog pag 
is available covering the Griffin line 
of Hand Hack Saw Blade Coping 
Saw Blades, Jig Saw Blade and 
Scroll Saw Blades. G. W. Griffin Co 
Franklin, N. H 

Write in No. A75 on card, Pg. 69 


Door Hardware. A booklet illu 
trating door hardware items contain 
compact technical information and 
provides answers to customers’ “most 
asked” questions. The 12-page book 
let, #A-91 Lumberman’s Catalog, i 
in color. Richards-Wilcox Manufac 
turing Co., Aurora, III. 

Write in No. A76 on card, Pg. 69 


Plumbing “Side Line" 
Brings $55,000 Annually 


(Continued from page 24) 


rough on plumbing. If there is a 
weakened or wornout part, it will 
show up then.” 

Kersey believes the major em- 
phasis on selling plumbing fixtures 
and service should be placed on the 
sale of in-store items to the home- 
owner who will make his own re- 
pairs 

“Our plumbing service does us 
a lot of good because the word gets 
around that we are in the business, 
so folks come to the store when 
they need many items. Here, they 
are exposed to the many plumbing 
items on display, and, of course, 
your profit is in the rapid turnover 
of many such items on the retail 
shelves 

“One of the other big advantage 
in promoting sales in the store is 
in the increased sales you record 
among your many hardware iten 
Once folks come into the store, 
they usually find something they 
have needed a long time. If they 
don’t buy anything, they do be- 
come more acquainted with you! 
stock, so they know where to come 
when they have need for other 
items 

“There is room for one plumb- 
ing side line among the hardware 
dealers in a town the size of Thom- 
aston.”” Kersey stated. “However, 
if the other dealers here were in 
it too, it would not pay off. It is 
that the other dealer 
each have important side lines 
which they promote, so I am stick- 
as an added 


fortunate 


ing to my plumbing 


profit-maker 


° 


Service Shop Earns 
$800 Monthly Volume 


(Cont nued from page 25) 


opening locks so people can get in- 
to a house, closet safe, et« 

The equipment Menier Hardware 
has in the service department rep- 

sents an investment of about 
$5500. This includes a filer, a re- 
toother, an electri etter, and a 
summing machine. The store has 
complete welding equipment, in- 
cluding a portable welding unit; a 
drill press; a lawn mower sharp- 
ener: and a lathe which at the 
time of this interview was not yet 
set up due to lack of space 

“The lawn mower sharpener is 
a real drawing card,” Fiester stat- 
ed. “We can do a better job, do it 
cheaper and quicker, so it costs the 
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Join the more than 40,000 buyers who annually attend the National 
Hardware Show. For here is your complete national showcase for hardware, housewares 
and allied items . . . lawn, garden and outdoor living products. See thousands of 
new items, new packages, new promotions and new ideas for profit shown for the first 
time on more than 300,000 sq. ft. of floor space. 


The National Hardware Show is your once-a-year opportunity to see, feel and compare 
the offerings of over 1,000 leading manufacturers. Don't miss the most complete and 
diversified trade show in America. Fill out and return the registration coupon today. 
Your admission badge, which will admit you without further 
registration, will be mailed to you. 


—_—_—e ea mee 
NATIONAL HARDWARE SHOW 
please fill out coupon and mail i 1 Suite 1103, 331 Madison Ave., New York 17, N.Y. 
Please check below if you wish us to moke hotel reservations for you. 
(Please Print) 


NAME TITLE 


NATIONAL FIRM an 


7 

I 

! 

! 

! 
on 
STREET | 
| 

| 

! 

| 

! 

| 

! 














H A R DWA R : 5 H OW a OF BUSINESS é — STE 


Please check below the classification of your business. 














. ‘ : [-] Wholesoler ] Retailer | Dept. & Chain Store Buyer 
Executive Offices: 331 Madison Avenue [] tmporter-Exporter [_) Mfgrs! Agent Menviecturer [] Other 


New York 17, N.Y. @ MUrray Hill 2-4802 |_] Please send us your hotel reservation blank. 
Minors under 18 yrs. of age will not be admitted under any circumstances. 


— a a ee eee ee ee ee ee 
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HERE'S AN EXCLUSIVE © REPUBLIC 


SELLING FEATURE: 


y > 
« 


\ \ 














X 


—eee 
— 


= 


= 


« 2 


re ae 
me h 





OTHER REPUBLIC 
QuNP 


PRODUCTS FOR “ , = precision’ 
SOUTHERN FARMS | : 
AND HOMES 

Galvanized barbed wire Precision Wound" 


in all popular Automatic Baler Wire 
styles for high speed balers. 


id ' 
Flexible plastic pipe Tough, strong, woven wire fence A complete range of All types and sizes of 
for wells, stock waterers, in all popular styles wire nails for high-quality nuts and bolts 
cooling, and irrigation, and sizes. every requirement. 


For more information use Handy Return Card, Page 69 SOUTHERN HARDWARE for August, 1958 





BLUE RIDGE STEEL ROOFING 


Can Be Nailed on all Five Vs! 
ww “5 Nails 


For Extra Holding Power! 

















Channel Design Non-siphoning Fits any 


Stops Leakage At eed V-drain Type or 
Side Laps Rib Stiffeners! Standard V-Roofing 





ee 





Republic BLUE RIDGE is the only standard BLUE RIDGE makes excellent siding, too. 
channel-type roofing that can be nailed on all It is well established that poultry and live- 
five V's for extra holding power in severe stock gains stay high and stored crop quality 
winds. What's more, because it is precision is maintained better when buildings are kept 
formed from ductile steel it lays flat, nails flat, cool during very hot weather. Tests show that 
and stays flat on the roof... doesn’t crack at white painted galvanized steel roofing gives 
nail holes. These features combine with the lower interior temperatures than any other 
high strength of steel to give your customers standard, uninsulated roofing. BLUE RIDGE 
maximum protection. And they help give you sheets painted white give this low-cost heat 
maximum sales! protection, 

Republic BLUE RIDGE is also fireproof, Republic BLUE RIDGE Steel Roofing has a 
verminproof, and rotproof. Its channel and rib heavy (1.25 ounce) Certified Full Weight Gal- 
stiffener design blocks seepage of wind driven vanized Coating . . . is manufactured in 29, 28, 
rain, stops siphoning, and permits use of 26, and 24 gages. Contact your Republic 
BLUE RIDGE Steel Roofing with any V-Drain Representative, or mail coupon for complete 
Type or Standard V-Roofing. Republic information. 


REPUBLIC STEEL CORPORATION 
DEPT. SH-6266 
1441 REPUBLIC BUILDING + CLEVELAND 1, OHIO 


Please send more information on 
} 13% Gage High Strength Barbed Wire 0 Plastic Pipe 
) Automatic Baler W ire J) BLUE RIDGE ROOFING 


CO) Woven Wire Fence }Nails () Nuts and Boles 
TWManufactined, tr Ce SOH 
foe Si 7 Zz Name Title 


Company 


GENERAL OFFICES— CLEVELAND 1, OHIO + SOUTHERN PLANT—GADSDEN, ALABAMA Address_ 
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Hammerless, Closed-in Action! LOOK! Smo-o-o-th Edge 


Greatest advance since the invention of bolt action 
rifles. Improved streamlining—better protection 
of mechanism from damage and dirt—more 


positive ignition—greater safety for —- 
shooter. Same action on five other ia 

Mossberg rifles priced from 

$17.95 to $37.95. LL ll wea: 


22 cal., open sight, 


7-shot, clip Sporter Wright Weldedge Hardware Cloth 
Model S9N9S has strength and rigidity . . . heavy gal- 


340K ' 
vanizing . . . uniform and smooth edge .. . 
New, precision, target unrolls straight and flat. 2x 2,3x3, 4x4 


sights, front and rear and 8x8 mesh 


Model 
— $9395 Available from jobbers everywhere 


340B 
<WRIGHT> 
he ie, Ye; of 
Heda ae G. F. WRIGHT STEEL G&G WIRE CO. 
a oo Se WORCESTER, MASSACHUSETTS 


Lewrence J. Baidwin & Son, 


wanted by every shooter...and gt. eae Co. ee Set te 


EXCLUSIVE || maccuemenn 


Clip Automatics Handling All Three “22” Cartridges 




















For the first time, ever, clip magazine rifles 
that shoot 22 caliber Short, Long and SALES REPRESENTATION WANTED 


Long Rifle cartridges. A convenience 
—_— 


thousands of shooters have wanted. 
Same feature also standard on — X | re 





Mossberg automatic carbines, gust 
a * je 


Models 352 and 352K . 
00 $37.95. The Magical Rust Remover | 





Manufacturers Reps.—Distributors— 
22 cal., 7-shot, clip automatic. Jobbers—HANDLE RUST-X 


Unconditionally Gwerenteed to Remove Rust from oa Metols 


Model 
350K S3795 Hundreds of Gust Removing + neal ' teachin 


Large and Small Machine Parts ctory and 

Appliances Metal Furniture, Garden Tools Office Machinery 
Golf Clubs, Fishing Gear, Farm Machinery, Construct 
Aircraft Parts, Marine and Auto Engines 








Scope 1s Mossberg FOR INFORMATION WRITE 
C-LECT-POWER RUST SALES CORP. 
Tamiami P. ©. Box 44284 Miemi 44, Florida 


Model $7495 "Rust ond Mildew Preventive Chemical Products” 














1A25 
2%X and 5X 


DEALERS PROFIT. 
Al prices are retail... Rie prices 81 hisher west of Rocks. | FCUSTOMERS ARE SATISFIED 


NO COMPETITION |f in noc nte: 


waterproofing prevents leakage and 
waste . . . keeps your customers 
asking for more. Special attention 
ziven odd size cup orders. Backed 
- advertising throughout the South 
and Southwest 


ossberq You can also rr 
» KAYO, TIP-TOP and ADAMS 
for ac guracy Steel hand tools, cold chisels, punches, etc. 


O. F. Mossberg & Sons, Inc. 420 South teke St 
84708 St. John St., New Haven 5, Conn. Ca F. ADAMS, Inc. Fort Werth, Texas 
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Stock Mossberg and you can offer these advantages completely 
without competition from other makes. How can you lose! 








customer less. You can sharpen 
either a rotary or reel type power 
mower, and the push type 
mower, by just setting it up on the 
machine. The blades don’t have to 
be removed.” 

The company also carries a com- 
plete line of Gates V-belts for pow- 
er lawn mowers. The belt is the 
part that wears out most often and 
during the summer, they do a brisk 


also 


business in replacing them 

Menier offers pick up and deliv- 
ery as a part of the service facili- 
ties. On a large item that is diffi- 
cult to Fiester repairs it at 
the customer’s home. The portable 
welding equipment comes in handy 
the portable key-cut- 
along. Al- 

everyone needs additional 
. and he gets a lot of this busi- 
by just asking if they 
Since the machine is 
in the truck, the 
ts out his key ri 
several made 

The store gets many 
as a result of its telephone book 
vellow page listings. It lists its re- 
under 
mowers 


move, 


here as doe 
ting machine he carr 
most 
key 

ness need 
right 
custome! 


any 
outside 
often ge ng and has 


ervice job 


services electrical ap- 
and 


The 


pal 
pliance lawn 
several other 
locksmith 

The thing that’s holding us back 
right Menier stated, “is our 
cramped quarter We're 
to build on to the back of 
we can enlarge the 
Then can 
rearrange the 


factorily 


saws 
classifications 
service is listed also 
now 
planning 
the store 
service 
set up 
othe! 

and 


just so 
department we 
the lathe 
equipment more sati 
have more 

“From the 


it to the 


space for storage 
of it, there’ 
amount of service Du 
do when the 
And it only 
but it 


buy 


look 
lin 
we get 


can 


ip 


we 
not 
draw in 
hardware 
ervice de 


Turnover: Key to 
Housewares Profits 


(Continued from page 26) 


Last year. immediately following 
the Toy Fair, 119 fan 
layaway account for toy 
Along with the 
selling at $19.95, 


ilies opened 
and 
toy 


went 


houseware 
pianos 
many 
wares 


expensive items from house 

Franklin said that about 75 per- 
cent of the gift-buying done in the 
store is from housewares and toy 
He encourages layaway custome! 
to take of his familys 
layaway service, open to all of the 
family 


advantage 
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The R-W line of hardwore 
includes the fellowing 
products 
® “"LOCK.JOINT Track and 
Hangers for doors of all 
sizes and weights 
R-W Weatherproof Barn- 
door Track and Hongers 
Latches, Hasps, Door 
Bolts, Flush Pulls 
Handles, Stay Rollers 
Binders and Floor Guides 


Door 


Hinges in o brood assort 
ment of types and sizes 
Studding Sockets 
Complete hardwore sets 
for sliding doors 
Complete line of Fire Doors 
ond Fire Door Hardware 
industrial Doors and 
Hardware of all types 
Electric Operators for all 
types of doors and gates 

whether they swing 
slide or fold 


for complete information 
Request Catalog No. 100-R 


in the heavy-duty hordwore 


ona quality 


Richards-W . a 
gh R-W's yeo ) ae 


eorned retamed the 


years i 

earned only th 
b" engineering and rugge 

ality 


This juality 


thot 
R-W 


t yes, for steady 


an inherent q 
hardware 
turnover, top p 
satisfaction sell R-W 


at the RIGHT PRICE 


custome 


QUALITY LINE 


1035 


423 HANGER STORMPROOF TRACK 
152 





ichards- 


MANUFACTURING COMPANY 


A HANGER FOR ANY DOOR THAT SLIDES 


ilcox 


336 W. THIRD STREET © AURORA 








1958 


Branches in Principal Cities 
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Playground equipment is also in 
the housewares department, al- 
though the larger gym sets cannot 
be set up here. Some sort of dis- 
play is maintained during the out- 
door season, where women can see 
the items while shopping for the 
home 

To make the 
wares department especially 
tractive, Franklin always 
samples of various items to hand 
to customers who ask for them. He 
stocks all the samples of cleaners 
and waxes that he can get. To this 
practice, which very popular 
with women, he gives credit for 
some of the profitable volume he 
has on household cleaners and 
cleaning utensils, such as brushes, 
brooms, and mops 

Although Franklin values a 
saleswoman in the housewares de- 
partment, he employs women only 
during the Christmas season and 
occasionally for special promotions 
His men are well trained to demon- 
strate all housewares 

Housewares are advertised in 
regular newspaper space, radio 
spot announcements, and occupy 
most of the space in the attractive 
four-page circular provided by one 
of the wholesalers, which goes out 


house- 
at- 
has 


complete 


1S 


four time a year to rural box hold- 
ers and city mail routes. Some of 


these circulars are held in the store 


to be used as package inserts 

Throughout the housewares de- 
partment are little of 
folders and circulars provided by 
the where 
women can see them and pick them 
up. Whenever possible, Franklin’s 
name overprinted. These, too, 
frequently into the customer’ 
package 

“About 75 percent of the people 
who come in here are women,” 
Franklin concluded. “The house- 
department is best 
of 


neat stacks 


manufacturers, placed 


is 


£0 


wares OUI 


source volume.” 


¢ 


Dealer's Know-How Is 
Boosting Tackle Sales 


(Continued from page 28) 


details. This 

the radio at 6 
a.m., 7:00 a.m., and 8:00 a.m., and 
the customers of Haas Hardware 
listen attentively. Hearing of hi 
success, they have confidence in his 
recommendations to their fish- 
ng tackle needs 


an- 
00 


and other 
nounced over 


as 
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AMERICA’S FIRST 
AND FINEST RECIPROCAL 
ACTION SAWS 

FORSBERG 


THE PROFIT LINE 


Dependable electric power saws by 


Forsberg represent the finest your 
customers can buy at a price they 
can afford. Choice of five models 
ranging from the new low priced 
G-WHIZ ($24.95) to the more pow- 
erful WHIZ-SAW NO. 2 ($130.00). 
Excellent profit margin on every 
model. Each comes attractively 
packaged and complete with 3 
blades. Newspaper mats available. 


Send for new catalog today 


Forsberg 


over 45 years of manufacturing experience 


a 
THE FORSBERG MFG. CO., BPT., CONN. 
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knowing that the customer’s word 
is reliable and evidence enough of 
his intention to pay.” 

Fishing tackle customers acquire 
the steady habit of returning to a 
store for other merchandise. Paint, 
tools, garden supplies, etc., reflect 
the increase in volume that their 
steady patronage brings, Haas has 
found 


° 


Gift Goods Are 
Major Prof't Line 


(Continued from page 32) 


ed profitably. One entire table i 
devoted to lazy susans, in a variety 
so wide that anyone can find what 
he wants 

Colored pottery and ovenware 
dishes have a handsome showing, 
clearly price-marked 

Table silver, in chests and in 
place settings, is displayed in sev- 
eral spots among china and glass 
It is a profitable item, advertised 
and promoted along with the main 
line 

The long china and glassware 
display sweeps back to general 
housewares, and then to paints. Be- 
cause paints sell regularly to those 
interested in an attractive home, 
the paint department, at the reat 
of the 140-foot long store, is plain- 
ly visible from the front. A large 
ign extending across the depart- 
ment plays up a nationally known 
brand of paints 

Small electrical] appliance are 
featured in the glasswares section, 
especially the newer, more luxur- 
ious item Steam irons, automa- 
tic frying pans and deep fryers, 


portable ovens for brown-and- 
serve bread all these sell faste 
because they receive the same ef- 


fective promotion that is given to 
glass and china 

Curry asserts that people in the 
maller towns are eager to have 
the newest items. He attends hard- 
ware shows to find the latest mer- 
chandise. And then he backs his 
fresh displays with advertising, 
carried in newspaper display spac« 
and in radio spot announcements 


° 


Outside Island Display 
Is Pulling Customers In 


(Continued from page 33) 


ply can’t be overlooked by passers- 
by. The small store-sized show- 
case 1s frame construction and is 
painted orange with white trim 
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It has four large, overhanging 
doors in the front and in the back 
and eight-foot plate glass windows 
in ends, a concrete floor, and tar- 
and-gravel roof. Except in period 
of very bad weather, Winkley 
keeps all the doors raised during 
store hours. The prices of item 
on special are painted on the win- 
dows 

Potential customers driving | 
on the highway see an “open” dis- 
play. The merchandise this time of 
yeal includes lawn furniture, 
beach chairs, picnic tables, heavy 
coolers, refrigerators, and virtual- 
ly any other items Winkley par- 
ticularly desirous of moving, Often 
this unit is used to push “hot- 
priced” trade-in refrigerators. and 
other appliance 

Carl Winkley, a sal 

tore and son of the 
that although it i 
count the exact numbe1 
ers the display unit bring 

tore, there no questior 
“attracts a lot of attention 
lots of cars 


the people get out to go t 


pull up on the 
a particular piece of 
merchandise he explained 
added that as often as! 

to the display unit end 

the potential buyer headi 

the store to look at other iten 

The vounger Winkley estima 

that the display, which was orig 


t of $2.000 and 


inally built at a co 
has since required aln 
tenance pulls i 
tomers a week. Of cou 
ber varies a great 
depending on the 

“ar, the special 
to other normal 
tion factor 

Situated about 
front door of the 
the overhung doo! 

clearly visible 
the hardware or furnitul ections 
Thus the display unit does not re- 
quire employment of an additional 
alesman to take care of custo! 
who stop to look. A membe! 
regular sales staff can quickly 
on a customer in the display 
and if no sale is made the! 
usually interest the potential 
er in looking at mplete st 
side the store 

Young Winkle 
vantage ofl the d 


because of the lar 


ock 


level and the concrete floor 
handy for howing 


] 7 
ana cooing 


particularly 
heavy refrigerators 
units. Such merchandise can be 
quickly and easily unloaded and 
moved into the display building 





Tarpaulins 


Jd GIVE YOU A FULL PROFIT 
df FAST TURNOVER 
vf REPEAT BUSINESS 


This is a Hardware item that has shown a 
steady pr fitable market year in vear out 


HERE'S WHAT HOOSIER OFFERS YOU 
® Finest Quality both ] i 
manship 
Fastest 
from sto 
ind 5 weig 
Tru k I reig 
of SLOO me 
Fully GC 

st er 


DO THIS AND SEE FOR YOURSELF 


Write for Big, New 1958 ( 
color 
Ask for Jobber-Distrib: 
——-~ 


ha 


ae Hoosier 


pM ene oe 


TARPAULIN & CANVAS GOODS CO., INC. 
Dept. HT — 1302 West Washington Street 


7 Ai a 7 Ai 
ap 6, 





And See How You TOO Can Profitably 
Sell The Hoosier Line 


' Te: Heesier Terpeulin & Conves Goods Co., Inc 
Dept. HT—?. 0. Box 574 
Indienepelis 6, Indiene 
Please send me Hoosier's « 
Jobber-Distributor price 
crease my Torpavlin soles o 


FIRM NAME 





STREET ADDRESS 





ciTy 








me TITLE 
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Mower Sales 
(Continued from page 34) 


until late in the season. He uses no 
radio or newspaper advertising 

Many of Robbins’ sales are fi- 
nanced through a finance company 
on a non-recourse These 
loans usually are for a 12-month 
period and most of them run from 
$65 to $125. 

“It’s cheaper for my customers 
to finance power mowel! 
through a finance company than 
through a bank,” Robbins explains 
“The banks have a flat minimum 
charge of $10 on such paper. Fo! 
example, if a customer buys a $60 
mower and finances the sale 
through a bank, the mower actual- 
ly costs him $70. He can get it 
cheaper through a finance com- 
pany that offers a lower charge as 
an inducement to get the custome: 
to buy more paper.” 


basis 


sales 


Two years ago Robbins started 
offering service on mowers simply 
customers were having 
difficulty getting service in his sec- 
tion of the city. Now his service 
department has become an impor- 


because 


tant sales factor. 

“I opened a service department 
not to make money primarily but 
to render a service to my custom- 
ers,” Robbins recalls. “However, I 
now am making some money out 
of it. 

“A store doing a good volume 
on mowers almost has to have a 
service department, I believe. Any 
power mower is going to develop 
trouble and need service eventual- 
ly. Then the customer naturally 
wants to bring the mower back to 
your store although you tell him 
you can’t service it and recommend 
a shop that can. 

“Most customers when buying a 
mower want to know where they 
can get service. They don’t like the 
idea of a long delay or having to go 
across town to get service 

“T have what I consider an ideal 
service department setup for an 
average-size store. My serviceman 
works in the evenings, stays until 
he finishes the day’s work. It’s a 
part-time job for him but profit- 
able for both of us. He comes in at 
4:30 p.m. Unless the repair is par- 
ticularly difficult, or the volume 
unusually heavy, the mowers are 
ready for the customers the follow- 
ing morning. Therefore, I am able 
to stress 24-hour service. And 
that’s an important sales clincher 

“The service department, which 
is in the rear of the store, was ex- 
panded this past year. In addition 


58 


; 


Oo the man who works part-time 
on gasoline-powered motors, I have 
a serviceman who works full time 
on electrical appliances and elec- 
tric mowers. He’s really in business 
for himself. I have a _ working 
agreement with him and furnish 
shop space 

“My service shop also 
factory method of sharpening reel- 
type mowers.” 

Robbins stresses honest—as well 
service. “We don’t gouge 
or overcharge,” he emphasizes. “If 
the service bill is going to run high- 
er than we feel the customer ex- 
pects, we call him before we start 
work. You can lose a good custom- 
er by not giving a reasonably ac- 
before submitting 


as fast 


curate estimate 
a repair bill 
“We usually are called to pick 
up mowers that need service. Un- 
less the trouble is obvious, we don’t 
give an estimate on the spot. Give 
an on-the-spot estimate and you 
may have a hard time convincing 
the customer he should pay a high- 
er service charge later when you 
completely diagnose the trouble 
pent in diagnosing 
included in the 


“I feel time 
trouble should be 
ervice bill. but I don’t believe in 
overcharging. One of my custome! 
recently said a shop charged het 
$19 for mower service—yet didn't 
remedy the trouble. She brought 
shop, had it fixed 
which rep- 


the mower to my 

and was billed only $5 

resented a fair profit to my shop 
“All of my service work is guar- 

inteed 

pathe tic how littl 

know about powe! 
that explains why 


It really 
ome people 
I gues 
they are easy prey for exorbitant 
I had one custome! 
point this up in a rather amusing 
fashion. I had sold him a new 
mower which has an on and off 
witch. After a week, the custome! 
brought it back and said it needed 
ervice. He said some kids had been 
plaving with it, probably had left 
the switch on and run down the 
battery.’ Of course, there no bat- 
tery on such a mower. Actually 
his trouble was in the carburetor 


which needed a slight adjustment 


mowel 


ervice charge 


Robbin ises a service argument 


ffectively in selling bigger and 


t 
heavier mowe!l 


I emphasize the heavier mowe! 
may cost a little more initially but 
that the customer probably will 
ave on repairs in the long run 
Many customers will buy a light 
mower, then switch to a heavier 
one after a season or two 

“Tf the customer has a large lawn 


; 


or has children intere 1 in cut 

ting the neighbor 

spending money, I 

the buying of a heavy 
“There are three big 


he adache 


make 


‘ 
advise 


most service 
customers—a cheap m 
ing a mower too lis 
and customer failt 
structions fully 
the new mowe! 

“We service 

deliver 
prope! 
There ce rtainly 


before w 


onstrate 


the custome! 
way. There al 
afety factor in tl 
“Many 
than inten 
Wher 
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mowel 
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A mowel 
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wear 1n one ea 
would in 10 year 
light mowe! 
inder that 
trange lawn 
damage f1 
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believe 
companyins 
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Gudebrod Bros. Appoints 
Middleton Representative 


GUDEBROD BRO Silk 
of Philadelphia ant 
Charles E. Middletor 
el ‘ represen 
Mi h 
motion ofl! 
to the tackle 
Mississippi 
Georgia 
Carolina 


Bommer Reps Extend Area 
to Include Virginia 


BOMMER SPRING Hinge Co., In 
Landrum, S. C., announces that the 
Southeastern territory of J. M. and 
J. W. Southard has been extended 
to include Virginia. The Southard 
are manufacturers’ agent pecial 
izing in builde 
have represented Bommer for sev- 


hardware and 


eral yeat 
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DEALER SALES AIDS 


For more information on these sales 


= aids use the free post card on page 69 


Door Mat Merchandise; a free display 


dozen of it 


} a ae. . “ “é ‘ — ea eee 
A compact, all-metal di play stand Hercule Plastic Aluminu: 
designed for merchandising rubber! The rack is ; ympactiy designed i 
door mat is made availablk Dy The unit, holding 12 bubble-; 1 t : = : 
Gate Rubber or . Denve r, Colo. Con on di play cara The ing me if r «) os . , 
tructed of cadmium-plated, heavy on the display, “Mends Everything seal = 
gauge wire, the new unit holds up to is graphically illustrated . 
even Kleen-Ezy doo ni | photos showing popula! 
than two quart I { i for Pla ti A urmitr rT 
pack cards themselve 
ing message, showings 
for the new product 
The rack, complet 
cara require only 
counter spact 
Hercule Plastic Aluminu! 
available in $1 
can For more informat 


Write in No. C2 on card, 


ographed 
form ) ow portion 
chandisetr } point 
tures of the mat. The top hal 
of the m: tends abovi 
inviting the customer 
tion and encouraging self 
Attached to each Kleen 
a product information tag u 
of a miniature door mat 
The stand is furnished dealers at 
no cost when a special] merchandiset 
pack of seven mats is purchased a 
regular dealer price Standard re 
placement cartons containing six ma . . 
fit into the display stand. For mors Display Fixtures 
information The Reeve Co 
Write in No. Cl on card, Pg. 69 mudez St.. Rivera, 
and engineered 
bracket and 
Plastic Aluminum Rack helves and gla 
of houseware ten a\ e on ! t. F 
Hercules Chemica] Co., 416 Broad Shelves are adjustable at 1l-inch ir o1 ! 


way, New York 13, N. Y., is offering tervals and will safely carr) \ rite in No. C3 on card, Pg. 69 


t 
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Bit and Chisel Package 


The new Perma-Pak, individual 
package for bits and chisels intro 
duced by Greenlee Tool Co., Rock 
ford, Ill., is designed as a product 
sales feature, as well as a self-service 
display package. 


A colorful boxboard holder slides 
in and out of a heavy transparent 
acetate sleeve, giving easy access to 
the tool. Cutting edges of tool are pro 
tected, yet clearly displayed. Punched 
tab at top of package pulls up for 
hanging; rectangular shape of pack 
age permits neat stacking for bin- 
type display. Tool size is labeled on 
package 

Perma-Pak is printed in green, 
yellow, and black, For more infor 
mation— 

Write in No. C4 on card, Pg. 69 


Jalousie Operator Kit 


Anderson Hardware & Manufac 
turing Co., Inc., of Puerto Rico, is 
offering an individually packaged re 
placement operator for jalousies. It 




















is a complete do-it-yourself kit, com 
pact and easy to install. 

The operators are packed 12 to a 
carton and the carton itself is a col- 


orful point-of-sale display. Carton 


dimensions are 742” x 13” x 4” and 
the front panel asks the question, 


60 








“Do Your Jalousie Windows Open and 
Close Properly?” 

For more information 

Write in No. C5 on card, Pg. 69 


Reel Display Rack 


A reel display rack is offered by 
Penn Fishing Tackle Manufacturing 
Co., 3028 W. Hunting Park Ave 
Philadelphia 32, Pa 


Length of the rack is 32”; width 
14”; height, 2142” with name panel 
raised = made of heavy-gaug 


a 


REELS 





sheet steel, and i enameled and in 
scribed. Two chrome-plated m«e 
bars, capable of holding approxi 
mately 13 reels of average ize, run 
lengthwise through the rack. Twenty 
six chromed ciamps are furnished 
with the rack, for mounting of reel 

Cost is $4.50, and rack 
f.0.b by express from factory a 
Coshocton, Ohio. For more informa 
tion 

Write in No. C6 on card, Pg. 69 


snipped 





PRINTED HELPS 
and other sales aids for 1958 









Lamson & Sessions Co., 5000 Tied 
man Rd., Cleveland 9, Ohio, mak« 
available to dealers a colorful flexibl 
bolt display, the stand of which i 
54” high, 24” wide, and 24” deep. Di 

play trays are 14” deep, 23” wide, 
and 9” high, and provide an eyes 

catching setting for the company’ 
“Brite - Plated” bolts, nuts, and 
screws. For more information 


Write in No. C7 on card, Pg. 69 


Langley Corp., 310 Euclid Ave., San 
Diego 14, Calif., is offering to deal 
ers, nine free newspaper ad mats, 
ranging in size from 1 col. x 7” to 
2 col. x 11”, to stimulate sales of it 
casting and spinning reels and the 
Fisherman’s De-Liar. Two ads fea 
ture the Langley Cast-Flo Delux 
Model 900 closed face reel. All ad 
require only insertion of the dealer’ 
name and address. Each ad is repro 
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duced in a 4-page 
available without charge to all deal 
ers on request. A coupon is included 
to simplify and speed ordering ol! 
specific mats. For more information 


Write in No. C8 on card, Pg. 69 


ad mat brochure 


Lazy Boy Lawn Mower Co., Inc., 
301 West 73rd St., Kansas City, Mo 


offers to dealers without charge full 
color eight-page insert folders witt 
imprint space provided and whic! 
fold to 34-inch x 64-inch ize 
Newspaper ad mats in two-column b 
three-inch size are provided also 
each describing one of the company 

four most popular models. For more 


information 


Write in No. C9 on card, Pg. 69 


Stevens-Burt Co., Water Ma 
Co. Division, New Brunswick, N. J 


provides a colorful display card for 
its all-angle toilet plunger. The card 
carries an illustrated message and 


fitted with two hol« to slip on the 
yellow plunger handle. For t 
formation 


Write in No. C10 on card, Pg. 69 


The Weber Lifelike Fly Co., Ste 


ens Point, Wi offers a variety 
permanent metal displa for fli 
loose hooks, treble hook snap 

el Redi-Pak nylon package und 
other tackle items. The new No. RR74 
revolving rack displays 72 hinge-co\ 


er plastic boxes of ringed hook No 
RR144 and RR146 are also revolving 


racks: each holds one gross of hing« 
cover plastic boxes and is designed 
to display flies and snap-swivels a 
well as loose hook Half ize sta 
tionary units of the latter, Nos. R72 
and R73, display half the quantit 
of tackle item Combination asso! 
ments of flies, loose hooks, and sna} 
wivels may be displayed on most ol! 
these rack One-, two and three 
tier revolving racks for Weber di 
play panels continue to be offered 
No. RR12, another revolving metal 
display, holds one gro of Redi-Pak 
nylon coil A number of other di 


boxe 





board 





mation 


Write in No. Cll on card, Pg. 69 


O. Ames Co., Parkersburg, W. Va 
is offering a wide variety of ad mat 
on its full line of garden tool Avail 


able in one column size, the mats pro 


‘ 


vide generous space for imprint and 
price. A proof sheet showing a\ 
available upon requ 


‘ 


able mats 1 
For more information 


Write in No. C12 on card, Pg. 69 


Crescent Tool Co., Jamestown, N 
Y., has available displays for all the 
better selling items in its complete 
line of wrenches, pliers, screwdrive1 
hacksaws, tinner’s snips, spec ial line 
man’s tools, etc. The displays, 22 in 
all, can be mounted in units of one 
two, four, six, 12 and 16 panels. Vari 
ous fixtures are offered by the com 























pany at a small cost. No charge is 
made for the display panels, they ar« 
billed at the cost of the tools on them 
Stands to mount four, six, 12, and 16 
panels are available at low cost 
Crescent also has display cards avail 
able at no cost. For more informa 
tion 


Write in No. C13 on card, Pg. 69 


Chas. O. Larson Co., P. O. Box 358 
Sterling, Ill., manufacturers of wire 
goods, wire specialties and hardware 
construction set for the do-it-your 
elf trade, has 


stuffers on Saw 


available for dealer 
Horse 


various construction 


envelope 
Bracket and 
ets, which may be obtained in mod 
erate quantities without charge upon 
request. A Silent Salesman Wire Di 

play Rack i 


in a choice of two balanced assort 


available without charg: 
ment of four construction set 
Counter models for three styles of 
Saw Horse Brackets and one style of 
Folding Leg Bracket are availabl 
under certain condi 
For mort 


f 


without charge 
tions through wholesaler 
information 


Write in No. Cl4 on card, Pg. 69 


The Garcia Corp., 268 Fourth Ave 
w York 10, N. Y., offers dealers a 
ide assortment of sales aids, 

1 retailer consultant service and 


includ 
tance from fishing expert who 
up in-store demonstrations and 
ire A library of 16mn 

covering variou 


ound 
fishing 
are lent free to dealers 
chools, and other 
requests to Gal 
Merchandising 
include the Mitchell Counter 
die-cut for holding a Mitchell 
ind one spool of Platyl; display 
for Mitchell reels; an Abu Re 


window streamer 


organiza 
tion upon dealer 
ia representative 


at parent 
in-store streamer illustrating Six 

to Successful Spin Casting 

large and small size streamers featur 
ing Mitchell reel 


ua for all reel 


instruction man 
with complete part 
liagran and other Available to 
dealers free in limited quantities i 
the 1958 Garcia Fishing Tackle An 
nual which sells to customers for 25¢ 
The Annual consists of 84 pages illu 
trated in full color and is filled with 
irticles, tips, and stories written by 
top writers. For more information 

Write in No. C15 on card, Pg. 69 


Foley Manufacturing Co., 3300 5th 
St., N.E., Minneapolis 18, Minn., con 
tinue its 14-day trial offer on 20° 
ind 23” deluxe Foley mower a 
promotional aid to dealers A cus 
tomer is allowed a 14-day trial on 
his lawn. If not satisfied, he may re 
turn the mower and get his money 
back. The dealer has nothing to lose 
as the company states that it will re 
place the used mower whenever re 
quested. A window streamer and ad 
vertising mats also are available. In 
its advertising program, a_ tvvo-col- 
umn six-inch mat will be rur free in 
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any dealer's local paper if that dealer 
will purchase three deluxs model 
mowers (‘excluding Tartan model 
In metropolitan areas the dealers will 
be listed, free, on a big dealer listing 
ad. Under the co-op ad plan, after the 
first ad is run free, the company will 
then cooperate on a 50-50 basis with 
dealers on their future Foley mower 
newspaper advertising when using it 
standard ad mats. For more informa 
tion 

Write in No. C16 on card, Pg. 69 


Kaiser Aluminum & Chemical 
Sales, Inc., 919 N. Michigan Av: 
Chicago 11, Dll., make available 
dealers work drawings with complet 
bills of materials on 22 Farm Service 
Buildings; also complet 
carport and patio roof Th 
ize Conversion Calculator 
and simplify aluminum 
culations i offered 
heavy cardboard and 
slide rule. One ide o 
lists computations for corrugated and 
five V 
inch widths and in lengtl 
from six to 12 feet. Th 


crimp roofing heet in 


contains similar data for 


corrugated sheet. Other 


aids include $25 

lowance for all ne 
mail progran 
or prospect four 
identification 
play and pian rack 


rec 
plaque 
biles, consumer folder 


catalogs. For more informatio1 


Write in No. Cl7 on card, Pg. 69 


Wright-Bernet, Inc., Ha 
Ohio, provides convenient 
for its No. 1958, 12 plastic 
push broom. The broon 
four to a box including har 
packaging is designed 
pace, repacking, and extra 
for both the dealer and w 
The broom itself is bristled 
Berlight plastic 
handle lacquered in 1 


quoise 
quoise. It is designed 
$1.69 per brusl 
Catalog sheets are availal 
more information 


Write in No. C18 on card, Pg 69 


includir 


Rubbermaid, Inc., Woo 

ponsoring a giveaway type 

tion which enablk retailer to give 
customers the combined gift of a De 

luxe Plate Scraper and a Deluxe Bot 

tle and Jar Scraper 1 regular 68 
value—with the purchase of either of 
two popular size Rubbermaid Draine! 
Trays. The promotion is being backed 
up by a complete promotional kit for 
each one-dozen order. Each kit in 
cludes 12 sets of the crapetr bagged 
and banded for retail display; a four 
color wall or window banner for store 
announcement of the offer; proofs o 
free advertising mats: an easel dis 
play card to be used with the Trays; 
samples of a free consumer statement 
stuffer on the offer; and a letter of 
instructions as to how to get maxi 


1958 


TURNBUCKLES LINE 


Saves Money and Time! 


1. Packaged for quick iden- 
tification and easy sales. 

2. immediate shipment on 
orders from a central lo- 
cation insuring quick 
delivery. 
A complete line elimi- 
nates losses on shipping 
charge minimums. 


for easy profit... display and 
sell them all 





) ) 
y 


. 


¢ 


TURNBUCKLES EYE BOLTS 


ks b 





CATE HOOKS 


SCREW MOORS 
. and EYES 


FYE SOLTS 


ad 





Scrtw Eves 8 & 6 HOOKS v-soLTs 








”) 


Cur HOOKS SCREW HOOKS PORCH Swine 
SHOULDER HOOKS be CLOTHES LIME 
ore é . Fod hooks HAMMOCK HOOKS 


eseew-nere? 
eeeneeoeer 


TURNBUCKLES, INC. 


BOX 333, MICHIGAN CITY, INDIANA 
FACTORY: GRAND BEACH, MICHIGAN 


For more information use Handy Return Card, Page 69 





ie 
no 
secret! 


cutting 


etops with 
consumers 


Each Blade 


Clearly marked for 
tooth size and what 
it will cut 


Each Blade 
Marked for front end 


Each Blade 


Painted, looks good, 
rust resistant 


Give the mana 
blade made to 
do a man's work. 


Ask your jobber for Griffin Hack Sew 
Blades, Coping Saw Blades 
ond Scroll Sow Blades. 


G. W. GRIFFIN COMPANY 
Franklin, New Hampshire 

Sales Agents: 

John H. Graham & Co. Inc. 

105 Duane St., New York 8, N.Y. 


. 


For more information use Handy Return Card, Page 69 





mum sales. For more information 


Write in No. C19 on card, Pg. 69 


The Edwin H. Fitler Co., Philade! 
phia 24, Pa.. offers the following sal 
aids: (1) Octagonal Display and Di 
penser Boxes for 3/16” dia. up to and 
including %4” dia. sizes both Manila 
and sisal rope, (2) Fitler measured 
rope marked at intervals of 5’. Avai 
able on request in Fitler Octag 
in size Mm”. §/16”",. %'° ind 
diameter (3) A wire rack re 
20” x 30” floor space for 
and dispensing three size 
small charge made for thi 
ordered with 300 Ibs. o1 
(4) “Take-Along” coils of 
nila rope. 50’ and 100’ indiv 
wrapped in polyethylene 
service selling from Dispen 
The rack, on rollers, is furni 
when a complete grout 
Delivered in 300 lb. lot ‘oO 
be combined with other Mani 
(5) The No. 57 Rope Merc! 
5442” x 4446” x 2314”, will 
full Octags or six full reels of 1 
a combination of both. Rop 
through guides to a n 
and cutter. (6) Display 
ing 50° connected coil 


ra 


5/16”, 3%”, dia ize 
nected coil Le” dia 
bilized” filament nylon 
7) Display Boxes cont 
vellow polyethylens ol 
ki tow rope 
master shipping carto! 
el handling Fitler 
rope, Fitler will furnish, o1 
metal signs for counte! 
For more information 


Write in No. C20 on card, 


Swan Rubber Co., Bu 
offers to dealers a wv 
free retail sale aid iten 
den hose including book 
envelope stuffers, “smal 
lope and pot ket protect 
pany, in addition, ha 
Swan “Merchandiser 
stand which, with cast 
moved about the store 
attract sidewalk traff 
formation 


Write in No. C21 on card, Pg. 69 


Rubbermaid, Inc., W 
otter deale1 a free di 
for its shelf and storags 
coverings, Rubbermaid 
ion, which comes in 45 
chandising aids for dealer 
the product include window 
banners, and consumer fold 
feature additional home u 
rubber shelving. For mot 
tion 

Write in No. C22 on card, Pg. 69 


The Yale & Towne Manufacturing 
Co., Stamford, Conn., provides carded 
hardware as a dealer help in bo i 
sales. The company also 
the use of mounted samples on 
play boards as a permanent 
chandising idea. Package merchan 


disers are offered b ompany for 
position All 


bright color 


location in trat 
mercnandisel are 
and polyethylene bags are used to 
package many ol ! product Fo! 
more information 


Write in No. C23 on card, Pg. 69 


Gale Products, Dept \, Gal 
irg, I makes available to Bi 
neer dealet! a com] 
chandising aid Incl 
I ck of liter: 
ture ) j eigh ] 8 model Bucc: 
neer moto! For more information 


Write in No. C24 on card, Pg. 69 


The Moto - Mower Co., 


I iffers to dealet 


harged $2.00 per 1 
1,000. For more information 
Write in No. C25 on card, Pg. 69 


Tennessee Coal & Iron Division, 


State Ste Cor} Fairfield 


' 


niort ition 
Write in No. C26 on card, Pg. 69 


American Tackle and Equipment 
Co., “A” and Somerset Street, Phila 
; ia 34 ’ , 


Alan Wood Steel 
en Pa ha avaliat 
‘5 W. Cut Nail descriptive 
For more inforn 


Write in No. C28 on card, Pg. 69 


Co., Conshohor 


r copie 


Stanley Hardware, Division of the 
Stanley Work 763 Lake St., New 
Britain, Conn., announce new and 
improved merchandising feature for 


it household hardware, including 
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packaging, layout guides, and dis with soft rose background and jad O. F. Mossberg & Sons, Inc., P. O 
plays. Available to dealers is the N2 green trim. For more information Box 1302, New Haven, Conn., make: 
pegboard display stand which allow Write in No. C33 on card, Pg. 69 ivailable to dealers 8-page consume! 
vertical or horizontal item arrangé folders for enclosure with mailings o1 
ment. Stanley product aré now Nixdorff-Krein Manufacturing Co., counter use; a 6-page consume! i id 
visually packed, mounted on yellov 916 Howard St.. St. Louis 6, Mo., has er on Mossberg’s 4X scopes and it 
and black space-saving cards, on the available the Merchaindiser Displ: latest adjustable power scope; 4-pagt 
back of which carry all customer in Rack which hold consumer folder on the Covey Hand 
formation: item name and number! pany f; t selling tvp an iz Trap; a Mossberg emblem decal for 
SURRE sted usage, prope! applicatior of hai with a built-in chain cut use on door or window and a Retail 
finish, and material For more n *h Is hav suare hok Sales Manual for the dealer and hi 
formation ven ain from running « , ales staff. In addition, the company 
Write in No. C29 on card, Pg. 69 flo display } a spal ck offers free electrotype advertising 
4 : , mats. as well as radio and TV com 
: tee] wit} : ; ‘or n als. For more information 
Republic Steel Corp., 1441 Republix ame with no sharp ea M ——— 
2 publ ~aage" 
{ ‘ . rd, Pg. 69 
Bldg., Cleveland 1, Ohio, offers the more intormauol 9 Write in No. C37 on ca 9 
Blue Ridge Roofing 15-piece kit for Write in No. C34 on card, Pg. 6 : 
Pty , rothers, Inc., 65 Broad 
dealers which contains dealer info Mae serch Y : 1 per! 
‘ » , 4 LOcCcneS\ i s il } 
mation and sal tuide folder, new Fuller Tool Co., Inc., 3522 Ws el ment solt-ans - ll y 
rat ; . ad vi : he ; ail 
) ' » | ‘ p A are New or} & N YY ffer ‘ 
paper ad ma eet publici ! N ’ y tic construction at no extra co 
a nay . . _ a x : th rp-48 d-E-Zee crewdri 


1? ‘ , So « . ‘ try ‘ the for } , 4 
full-size samples of window bannet ! l I I assortment. This Tenite display hold 


‘ 


lease catalog sheet, radi pot ar 


hanger or counter card, and consul! t ! cost to at er Fas te oO 7 type ana 

folders for Blue Ridge and oth« g crewarive! na qual carded ana aa “ny og kind. Each drive! 

public farm product f deal van riced. mav be @ fri ' rack : . 3 ae. 
marked o1 display for nu 

ad mat or sale material in bulk | O isto! : enience ror | e ee price for easy ~ = les el 

kit include a postage-paid orde1 information oan ~ ae we Reece ; 

card For more information Write in No. C35 on card, Pg. 69 Write in No. C38 on card, Pg. 69 

Write in No. C30 on card, Pg. 69 
Moore Push-Pin Co., 113-25 Scott - Atwater Manufacturing Co.., 
Holl oot ey St., Philadelphia 44 F yffers ; 2901 East Hennepin 


apolis 13 


Rain Jet Corp., 6253 
Bivd., Hollywood 28. Calif.. h: a\ counte! ai 
able a detailed and fully l 
instruction heet howing ov ) vir ‘ I 
plan, lay out and install a Ra t ingel ‘ 


prinkler system. In addition to in lisplay 


720B > ic} ld 7s ! ( rseit ina Pro! 


} 
it ] 


struction there are e. For ‘ 


each of the 12 head 1 th in ) Write in No. C36 on card, 


T it I 

12 Pg. 69 
facilitate planning the 
prinkler head 
offered to aler 
display rack, with ; 
assortment. The } 





individually in co 
Net to dealer is $42.60 
mark-up A ipply 
tuffers and instr 
cluded with eac!] 

more informatior 


Write in No. C31 on card, Pg. 69 


The Ruberoid Co., 500 
New York 36, New Y« 
turers of building | 


wide selection 0) 1 lop u . 2 WITH 


window display unter di ‘ 

plays, and special store display in —* WOOD'S SEED RACKS! 
numerous size colors, and mi al " 
These include a 6-tier wire rack 
play for asbesto iding, rigid mode : > ” 
boards, etc.; a two-piece metal en Put an “extra salesman’ in yo 


trance doorway ign; and a truck . . ; , ee 
sign. Also included are a number of CONTACT US FOR: Wood's seed rack! You pay only for what you 
colorful counter display For mor 
information 
Write in No. C32 on card, Pg. 69 e Field and 
Garden Seeds 
Hanson Scale Co., 1777 Shern : member WOOD’S—the name that sells seeds! 
Rd., Northbrook, Ill., offers its dealer - Pet Supplies 
two scale promoter display) tand 
Display #D-103 is a wooden stand 
free to any dealer who has Hanson 


scales, will hold seven s« and is 


18” wide by 14” deep. A bath scal WOODS 4 an’, an 4 @) @) D1 Oat 


testeo 


sampler of six scal No. 3580, in 
cludes without charge a merchan SEEDS RICHMOND, VIRGINIA SEEDSMEN SINCE 1879 


diser which can be used on the count 
er, floor or in windows. It is finished 


. Lawn (srass sell return the res Fast-selling Wood's 


} > 
seed racks please customers, build profits. Re 


e Insecticides 
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. to 
Profitable Way 


FAMOUS PHOENIX 
AND JUNIATA 


Horse and Mule Shoes 


HANDY 10 PAIR 
DISPLAY PACK 


Economical Size for Owners 


Permits Stocking Representative 
Patterns With Small Investment 


Easy to Handle on Counters 
and in Stock Room 


Over 300 Patterns and Sizes—also 
available in 50- and 100-lb. cartons 


Here's the convenient way to realize extra profits, 
with minimum investment, from horse and mule 
shoes. With the new 10 Pair Pack, you need to 
stock only the most popular patterns and sizes for 
your crea. Take advantage of the profit oppor- 
tunities this market offers. Send coupon below for 
selection list and prices and free booklet “How to 
Care for the Feet of Your Horses and Mules.” 


PHOEN!X MANUFACTURING COMPANY 
JOLIET, ILLINOIS 
1882 


World's Largest 
Manufacturer 


of Horse, Mule 
and Racing Shoes 


Horseshoe Products Division 
Phoenix Manufacturing Company * Joliet, Illinois 


Send selection list for 10 Pair Pack and free booklet “How 
to Core for the Feet of Your Horses and Mules." 





hand 


color 


1958 motors: 
out stuffers; line folders; four 
cards; dealer decals; imprinted 
match books; service uniforms; deal 
er stationery; miniature Scott-At 
motors; a bill 
TV film spot an 
20-second spot 
tran 

anda 


Scott-Atwater'’s 


post 


water plastic color 
board; a one minute 
and a 
changeable 
light displays; wobbler display 
sign. A giant color an 
display, a parasol fe: 
om 


nouncement, 
announcement 


roadside 
nouncement 
turing a 22 hp motor i: 
many signs and 
For information 


Write in No. C39 on card, Pg. 69 


displays available 


more 


The Irwin Auger Bit Co., Wilmi! 
otter tree 
nerchandisers with the 
ortment No. M-627 
tal wall merchandiser an 
Irwin Sello 


Onio to dealers 


con 
! 

ortment of the 
62T Bits 
hrough 16/16 No. M-88 con 


paked ome ol Pal ize 


4/16’ 


neta 


and or odd 
No. 430 contains metal wall n 
al with assortment ol 
handle 
ist popular sizes. A 
lorful baked 


minimu! 


crewdrive! 


enan 
in a 
yn the selection 
ana a Vari 
are also avail 
ilormatior 


Write in No. C40 on card, Pg. 69 


Carolina Washboard Co., R 
( offers a colorful display 
hich contains the 
nent of Carolina Fi 
do No 


00, $.90 per 


following 
hing Flo 
$.90 per do 4 do 
doz.; 2 doz. No. 0 
2 doz. No. 1 $1.2 


$1.20 per doz 


OUU 


per doz 
2 doz. No. 2 
3, $1.50 per 
For more information 


Write in No. C4l on card, Pg. 69 


doz list price $16.06 


S. G. Taylor Chain Co., Inc., 
Ind., and Pittsburg! 

ter dealer a chain a 

vith long 
When 


reel it serves a 


} 


leverage 
holding its mi 
a cnal 
in itself, occupying 
quare feet of floor p 
information 


Write in No. C42 on card, Pg. 69 
Petersen Mfg. Co., Dept. SH-3, De 
Witt, Neb., offer promotion: 


ate its new \ Trip ‘(wit 


lree 
) consisting ot a pact 
windo\ 
offer 


1OR vise 


a’ counter di pla ana 
banner. An 

available for 
grip (a $2.45 value) 
an eight-tool counter sale kit. Dea 
er cost for the kit is $13.00, with re 
$19.50. For more inform: 


introductory 
free No 
with purchase « 


one 


tail price 
tion 


Write in No. C43 on card, Pg. 69 


wall merchandiser and 20 
t f the Irwin Sell 


i? try 
! asso! nen Oo 


pakea Speeadbor ° 8 Wood Bit 


END septic tank 
TROUBLES ! 


NEW 


FREE-ALL 


100% ACTIVE No Inert Matter 
One Treatment Lasts 4-6 Months 


— 


@ Most effective — One treatment pre- 
vents, frees tank clogging 

@ Easy —Just pour into toilet and flush 

@ Safe — Won't harm humans, animals, 
plumbing 
Stock — display — order today! 


G. N. COUGHLAN COMPANY 
West Orange, N. J. 
Chimney Sweep, Process 33 

De-Moist, Easy-Aid 


ven-Aid 


Cleaner 


Mfr. of 
Oven Cleaner, 








Daisy Manufacturing 


Co., De 
Plymouth, Mich., | re 


ing mat. For mor nf t 
Write in No. C44 on card, Pg. 
} 
The Eclipse 


rol etst VI 


Lawn Mower 


juantitie 
dering 
ful broad 


Dealers w 


two 


0 free 
tional cople 
ef tu cent ‘ 
' 


o! 


Write in No. C45 on card, Pg. 69 


Jackson Manufacturing Co., H 
na aVal if t the 
3-fold color 

garae! 
page print 
cribing 


burg, Pa 
aid 
and 


il ale 
} home 
8! x 1] 
A both sides, ae 
rollers, garde 
preader 2-column ne 
of featuring Lawn Sprayer 
l 1 Spreader-Cart; single 


illustrating 


l iawn 


mats 


paper 


’ the garden equipment 
information 


Write in No. C46 on card, Pg. 69 


64 For more information use Handy Return Card, Page 69 SOUTHERN HARDWARE for August, 1958 





NEW PRODUCTS 


For more information on these new products 
use the return free post card on page 69 


NUN 


I 


Shipped unassembled, it is said to be 
he — quick and easy to put together 

An assorted package of pipe fit Prices are from $101.30 to $167.00, 
tings, the Thrifty Fifty Pak, is an f.o.b. factory. For more information 
nounced by Union Malleable Manu Write in No. 755 on card, Pg. 69 


facturing Co., Ashland, Ohio, and is 
designed especially for plumbers = 
Household Tool Kit 


For tl housewife who has ev 
thing, but nothing to fix things wit 
Consolidates é * 2209 Santa 
Fe 
nounce 
hold To 
igned hon 


Pipe Fittings Package 


gold 


and colorful packaging 

bel carry the tory, a we 
illustration of al] exclusive featur 
‘by Thermos ‘(R?": Polly Red Top (R) 
topper non-drip pouring ! 
combination tip protector ar 
absorber For more informatk 


Write in No. 754 on card, 


The rugged carry-all ay is di 
‘ 


vided to bins fo eact frout ol . 
~~ ing a - Display Gondola 


fittings. and each bin i plainly 
marked for item and ize Sturdils A display gondola, a 
constructed of corrugated board with ranging from 3’ and 4 
no projecting staples to scratch the 8’ long and adaptabk 
hands, the Thrifty Fifty tray is a merchandise, is announce: 
easily refilled as it is to use, the Heller & Co., Montpelier 
manufacturer states. The package i The display is adjustabl 
of yellow, red, and black design a Colorflex 1ar-resistal 
Each Thrifty Fifty tray is packed 
in its own shipping carton, plainiy 
marked for size and finish. Th 
Thrifty Fifty is available in either 
le” or %4” and galvanized or black 
U-Cote. For more information 
Write in No. 753 on card, Pg. 69 


+} 


Vacuum Bottle 


By Thermos (R)” identity hi; 
extended to the promotional 
Hot line o 
factured by The American Thermo : more informati 
Products Co Norwich, Conn. N« ; Write in No. 


{f vacuum bottle mat 


756 on card, Pg. 69 
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Pizza Cutter spool connect 


Hyde Manufacturing Co., South carries a list 


bridge, Mass., offers a new Pizza Cut 
ter which has a 2” stainless steel 
wheel to cut through the pizza on a 
free wheeling bearing. Also cuts rav 
ioli, dough, and snacks. The cutter 
has an offset blade to prevent clog 
ging of the tool and a special guard 
to protect thumb and finge1 


} 


100-vd Spool! 
available in te 

Duron also i l 
ductory counter merchandisi: 
designed for elf rvice For mors 
information 


Write in No. 759 on card, Pg. 69 


BB Repeater 


' A lever-action BB repeater that i 
NEWee ro cx All{{\\\\ powered by CO, gas, the Hahn Supe 
BB Repeater, is introduced by the 


Zi 
oA P. Y. Hahn Manufacturing Co.. In¢ 


* fav) . i newly formed division o 
* tans 1e No. 50 Fan-Rake is lightweight r . 
Arms Co., In 


ature a locking device that " _ 

lds the 20 teeth firmly in place. It Ext lusiv« soature 

a 48” Yankees hardwood handle Cru acagnets Swing 

Head are packed one dozen in a 
carton; handle one dozen in a bun 
dl 

\ catalog neet 
more information 


Write in No. 758 on card, Pg. 69 


ga Owe! ing 


“Duron” Fishing Line 


Western Fishing Line Co., Glendale 
4, Calif., announces a new German 
process extra limp monofilament in 
its coral color. Called “Duron” the 


new line comes packed six 100-yd Like the Crosman .177 and .22 cali 


ber gas-powered Pellguns, the Hahn 
The Pizza Cutter is available in repeater is “fired” by the release of 
three colors, red, yellow, and green, odorless, non-toxic carbon-dioxide ga 
and retails at $1.59 each. The cutters when the trigger is squeezed. A single 
are individually packaged on green, Giant Crosman Gas Powerlet provide 
lavender and white self-serve cards uniform power for 100 shots. Use of 
with one half dozen of each color dis- 
played on a rack. Complete assort pumping or cocking against a heavy 
ment comes in corrugated container spring, the CO does all the work 
For more information A short, 2-inch stroke of the lever 


Write in No. 757 on card, Pg. 69 feeds standard steel BB’s from the 
30-shot, spring-feed tubular maga 


zine; loads them one-at-a-time against 


Lawn Rake 
an exclusive holding magnet: and 


Rounding out its line of spring cocks the gun for firing 
steel lawn rakes and wood rakes, The gun feature hand-finished 
Rugg Manufacturing Co., Greenfield, wood stock and forearm, blued steel 
Mass., announces the No. 50 Fan 4 barrel, and heavy die-cast metal lever 
Rake, a rake which combines the fan and receiver. Suggested retail price 
shape with the durability of spring is $14.95. For more information 
steel teeth Write in No. 760 on card, Pg. 69 


Wa ZZZ3 


At 


Powerlet gas power does away with 





<= 
awosenserre a ae 
—<<<—" ©" e2ebececee 


MARSHALLTOWN - 
TROWELS 


Wt4 Ws WHA" "“"—“" NVI WO Y, 
/ Ma 7 } | i \ 


ROR AQUA: 
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Powder Lubricant 


A white powder lubricant called 
“Dry-Lube” that will not soil hands 
or clothing was announced recently 
by Reardon Products, 205-07 Cass St.., 
Peoria, Ill 





The product is said to be of fine 
texture to assure penetration. It may 
be used to lubricate anything that 
moves, and it will not freeze or melt. 

Three counter display cards are 
available. One contains fifteen %- 
ounce non-breakable polyethelene 
“squeeze” bottles. Another features 
one -ounce bottle, and the third, a 
2-ounce bottle. Each card lists sug- 
gested uses for Dry-Lube to create 
impulse sales. For more information- 


Write in No. 761 on card, Pg. 69 


Ammunition-Making Kit 


A complete ammunition-making 
kit. including both reloading and bul 
let-casting equipment, is made avail 
able by Lyman Gun Sight Corp 
Middlefield, Conn, Complete instruc 
tions are included in an illustrated 
manual 

Among the components contained 
in the kit are an Ideal 310 Too] with 
a bullet sizing chamber and a com 
plete set of dies for reloading one of 
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14 cartridges; a mould for 
pistol bullet, lead ladle 
and powder charge 
of caliber may be a .222 R 
243 Winchester, .244 Remington 
Roberts, .270 Winchester, .308 Wir 
chester, .300 Savage 303 British 
30/06, .30/30, 38 Specia 357 Mag 
nur, .44 Special or .44 Magr 

The kit is priced at $24.95. For 
information 

Write in No. 762 on card, Pg. 69 


Parallel Expansion Shield 


A heavy-duty paralle 
hiela for inchoring t 
announced by the Diamond 


» 


ion Bolt Co.. Garwood 


Named the Double Key 
the new anchor provides ar 
built-in nut-stop that prevents ove! 
tightening and nut pullout. Once ir 
serted, the Double Keystone become 
a permanent fixture that can be 
used for anchoring other object 
simply removing the bolt 

Available in sizes from 4” to 1% 
bolt diameter, the Double Keystone’s 
precision cast parts with uniform 
bevels and radii allow easy expan 
sion. For more information 

Write in No. 763 on card, Pg. 69 


Electric Edger-Trimmer 


The Paramount P-50 electric edg 
er-trimmer is introduced by Alle 
gretti & Co., 7225 Fulton Ave., North 


Hollywood, Calif. It ha die cast 
housing; 1/7 h.p. specially developed 
ball bearing motor: and heavy 


the fresher the paint... 
the faster it sells! 


Build volume, repeat business 
in your paint department 


ri » with 


ai f 


2400 Vouxhol!l Rood, Union, WN. J 








Tapatco 


ore 


HORSE COLLAR PADS 


For every work horse and mule. 
“The pad with the rust-proof 
red hooks” 


Ta patdo 


tOe'e*ke we fat OFF 


TRACTOR SEAT CUSHIONS 











andl 


For every tractor and farm 
implement seat. 





See your jobber or write us. 


THE AMERICAN PAD & TEXTILE CO. 
Greenfield, Ohio 


MAKERS OF FAMOUS TA-PAT.CO 
HORSE COLLAR PADS SINCE 188! 


For more information use Handy Return Card, Page 69 





haft. The motor is said to develop 
12,500 R.P.M. 

The Paramount P-50 has high and 
low wheel adjustment to allow the 
edger-trimmer to conform with turf 
contours. Trigger action swivel al- 
lows it to be changed from an edg 
ing to a trimming position simply by 
pulling the trigger and reversing the 
cutting head. For more information 

Write in No. 764 on card, Pg. 69 


Hook Remover 


A hook remover designed much 
like a surgeon’s right-angle forceps 
is introduced by Ardmore Specialties, 
12 Rittenhouse Place, Ardmore, Pa 
Known as the “Hookout,” it affords 
a clear view into the fish’s gullet 








SW, 
b) 


The Hookout has spring-opening 
sawtooth jaws which grasp single live 
bait hooks or multiple-hook artificial 
lures without injuring the fish. Fully 
912 inches long, with an 8-inch reach, 
the unit is made of steel, case-hard- 
ened and cadmium plated. It is said 
to be rust-resistant even in salt wate! 
For more information 

Write in No. 765 on card, Pg. 69 


Push-Button Reels 


The Shakespeare Co., Kalamazoo 
Mich., is introducing the No. 1797 
WonderCast reel, a level-wind version 
of its heavy-duty push-button model 
the No. 1777. The new model, how 
ever, will be available with approxi 
mately 75 yards of 12 Ib. test Mono 
filament (installed) rather than the 
10 lb. test line currently being used 
on the No. 1777 

The No. 1797 WonderCast is styled 
in bronze, has a heavy duty structural! 
frame bearing designed to give the 
gearing and level-wind mechanism 
mechanical sturdiness and a solid one 
piece machined aluminum spool] to 
resist distortion pressure of Monofila 


ment. Drag is adjusted on the Shake 
speare push-button reels by tighten 
ing or loosening the outer cone, a 
notch at a time, micrometer-style; the 
outside ring of the cone is marked 
“more” or “less” with turning di 
rection arrows 

The new reel with 12 Ib. Monofila 
ment installed is tagged with a list 
price of $24.95. The regular No. 1777 
with 10 Ib. line on the reel is list 
priced at $22.95 for the coming °58 
‘59 season. For more information 

Write in No. 766 on card, Pg. 69 


“Triple-Tone” Drill 


The “Triple-Tone i-inch electric 
drill rated at 2.7 amperes is intro 
duced by Mall Tool Co., Division of 
Remington Arms Co., In Bridge- 
port, Conn 

The drill, Model 149 DL Deluxe, 
has a mirrored copper-plated gear 
case, die cast mirrored aluminum 
lightweight housing and black anod- 
ized screws, spacer, and trigger 

The “Triple-Tone” come with a 


Pemumiton 


three-wire, seven-foot cord, with a 
two-pronged plug and ground adapt 
er, gear chuck, key and holder. Other 
features include ball and self-lubri 
cating bearing heat-treated gear 
high-capacity cooling fan, quick-re« 
lease trigger lock and high-torque 
motor 

The 149 DL Deluxe has a free peed 
of 2500 rpm a load peed of 1500 
rpm. Overall length is eight inchs 
weight is three pounds, Recommended 
list price is $29.95. For more informa- 
tion 

Write in No. 767 on card, Pg. 69 


Baler Twine 


A baler twine of pure sisalana fi 
bre is offered by Columbian Rop« 
Co., Auburn, N. Y 

Columbian makes a long yardage 
baler twine as well as a standard 
baler twine. The long yardage baler 
twine averages 10,000 ft. per bale and 
has an average tensile strength of 
290 libs. The standard baler 


averages 9,000 ft. per bale and ha 


twim 


average tensile trength of 325 


Made on _ identi 
chine all the Di 
ind not 
tective 


compan 


ter or decay ( 
ually waterprooft 
ner as Columbiar 

Every ball of bal 
in a heavy pape 

ures a non-collapsit 
running twine right dow 
end. The baler twink 
20 Ib. balls with two bi 
The gro weight per bale 40 lb 
For more information 


Write in No. 768 on card, Pg. 69 





Write for Free 
Whi-igehitia- 


For more information use Handy Return Card, Page 69 


ALWAYS SELL GENUINE 


T\n. 


*MOLLY 2 


— 


SCREW ANCHORS and JACK NUTS 


~“d —_ — series 
——~. MOLLY CORP 
“— Reading, Pa. 
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INFORMATION CENTER 


BOOKLETS ©@ NEW PRODUCTS © ADVERTISEMENTS 


Help yourself to free literature 
and more details on any prod- 
ucts or sales aids mentioned in 


this issue. 


Instead of writing a dozen different manufacturers for free 
literature and more information on new products, and sales aids, 
just insert in the appropriate space provided on one of these 
postage-free cards the key numbers of the items in which you 
are interested, and drop the card in the nearest mail box. 

Use the cards also to get details on any advertisement— 
just insert the name of the company and page number in the 
space provided. 


Southern Hardware pays the postage! 


AUGUST, 1958 
Send information on these SALES AIDS and/or NEW PRODUCTS (fill in key numbers): 


Send information on these ADVERTISEMENTS: 

My Company's Name ee ae ee Te ee? Ae 
Address (number and street) _ arial 
ae a 


AUGUST, 1958 
Send Information on these SALES AIDS and/or NEW PRODUCTS (fill in key numbers): 


Send these CATALOGS and BULLETINS (fill in key numbers): 


Send information on these ADVERTISEMENTS: 


OSS OO % 
| My Company's Name ' ouepenisapaseanenseamnsniedpinemmntensanistimnanianen 


= EEE 





These cards 


can help 


you get 
valuable 
information 


Postage 
Will be Paid 


by 
Addressee 


Southern Hardware 


806 PEACHTREE ST., N. E 
ATLANTA 8, GEORGIA 


Postage 
Will be Paid 
by 
Addressee 


Southern Hardware 


806 PEACHTREE ST., N. E 
ATLANTA 8, GEORGIA 


No Postage 
Stamp Necessary 
If Mailed 
in the 
United States 


No Postage 
Stamp Necessary 
if Mailed 
in the 
United Stetes 








a The Customer is 
mee’ © ALWAYS Right with 





EQUIPMENT 
= 


America’s Complete Line of 


WATER SYSTEMS 


It’s always easier and more profitable 
for a Dempster Dealer to do business 
because whatever his customers want, his 


= ee 
' 
i 


customers can get from Dempster’s 
complete water system line. 


Whether it’s price, capacity, pressure, 
depth, quality or any combination of 
factors, there’s a Dempster water system 
to meet the need. And every Dempster 
pump is tops in performance, 


engineering and construction. Nearly 
80 years of water system experience 


Mult) Stage Jetmaster 
two or three stages 


guarantees full satisfaction. 


Dual Jetmaster 
deep well or shallow well 


caueieenterenteh sheteteteten 
i 


mame b 


NS ee 


bn ae om om om eas Eee 


Single Stage 
Jetmaster 


Reciprocating Pumps 
shallow well 
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| — BUSINESS BRIEFS— 


August, 1958 
Livestock and Land Values 
T. W. McALLISTER Managing Director 
goods folks at the Departms 

RALPH E. KIRBY, Editor that farm land value 

luring the last 18 year That's appy situa- 
Sid Wrightsman, Jr Frances A. Kelly or farmers and others holding sizable chunks 
Associate Editor Assistant Editor of farm real estate. But it can spell trouble and can 
be an actual barrier to further p r the live- 
stock industry in the Southeast. Demand of farme! 
industrialists, and other investors have pushed land 
value 0 higher than they were in 1950. As a re- 
sult, farmers may be reluctant in the future to expand 
CHARLES E. SMITH J. A. MOODY livestock enterprises when the additional land needed 
Business Manager Production Manager will requires such heavy investments. But the feeling 


BARON CREAGER, Southwestern Editor 
{7713 Inwood Road, Dallas 9, Texas) 


among the experts is that the nationwide market fo: 
. beef and dairy products will continue to grow thereby 
justifying individual expansion of livestock operations 
even if it means paying high prices the additional 


FEATURES 


land needed 
LP Gas Conversions Boost Profits 


Sprinkler Systems Add to Volume 
Problems, Always Problems 
Mechanical Control of Fire Ants 


In the great Southwest, farmers and farm equip- 


DEPARTMENTS ment dealers are smiling in a way they haven't smiled 


for years. Soil moisture conditions have been the best 
in several years and yields are at an all-time high. 
Wheat growers are harvesting the largest crop since 
1949, with the present crop estimated at 168,183,000 
News Highlights bushels, four times 1955's low production. This ex- 


New Equipment ceptional harvest in prospect brings needed relief to 
farmers who have experienced heart-breaking times 
Helpful Literature 
during the past several seasons, But alas, good times 
bring a problem. The bumper marketings will add 
rther to the imbalance between production and 
consumption. Here is what the Federal Reserve Bank 
Rusaine ‘ " 
of Dall: las to si out the sit i Sarring ; 
ee ee Eas — oe ae Dallas hi oO say abou e iation Barring a 
York 17. Tel. MUrray Hill 2-495 ohasset I. Parsons, 39 reversal in the foreseeable trends in domestic and for- 
Atlantic Ave Cohasset, Mase. Te bh Vergre 4712. Philade OT ut 
phia: James R. Conare, 27 BE. Windermers race, Lansdowne eign " 
MAdison 6.0145. Chicago: Hean At 88 N. Michigan wheat feeding it is likely that wheat growers will con- 
Chicago, Ill Tel CEntral 6-41 clane osern BK 1 
tOGERS, 16404 Southland Ave velane “ , tinue to be subjected to pressures which will necessi- 
wate 19003. Lose Angeles or 7 uu 4 on ' ’ 
* wrsiah ire Rivd - tat Hg . tate land-use adjustment 
Prancia« Fre JAMESON 
Edinburg} St Sar M 
Charlotte Ww, ¢ Kr AN ro 
UNiversity 7-7005 allas Tha 
Dallas 0 Texas ‘ eotwood ons nis Ray RICKLES 


_— ce. ra. Vonanie Mechanized Dairying 


ilization of wheat for food, or an increase in 


Published Monthl = Farm equipment de ale! 
W. R. C. SMITH PUBLISHING COMPANY point until every farm chor 


Atlanta, Ga nnd Dalton, Ga the fullest possiblk extent 


Editorial and Rusinces Offices potential greater than in the area of 


‘ } 
806 Peachtree Street, N.E., Atlanta 8, Ga. the Texas A & M College Extension 
~ubliahers aa in a recent bulletin, dairy 
ELeeTricaL Sourn OUTH UTOMOTIVE JOURNAI hind crop farming in mecha 
er on ~spsaciens SUPPLIES TEXTILE INDUSTRIES farming now certainly favo hanization 
; ee or rHeRN Power & Ixpustey chore work But the re are son LOIS lich the 


W. J. Rooker, Chairman of the Board: Ricuann P. SMiru. Presi plem« nt dealer must watch: h — help h 

dent and Treasurer; T ALLISTER, Firet Vice President pective customer caret! illy balance 

Ek. W. O'Baren, Vir ‘ EK. C. Smira, Vier Pres 
Joun CC. Cook, Vir ’ F. RomeRTs, Secretary 
Sepa J. Jones nue eretary and Treasurer are not large enough to afford wide mechanization 


against expected net returns. Some da ( rations 





The dealer's job is to determine those which 
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perm FACTS AND TRENDS 


aedee aster sheveabeebdedl DOO hldteteted 


> Farm Income 


In the first five months of 1958 farmers received 11.3 billion dollars from 
marketings, a 9% increase over a year earlier. Prices averaged 8% higher 

and marketings were up slightly. Receipts from livestock and products 

were 7.5 billion dollars, 12% more than a year ago, with average prices 

showing a gain of 15%. Crop receipts amounted to 3.8 billion dollars, 

up 4% from the 1957 period. Crop prices averaged about the same as last 

year, but marketings were somewhat larger. 


» Commodity Highlights 


Crop prospects were favorable as summer opened over most of the nation, 
high total output in prospect .. . peach crop is forecast at 74.5 n 
bushels, 18% above average ... winter wheat crop is now estimated 
high of 1,069 million bushels, 51% more than last year and 26% above 
age .. . early summer potatoes, forecast at 9,574,000, cwt., is 6% 
1957 crop but 3% below the 10-year average prospects indicate 
crop nearly as large as last year’s record. 


Luxury on the Farm 


The USDA reports that in 1956 94% of American farm families hi 
90% had mechanical refrigerators, 84% had power washing ma 
home freezers; and 74% had automobiles. Television was in 
homes in 1957. 


Factory Shipments 


Reports by manufacturers indicate that the value of shipment of far 
ery, equipment and tractors were up 13% in February in comparison wi 
24 month period, January 1954-December 1955. 


Cotton 


Prices received by farmers for cotton in mid-May averaged 29.10 cents per 
pound, 2.4 cents below a year ago, though prices have advanced from the sea 
son's low in February. Disappearance of cotton in the 1957-58 marketing 
year is estimated at 13.6 million bales. 


Farm Prices Paid 


Farmers in mid-June paid slightly lower prices for commodities and services 
used for both family living and farm production. This was the first such 
reduction in both categories in 20 months. Though prices of all pro 
duction items were lower, farm machinery prices averaged higher, reflecting 
increased prices for tillage and harvesting equipment. Combines, culti 
vators, and haying machines were generally higher than a year ago, 
according to the USDA. Prices paid for farm machinery averaged 7% higher 
than in June 1957. 
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NEWS HIGHLIGHTS 


SFEM Convention Scheduled for ee Ae Se 


souri 
e Othe: hang n the Brillion 
Lookout Mountain, September 3-5 sales organization inciude the ad- 
dition of Georgia, Alabama, and 
Florida to the territory of South- 


, S eastern Farm Supply Co., Chatta- 
MEMBERS OF Southern Farm Representatives of approx 


Equipment Manufacturers’ will ly 40 southern manufacture! 
gather at the Castle in the Clouds their suppliers will be repre 
Hotel on Lookout Mountain, Ten- at the convention which will 
nessee, for their annual conven- presided over by SFEM Pr« 
tion September 3-5 C. C. Mullen, Rome 
Cedartown, Ga 
In addition to M1: 
address, the program 
a panel discussion on 
ment distribution, 
Charl Fredericks of 
and Joe Pruitt, exe 
tary of the Georgia 
ment Associatior 
Participating 
sion will be 
‘ropper Co., 
Tractor 
Jeff Eaton 


arolina arn 
alers Association 
The convention 
will include the 


tournament ar 


Brillion Elevates Eaton 
to Head Southern Region 


JEFF EATON, former branch man- 
ager for the Brillion Iron Work J. i. Case Co. Appoints 
Inc., has been named Southern re Beckenbaugh to New Post 


gional sales manager, R. R. Toep 
Brillion director of les, i THE PROMOTION of Don A 
nounced recently enbaugh t he newly 
As branch manager, Eaton hi: ition of 
headed up Brillion sales in . < administrato1 
ansas, Louisiana, and Mississippi Marc B 
ince 1955. As regional sales man- J. I. Case Ci 
ager, he will direct Brillion sale Beckenb: 
activities in 15 Southern st company) 
from New Mexico east to North ince that 
R. S. Stevenson Carolina the Racine 
With the promotion of Eaton to sales br: 
regional sales manager, his forme! from offi 
Highlighting the meeting will be territory has been assigne superviso 
an address by Robert S. Steven- King Sales Co. of Memphis, Tenn ager. Subsequ 
son, president of Allis-Chalmers In addition to Louisiana, Arkansas, ferred to 
Manufacturing Co. and president and Mississippi, King has been giv- president in 
of the Farm Equipment Institute en parts of western Tennessee and ing, wher¢ 
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of works manager of the company’s 
Rockford, Ill. plant. For the past 
three years he has been a division- 
al sales manager. 


+ 


New Idea Names Nelson 
Product Sales Manager 


BERNARD M. NELSON recently was 
promoted to the newly created po- 
sition of product sales manager for 
New Idea Farm Equipment Co., 
according to R, B. McClarnon, gen- 
eral sales manager. In his new as- 
signment, Nelson will be in charge 


Bernard M. Nelson 


of all special merchandising plans 
and programs for the complete 
New Idea line of farm implements: 

Prior to his appointment, Nelson 
was in charge of administering 
sales programs for New Idea ma- 
chines manufacture at the compa- 
ny’s Ft. Dodge, Iowa plant. He will 
continue in this capacity in addi- 
tion to his added responsibilities 
for machinery manufactured at 
Coldwater. 

Nelson started with New Idea 
in 1939 as territory manager in 
Iowa; he was territory manager 
in Illinois from 1945 until 1952. He 
was promoted to branch sales man- 
ager for New Idea’s former Dallas, 
Texas Branch in 1952, and came to 
Coldwater as manager of fertilizer 
equipment sales in 1953. 


. 


Heermann Honored by 
Newberry College 


HENRY C. HEERMANN, president 
of Southeast Ford Tractor Co., 
Ford distributors headquartered in 
Atlanta, Ga., has been elected to 
the board of control of Newberry 
College, Newberry, S. C. 


76 


MM Organizes Contract 
Manufacturing Division 


THE ORGANIZATION of a Contract 
Manufacturing Division is an- 
nounced by Minneapolis-Moline 
Co. The new division will serve 
other manufacturers and suppliers 
in production of forgings and cast- 
ings, sheet metal, welding, auto- 
matic screw machine, and general 
machine products, as well as in 
research and development projects 

Matt Carroll, general sales man- 
ager of the firm, named M. Arma- 
jani, sales administration, as gen- 
eral manager of the division 


Industrial Parts Manager 
Appointed by J. |. Case 


THE APPOINTMENT of Robert F 
Kehrer as industrial parts manager 
is announced by H. P. Seltenright, 
Service Manager Industrial Divi- 
sion of the J. I. Case Co., Racine, 
Wis 

Kehrer has been acting assistant 
parts manager since he joined the 
Case organization last May. Prior 
to this, he had most recently 
served as manager of parts pric- 
ing, listing and specifications de- 


Massey - Harris - 
head office 


partments with 
Ferguson, Inc., at the 


in Racine 
> 


New Owners Move 
Hutchinson Plant 


CaRL Rurr AND Leon Muggler, 
of Clay Center, Kansas, announce 
the purchase of the Hutchinson 
Manufacturing Co., Inc., Hutchin- 
son, Kansas. from Al and Harold 
Goetz. The name has 
been changed to Hutchinson Man- 
ufacturing, Inc., and the new own- 
ers have moved the plant to Clay 
Center, Kansas 

Ruff is president of the firm, and 
Muggler is general manager 


* 


company 


Alexander Manufacturing 
Co. Adds New Warehouse 


ALEXANDER Manufacturing Co., 
of Picayune, Miss 
completion of a recent plant addi- 
tion. The expansion is a new 
finished warehouse which 
not only adds to the over-all layout 
of the plant but also provides for 
better care of material and inven- 
tory, Paul 
president 


announces the 


goods 


according to Garner, 





CONVENTION DATES 


Southern Farm Equipment Manufactur- 
ers, Sept. 3-5, Castle in the Clouds 
Hotel, Lookout Mountain, Tenn 


National Retail Farm Equipment As- 
sociation, October 13-16, Sheraton 
Jefferson Hotel, St. Louis, Mo. Execu 
tive Director, Paul M. Mulliken, 2340 
Hampton Ave., St. Louis 10, Mo 


Alabama, Nov. 20-21, Thomas Jeffer 
son Hotel, Birmingham, Ala. Secre 
tary, F. A. Kummer, Box 630, Au- 
burn, Ala 


Carolinas, Jan. 25-27, Hotel Wade 
Hampton, Columbia, S. C. Secretary, 
A. A. Chappell, 210 National Bank 
Bidg., Wilson, N. C 


Deep South, Nov. 29-30, Hotel Monte 
leone, New Orleans, La. Secretary, 
John J. Crawford, 1407 Murray St., 
Room 206, Alexandria, La 


Florida, Nov. 7-9, Ft. Harrison Hotel, 
Clearwater, Fla. Secretary, Allen 
Hutchinson, Box 3066, Orlando, Fla 


Georgia, Dec. 1-2, Dinkler-Plaza Ho 
tel, Atlanta. Secretary, Joe F. Pruett, 


550 Riverside Drive, Macon, Ga 


Kentucky, Nov. 13-14, Kentucky Hotel, 


Louisville, Ky. Secretary, Ernest | 
Clark, 628 S. 6th St., Louisville 2, Ky 


Mar-Del-Va, Feb. 16-18, Emerson Ho 
tel, Baltimore, Md. Secretary, Millard 
E. Evler, Box 285, Winchester, Va 


Mid-South, Jan. 19-20, Hotel Peabody, 
Memphis, Tenn. Secretary, Thad Car 
raway, Chisca Hotel Bldg.. Memphi 


Mississippi Valley, Dec. 9-10, Shera 
ton-Jefferson Hotel, St. Louis, Mo 
Secretary, W. E. Parsons, 220 Shera 
ton-Jefferson Hotel, St. Louis, Mo 


Oklahoma, Feb. 22-24, Skirvin Hotel 
Oklahoma City, Okla Secretary, 
William B. Ruxlow, 512 Midwest 
Bldg., Oklahoma City, Okla 


Texes, Jan. 11-13, Statler Hilton Ho 
tel and Memceial Auditorium, Dallas, 
Texas. Secretary, Ray M. Souder, 
1108 Gibraltar Life Bldg., Dallas, Tex 


8-10, Herring Hotel, 
Secretary, R. B. Al 


Tri-State, Feb 
Amarillo, Texas 
len, Canyon, Tex 


Virginia, Feb. 1-3, John Marshall Ho 
tel, Richmond, Va. Secretary, David 
Raine, Suite 6, Mutual Bldg., Rich 
mond, Va 
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engin>,” Durward Harper points out to customer 


“Here's what we can do for your old 


LP Gas Conversions 


give added boost to profits 


 ettpeceate of a butane con- By Ruel McDaniel 
version service has contributed 
to the profit of Farmers’ Equip- 
Co., Alvin, Texas, and has 
fill in gaps when new 
ness in this area are the ri farm- and the its and bolts necessary 
e to install the majo 
WwW vill sell the package 


and let him make 


ment 
helped to 
equipment 
volume have been off 

Owner Durward 


“It fits right 


sales and regular serv- 
ers and othe! attachment 


comparatively 
Unless pumps are s¢ 
natural gi 


ice l 

So observed large water pumps 
Harper, adding that that custome! 
in with farm equipment 
of our tractors 


» situated 
ly own installation 


as directly 
him Har 


there i 


they may use 


from gas wells or from nearby ga 
exce llent 


sales, be- 
cause many and 
other power equipment units come 
butane-rigged. Customers who buy 
service butane 


of omy basis 
major ap rigatol! 


lines, the owners are 
butane engine 
trictly fuel econ 


prospects fo! con deal 
them expect us to versions, from a The 


equipment as well as the rest 
we must be And economy is th 

to do so, peal used by the company, al 

we though a secondary selling point is 

make conversions.” that an engine fueled with butane 

Conversion jobs are made on two wears less than one on other fuels versi 

of equipment (1) 


2) trac- 


the rig, and since ! 
equipped and qualified them 
maintenance 


are automatically equipped to 


chanics who can 
by folloy 
il with the package 


‘ rt 
tors, Pparic 


particularly gasoline and diese] 
and the future upkeep on butane | help, if necessary 
Owners of olde 


those powered by 


major types 
Water pump engines and 

tors equipped to use other fuel than trac 
a third, but 


opportunity 


less costly 
The company stres gasoline 
age deal” on conversions engines 
Harper said ing manifolds, carburetor, heat ex butane conve! 

The most prolific source of busi- changer, filter. regulator, fuel tank found. Ther 
77 


ularly 
ire excellent prospects fo! 
on, Harper ha 

limit to observe 


es a pack 


contain 


butane. Trucks offer 
somewhat minor 
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<7 LOMBARD’S 
BALANCED 
POWER 


Do All The Work For Youl 


LOMBARD SAWS — scientifically, designed with 
weight in the RIGHT PLACES . . . means greater 
cutting performance — the saw does the work. 
BALANCED DESIGN makes the saw easier to 
handle — only Lombard has BALANCED ACTION to 
produce BALANCED POWER. 


REMEMBER !! 


BALANCED DESIGN is a Lomberd exclusive — 
THE FIRST NEW CHAIN SAW DEVELOPMENT IN YEARS. 


Lomberd Balanced Design Chain Saws stort as low as $1 59.50. 
Write for Complete Catalog. 


LOMBARD GOVERNOR CORPORATION 


Ashland, Massachusetts 





however, in recommending con- 
versions, he has discovered. 

“If a tractor is pretty badly 
worn,” Harper said, “it is advisable 
not to recommend a butane con- 
version job. Such a job represents 
considerable investment, and an 
expenditure like that is not justi- 
fied on a tractor that has compara- 
tively little service left. We try to 
induce such a farmer to trade it in 
on a new butane-powered unit.” 

It was not necessary to install 
any additional equipment in the 
service department to handle bu- 
tane conversion business, because 
equipment for servicing the bu- 
tane-powered units sold by the 
company already was in use 

Selling butane conversions large- 
ly is a matter of personal contact. 
Harper finds, although he uses a 
modest amount of advertising to 
let farmers know that such a serv- 
ice is available. 

“There is nothing like sitting 
down and talking to a farmer 
about benefits of butane fuel, when 
it comes to selling a conversion 
job,” he stressed 

His first-line prospects, of 
course, are customers who come to 
the store and shop, either for new 
equipment or for service on equip- 
ment in use. When a man brings 
in a tractor, or a mechanic goes to 
the farm to service a tractor, then 
is the time to talk butane, Harper 
points out. Most farmers are com- 
plaining about the rising cost of 
gasoline, and any such man is 
wide-open to discuss butane, be- 
cause of the economy appeal 

As time permits, Harper goes out 
and talks to farmers with larger 
acreage about conversions, partic- 
ularly on their water pumps. He is 
especially qualified to talk con- 
vincingly on such subject, since he 
owns a rice farm and an irri¢a- 
tion canal and uses butane on his 
own water pumps. His practical 
experience with butane makes his 
talk doubly convincing. And he 
frequently takes prospects to his 
own farm to show them pumps and 
tractors operating on butane, as 
well as his fuel cost-sheets to prove 
the economy of the conversion 

The company does not handle 
fuel storage tanks, but Harper 
works in harmony with the local 
butane dealer who supplies the 
storage tanks necessary to serve 
the farmer’s tractors and wate! 
pumps 

This close cooperation also pro- 
duces an occasional “hot” lead for 
the company, too, Harper ex- 
plained 


SOUTHERN FARM EQUIPMENT for August, 1958 





Added profits from 
Sprinkler Systems 


By Beatrice Miller 


A* A SOURCE of income to sup- 
plement sales in farm equip- 
ment, J. D. Richardson, president 
of J. D. Richardson, Inc., farm 
equipment dealers in Berryville, 
Va., experiments with various 
sidelines. 

He freely discusses with other 
dealers his thoughts on how a 
dealer approaches a sideline item 
with untested potential, what item 
will catch on er have to be dis- 
carded after a trial and error pe- 
riod, and how to promote it most 
effectively to gain maximum re- 
sults. 

“First, we know our trade area 
and we have individual contact 
with farm and townspeople. We 
attempt to study the value of an 
item from their point of view. We 
consider its application, its eco- 
nomical use, price, simplicity of 
operation, likely maintenance, cost 
of overhead from our standpoint, 
and its profit possibilities 

“If it looks promising,” Richard- 
son stated, “we take it on. And we 


promote it extensively by news- 
paper, personal contact, and direct 
mail. We give it every opportunity 
to succeed within six weeks time 
If it shows any signs of being 
sales getter, that’s it. We give 
all we've got. But if it meet 
response, we get rid of it.” 
Richardson cited as an example 
a seasonal item he had taken on 
that proved successful 
“I wanted a dry 
something simple to install, with 
in the price range of a great many 
customers, and with little over- 
head. Every dealer knows the kind 
of item I am talking about. A 
sprinkler system was what I want- 
ed and I looked around until | 
found what I thought would catch 
on. Everybody with a lawn or gar- 
den is a prospect for a sprinkle! 
system. It’s a suburban as well as 
farm item,” explained Richardson 
who sold 43 sprinkler systems the 
first month after this sideline was 
added to his operation 
(Continued on page 84) 


period item, 





80 © YOURSEL/! ... /20)-47T LATS On TOP OF THE GaOUND: 


'weNcormrPORATED 

International Harvester Dealer 

PHONE 
Berryville 





For LAWNS * GARDENS * GREENHOUSES * ROOFS 


for only 859.95 wiesion, be 
J. D. Richardson 


TWO-ONE-THREE 
Vegan 


A layout of the sprin- 
kler system is displayed 
on the ceiling in the 
sales showroom where 
Dealer J. D. Richardson, 
left in top photo, con 
quickly point out its ad- 
vantages to customer. 
His salesman, in making 
@ house-to-house can- 
vass, takes sprinkler 
equipment with him. 

customer's per- 
demon- 
strates how easily it 
may be assembled. In 
addition to personal 
contact and direct mail, 
item is promoted ex- 
tensively in newspaper 
ads, as shown at left 
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Mounds Leveled, 


Ants Sprayed in 
Single Operation 


By H. B. Green and 


R. E. Hutchins 


oe of individual fire ant 
mounds by hand with dusts and 
liquids has resulted in excellent 
scale reduction of mounds. Fo 
large scale operations, however, the 
labor involved has been a serious 
obstacle to treatment. In area treat- 
ment tests conducted in 1957* it 
was found that most any mounds 
could be controlled by sprays, 
granules or fertilizer mixtures of 
heptachlor or dieldrin at the rate 
of one pound per acre. Although 
these treatments are effective and 
can be applied rapidly by power 
equipment, the cost may be too 
great for extensive use. 

Recent tests have shown encour- 
aging results with a newly devel- 
oped method of application which 
allows good control at very low 
cost. Tests have been limited to 
open pasture and meadow lands 
since these are apparently most 
seriously affected by fire ant in- 
festations. 

It was found in the 1957 tests 
that grading down or disking ant 
mounds on recently treated plots 
resulted in enhanced initial kill of 
ants, but did not give better mound 
reductions after one season. This 
fact did, however, lead to the de- 
velopment of the more economical 
method of mound treatment. 

Although individual mound 
treatment could not be used for 
eradication purposes, it has long 
been recognized that since the ant 
mound is the focal point of each 


*This article by H. B. Green and Dr 
R. E. Hutchins is reprinted from the 
May issue of Mississippi Farm Re- 
search. The authors are entomolog- 
ists of the Mississippi Agricultural 
Experiment Station. 


80 


Veet 


This equipment levels fire ant mounds exposing the ants to the spray 

which it also supplies. It saves insecticide because the operator controls 

the spray, releasing it only when mounds are encountered. Note springs 
controlling the spray valves 


colony, its elimination would be an 
effective method of ant population 
reduction. Also, most of the repro- 
ductive forms may be in the 
mounds and _ their 
would also aid in control. In the 
treatment of individual mounds by 
hand it was found that 
leveling of the mound combined 
with insecticidal dust treatment 
gave better control than only blow- 
ing dust into the mound galleries 
It was therefore necessary to de- 
velop a power tool to level the 
mounds rapidly and at the same 
time apply insecticide 

It was first thought that a small 
grader blade on a tractor could be 
used for mound 
was found that mounds with grass 
growing in them had a tendency to 
be “rolled out” rather than scatter- 
ed in a thin layer which would be 
ideal for treatment. Also the prob- 
lem of safety to the operator was 
involved since no simple workable 
method of “break-away” could be 
devised. This would have to be 
considered since the ants very of- 
ten build small 
snags or stumps 


elimination 


careful 


leveling: but it 


mounds around 


Cultivating Equipment Used 


It was decided, after examining 
various available farm machines, 
that standard cultivating equip- 
ment might be best suited for 
mound leveling. For the first trials 
a field cultivator »verhead 
type safety springs was selected 
Several cultivator plow types were 
tried on typical mounds and it was 
found that 12 or 14-inch flat run- 
ning sweeps just clearing the 
ground did the best job of shearing 


using 


SOUTHERN 


off the mounds near the 
level 
Narrow sweeps 


ground 


had to be placed 
too close together to be 
It was found that an inch or two of 


practical 
clearance between the sweeps heel 
was desirable to aid dirt and gras 
» allow passage 


and tear” 


shedding and also t 
of snags with less “wea! 
on the equipment 


Better Work 


A front and rear gang of sweep 
also did better work than a single 
weeps 
behind 


trash 


row of sweeps. The rea! 
should run about 18 inche 
the front sweeps to allow 
hedding and thus avoid fouling 
Unless the lift can 


ef 


the rear gang 
be regulated to hold the plow 
clear of the ground level 
of depth control wheels 
should be used 

Where very tough grass rein 
forced mounds were encountered 
it was necessary to hit the mound 
from several directions for best re- 
sults. Since the mounds usually oc- 
cur more ol less at random a 
crooked path was followed 
found to be easier to cover the land 
in large circles, destroying mounds 
as they were encountered 

Three-wheel tractors work very 
well. since the side-draft is negli- 
gible, due to the intermittent light 
encountered. The 


It was 


load usually 
equipment tested was rear-mount- 
ed, but a front-mounted cultiva- 
tor could be used. A rear-mounted 
used on ditch 
backing ove! 


cultivator can be 
banks, however, by 
the mounds with the cultivators 
lifted, then 

(Continued on page 85) 


dropping ove! the 
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NEW EQUIPMENT?" 


AS Markets New Self- holdback that provide longe! 
Propelled Cotton Picker bearing surface. The holdbacks al- 


A NEW TWO-ROW self-propelled slats from contacting each other, 
cotton picker is announced by the and work with stripper holdback 
Farm Equipment Division, Allis- blocks to assure prope! 

Chalmers Manufacturing Co., Mil- for stripping 

waukee, Wis. Powered by a modi- A new hydraulically operated 
fied Allis-Chalmers D-17 tractor, basket with ample clearance for 
it is designed especially to meet unloading into high wagons and 
requirements of the big-acreags trucks is automatically unloaded 
cotton growe! with a new engine-power operated 


so prevent spindles in adjoining 


heavy-duty chain raddle unloader 
unit. The new basket has a capacity 


of approximately 1,200 pounds of " 
the ground wheels by a roller chain 


from steel sprockets to the counter- 
° haft. and thence through a shi« ld- 
niversal joint to the reel. No 


MM Markets y ory sear bos required. A lever dis- 
Side-Delivery Rake ngages the reel clutch for tran 


seed cotton 


A NEW SIDE-delivery iy rak weight can be adjusted ei 
with reciprocating reel acti her hvdraulically or mechanically 
announced by Minneapolis-Molir a hand crank. Standard equip- 
as the CR Rake. The reciprocal ac- ment include all hydraulic link- 
tion of the five-bar reel air age, with the cylinder optional. The 
reduce handling « th ay by t ful oating, spring sus- 
about 50 percent i added 
from two to sever 

The reel 
tooth bar 
pered, triple -coil 


‘ 


lubrication for the 
New features and improvement vided by 10 fi 

of the two-row pik ke provide per- bearings The driv oon GIS . ws Ol . i Ry 
de- sealed ball bearings l \ \ l ingle bolt 


formance capabilities that are 


1c omplished 


signed to give the grower bette! mounted on 
grades and cleaner cotton samples on eacl 
at substantially lower production 
cost. The new beater-type strip- 
pers remove cotton gently from 
spindles, the manufacturer states, 
and the new rotating rubber-edged 
beater unit assures fast delivery 
cotton from back of the stripper to 
the elevator, reducing the chance 
of plugging. Cleaner picking is po 
sible through spindk that are 
completely moistened as they pa 
through the moistener located just 
ahead of the strippet 

Longer spindle life and more de- 
pendable field performance are 
provided by the slat and spindle 
assembly which has heat-treated, 
cadmium-plated, corrosion resist- 
ant spindles and the new type bear- 
ings. Bearings are enclosed in steel 
supports that give added support, The New Idea "500 Series” farm loader is now available with hydraulic or 
allow flexing and assure free mechanical bucket control. Seen here in action is the No. 501 Loader with hy- 
and easy spinning draulic bucket control. Loader's accessories include dozer blade, 80" wide scoop, 
dirt bucket, and dirt plate for manure bucket. The New Idea Farm Equipment Co., 
, . . Coldwater, Ohio bills the new loader as “the perfect sales companion" to its 
as they leave the picking area manure spreaders, rounding out the line of New Idea and New Idea-Horn 
comes from the new cam-type hydraulic farm loaders 


Positive braking action on slats 
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John Deere Markets 
New 458 Crop Dryer 


THE 458 Crop Dryer, recently 
announced by John Deere, Moline, 
Ill, is a portable, batch-type 
blending dryer in the 400-bushel 
class, designed to remove excess 
moisture from shelled corn and 


La 
~~ 


other grain such as sorghum or 
milo, soybeans, wheat, and oats 
The dryer is LP-Gas fired, and 
PTO-driven by a John Deere “520” 
or other tractor of 3-plow power 
or more. The tractor battery pow- 
ers the electric ignition and fuel 
When a light signals 
the operator fuel 


controls. 


“ready,” starts 








GET EXTRA 
YEARS OF 
SERVICE WITH 


LED RGLLUG 


CROP-HANDLING UNITS! 











Electric Wheel Company’s design 
and construction methods build 
farm units that outwear all others 
—that’s why they’re the most eco- 
nomical you can own! Models are 


© Flare and barge type boxes, swinging or 
sliding endgates. 

e Hy-Lift hoists give automatic unloading to 
10,000 lbs 

© Wide track auto-steer wagons with short 
turn radius of 10 ft. Fifth wheel wagons 


customized to your regional needs. 
And each is backed by over 100 
years of Electric experience in the 
farm equipment field. 


WRITE DEPT. 9A 


LBWRCLILIC” WHEEL CO. 


1120 North 28th Street, Quincy, Minois 
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flow and spark with a single push- 
button. Three other lights indicate 
normal operation. “Fail-safe”’ au- 
tomatic controls cut off the fuel 
flow if there is any interruption in 
flame, electric power, or air sup- 
ply, or if the high-temperature 
iimit is reached. Thermostats con- 
trol the temperature within an ad- 
justable range. Electric 
must pass an automatic check be- 
fore the burner will operate, A 
manual fuel shutoff also is provid- 
ed. 

Basically, the 458 Dryer is 
perforated chambers, one inside the 
other. Grain is held between them 
in a tubular layer about 18 inches 
thick. The burner and fan in the 
inside chamber provide heated air 
outward through the 
layer of 


circults 


two 


which blows 
perforated walls and the 
grain. 

Because of the efficiency 
clusive blending baffles, there is no 
need for constant “recirculation” of 
wet shelled corn or other grain, the 
company states. Corn can be part- 
ially dried, then blended for a few 
minutes as it is moved from the 
bottom back to the top of the 
dryer 

The dryer has a drawbar and re- 
tractable wheels for transporting 
It has a folding auger hopper for 
loading grain from trucks or wag- 
ons, and a discharge spout for un- 
loading 

The burner provides heating ca- 
pacity in excess of four million 
BTU’s per hour 


of ex- 


° 


Haban Offers Improved 
All-Purpose Chopper 


HABAN MANUFACTURING Co., Ra- 
cine, Wis., Haban- 
Durabilt all-purpose chopper as a 
3-in-1 machine quickly convert- 
ible from harvester to shredder. It 
may be used as a forage harvester, 
crop shredder, and hay conditioner 

The chopper will cut, pick up 


describes its 


[ame 
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and load materia! into wagon ol 
truck in one operation. It is simple 
in design and operation, with few 
moving parts, giving owner lower 
upkeep and trouble-free service 
It saves down crops—lifts, chops, 
and loads them with a new flail 
type cutter, according to the man- 
ufacturer, 

Among other uses, it shreds corn- 
stalks into a fine residue. 
it evenly 


spread 
over the ground; pul- 
verizes bean, cotton, tobacco and 
other crop trash: and clips pastures 
or roadsides, tops vegetable crops, 
and shreds tree prunings or brush 


° 


New Oliver Spreaders 
Have Larger Capacity 


THe OLIverR Corp, has announced 
two new spreader models, the 
power-driven 270 and _ ground- 
driven 170, both of which are de- 
scribed as having more load ca- 
pacity and over-all durability than 
their predecessors 

Capacity of the 270 model is 110 
bushels; for the 170 model it is 90 
bushels. The capacities of their 
predecessors were 100 bushels and 
70 bushels, respectively. 

All-metal front gates. heavier 
side stakes and roll edge flare- 
boards, longer axle support plates 
and sturdier channel frame hitch 
assemblies contribute added 
strength and stability in both mod- 
els. Diameter of the flareboard 
rolls has been increased to 1% 
inches to withstand the pounding 
of power loading. 

In the 270 model's mill mechan- 
ism the top cylinder and main cyl- 
inder have “U”" teeth as standard 
equipment, insuring complete 
shredding and spreading. The “U” 
teeth are optional on the 170 model. 


A 


= _— © 


“Three-in-One" Leveler 
Is Added to AMCO Line 


Manufacturing Ci 


ALEXANDER , 
announces the ad- 


Picayune, Miss.., 
dition of a new machine to its fam- 
ily of AMCO farm and industrial 
tools. It is the AMCO Levels a 
“three-in-one” land leveler,. 
mover, and border builder 

The AMCO Leveler may be 
justed as a light cut, skimming 
o as to fill the bow] on high 
and empty on low spots. A 
mover, it will carry approxim: 
142 cubic yards of soil. It mi 
adjusted to pick up 
the run” and deposit it 
spots at any desired rat 


such soil 
. 


Added Profits from 
Sprinkler Systems 


(Continued from page 
“Out of 10 people I call on, six 
are sold. The homes with the small 
vegetable garden, the lawn that’ 
drying out, a pasture lot with three 
head of cattle and even one fo! 
low-cost air conditioning on the 
roof were among my sales 

The company has had experi- 
ence with a number of sidelines 
and has found the simplicity of this 
item, ease of installation and low 
price the best selling factors. Go- 

f 


ing from door to door, far to 


farm, and talking this sprinkler 
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anyone mentions the 

rain, Richardson takes a 
sprinkler system kits with 
Comprising 100 feet of one- 
six sprinklers 

plugs and 


1 aluminum pipe, 

and the needed gaskets 

elbow Richardson offers to set it 

ip on a customer’s lawn or garden 
pasture for demonstration 

. to assemble. Any 

io it. It can be fitted 

lawn once it is hooked 

are hooked together, 


we in one case, 300 feet of 
garden can be covered,” he ex- 


\dicating that for its lim- 


plained 
ited use a question of wate! 


re wi not involved 

Line was pron 

ison, Inc 

paper weekly fo! 

A ceiling display in 
room presents 
has been 


WCeCK 
re di play 
Widest promotion 
elling and 


layout 
ugh door-to-door 
word-of-mouth promotion of 
tomers pleased with results 
“People are always surprised 
tell them the price. But, 
of course, even at its retail price, 
we offer credit payment arrange- 
ment and it helps sell them,” 
Richardson stated. The local bank 
handles his financing with a 10 
percent down payment and the 
balance spread over a yeal 
An outside salesman gives full 
time to selling sprinkler systems 
on a commission basis. Since no 
training nor tools are involved in 


when we 


setting it up, there is no added 
overhead 

“The only problem we ran into 
was that customers generally need 
a one-inch garden hose to connect 
to the sprinkler. Frequently this 
means an extra sale for us,” Rich- 
ardson said 

An added selling point to the 
lawn grower in this 
metering in ferti- 


farmer or 
equipment is 
lize 

“We sometimes assemble it for 
a prospect, let him use it all morn- 
ing or afternoon and then go 
around and find out whether it 
Richardson said 


a gamble in 


appeals to him,” 

“Of course, there’s 
any sideline t's anyone's 
item will sell. But 


guess 


whether an 
once we arrive at a decision to 
take it on, we'll plug it from door- 
lave complete confidence 
that con- 


to-door 
in it, talk up the features 
vinced us it was worthwhile. If 
our enthusiasm does not infect the 
customer after he has seen it and 
it in his own fields or 
arden, then we know we 


withdraw 


operated 


lue time we 
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Large-Capacity Combine 
Is Introduced by IH 


A NEW COMBINE, the McCormick 
No. 151 Harvester-Thresher, larg- 
est in the company’s line, is an- 
nounced by International Harvest- 
er Co. Powered by a 70 hp six- 
cylinder engine, and _ available 
with either 12-, 14-, or 15-foot 
grain platform, the new combine 
has big separating and cleaning 
capacity for heavy yields and large 
scale operations 

Ease of operator 
maintenance is said to be assured 
through prelubricated sealed bear- 
ings that cut service time to a 
minimum (only five grease fittings 
require daily lubrication); top- 
mounted engine for ready acces- 
sibility and freedom from dust and 
dirt; easy access to interior of com- 
bine through large _ inspection 
doors on each side and top of ma- 
chine; and a roomy operator’s plat- 
form located high and to the left 
for driver’s comfort and wide-open 
view to the rear and of the crop 
line and cutter bar. 

Harvester’s variable-speed pro- 
pulsion drive lets the operator 
change speed on-the-go without 
touching the throttle, shifting 
gears, or affecting separator speed 
A three-speed transmission pro- 
vides a selection of speeds ranging 
from approximately one to 15 mph 

Other features of the new ma- 
chine include a grain platform 
auger that is set back farther than 
on most combines for improved 
handling of all crops; straight-in 
feeding of cut grain without a 
beater ahead of the cylinder; a reel 
fully adjustable for speed and posi- 
tion; variable speed cleaning fan; 
automotive-type steering as regu- 
lar equipment with power steering 
available on order; and adjustable 
cylinder speed from 245 to 1134 


service and 


84 


rpm, it was announced 

The grain platform is hydrauli- 
cally controlled and can be set at 
any height up to 3342 inches above 
the ground 

As with Harvester’s smaller Mc- 
Cormick No 101 Harvester- 
Thresher, a two-row corn unit is 
available for converting the larger 
combine into a field sheller at a 
minimum cost and increasing the 
use that can be made of the ma- 
chine. Also, a Rice Special model 
of the No. 151 Harvester-Thresher 
is available for the big rice grow- 
ing areas of the country 


> 


Brady Makes Available 
New Offset Chopper 


Brady Manufacturing Corp., Des 
Moines, Iowa is introducing its new 
Offset Chopper, Model Numbe! 
BPO60K 

The chopper has all the features 
of the Brady Pull-Type Multi-Crop 
Chopper and the following addi- 
tional ones: full 60” cut; free 
swinging chain knives; 360 degree 
directional contro] hood: base unit 
of solid construction; adjustable 


hitch; adjustable row crop wheels; 
and economy in cost 


. 


Case Offers Rear-Hinged 
Bucket for TerraTrac 1000 


A CHOICE OF bucket styles to fit 
job requirements is now offered 
on Model 1000 
crawler tractor-shovels, according 
to J. I. Case Co., Racine, Wis. In 
addition to the front - hinged 
bucket with extra-high dump 
clearance, said to be ideal for 
stockpiling and truck loading, et« 


} 
aval 


Case TerraTrac 


a new rear-hinged bucket is 
able on the 100 hp model fo 
heavy-duty digging 


Both buckets are rated at two 


capacity However, the 


ity 
company states, the rear-hinge de- 


sign has more than 25 greater 
breakout force, and about 600 Ibs 
greater carrying capacity for han- 
dling heavy material It also is 
wider, shallower, and ha 
grading angle. Parallel skid-plates 
which extend from the lft arm 
hinge to the cutting edge, are said 
to increase breakout, and provide 


a steepe! 


an extra wear surface along the 
entire bottom of the bucket. Price 
is about 13 than the 
front-hinged design, according to 
the company 

The Model! 1000 TerraTrac 
crawler is said to feature the fol- 
with both types 
torque converter drive 


higher 


lowing advantage 
of buckets 
capable of delivering up to 24,000 
lbs. drawbar pull or push, on-the- 
high forward 

speed and 


go power-shifting, 
and reverse travel 
ability to make fast counter-rotat- 
ing spin turns within the track 
length of the machine, with full 
driving both tracks 
Also torsion-bar suspension per- 
mits both tracks to oscillate freely 
over rough ground while bucket 


power! on 


remains level 
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Controlling Fire Ants 


(Continued from page 80) 


mound and pulling out 

Insecticide application can best 
be made by using a modified trac- 
tor spray rig. Since the area to be 
treated is small, only about 4 feet 
of boom need be used. An outboard 
section of boom such as those used 
for insecticide or herbicide appli- 
cation could be employed, or a sec- 
tion of pipe with nozzle fittings 
could be made easily. The short 
boom should be directly behind 
the last cultivator sweep gang 
about 18 inches above the ground 


Shut Off Spray 


Where the mounds are scattered 
it is advisable to shut off the spray 
to avoid loss and insecticide con- 
tamination. Where a power lift was 
used, this was done by an auto- 
matic device. A 90-degree turn-off 
plug valve with a 5-inch handle 
was put in the spray line near the 
boom for quick action. The handle 


the cultivators were lowe! 
using a doubled spring to over} 
er the first spring. It wa 
that heavy wire ties could bs 
to extend and adjust the springs 
needed 

Four No. 3 nozzles we! 
since adequate water for lig 
wetting seems to be advantageou 
and the larger droplets tend to drift 
less. It was found that only 5 to 
10 gallons of spray per hour wa 
required for average infestation 
but more or less might be requires 
under varying conditions, A smal 
15-gallon tank was used on the test 
machine, mounted directly on the 
field cultivator frame to allow han 
dy connections to the pump and 
boom 

Either heptachlor or 
seemed to work well as an insecti- 
cide for this task. With the equip- 
ment described here, operated at 
about 5 m.p.h., one quarter pound 
of actual insecticide for each 10 
gallons of spray gave good kill 
over a period of several weeks. Al- 
though the amount of insecticide is 


would 
ant al 
mound 
on 


Effective and Inexpensive 


Very good conti was effected 
field with 


10 to 20 


recently 
an inte 
mound r acl Treatment wa 
made in 3 hou! using 15 gallon 
of spray itl an allowance of 
$2.00 per hour for the tractor and 
equipment, the total cost would be 
less than $7.00. To date there seems 
to be about 90 to 95 percent con- 
trol of the ants on the treated area 
Since two vears are required for 
a large colony to build up, it 
would seem that treatment would 
probably not be needed each year 

It ji believed that the above 
method of fire ant mound treat- 
ment holds considerable promise 
for keeping the ants suppressed. It 
should be understood, 
that while it does not give com- 


however, 


plete eradication it is a cheap and 
effective method of control. With 
10 to 20 


acres per hour may be treated at a 


small, it would be best to remove 
livestock for about two weeks 


was activated by screen door 
springs to avoid damage to the 
valve. This valve was turned off This method of fire ant mound 
as the cultivators were lifted by a treatment has been tried only un- 
single spring and was turned on as der winter and early spring con- 


the equipment described 


cost of only about 25 cents per acre 








W. R. C. Smith Publishing Co. 
Department SH-8-58 

806 Peachtree St., N.E. 
Atlanta 8, Georgia 
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Please enter my subscription to SOUTHERN 
HARDWARE for 3 years. 


Name 


Firm Position 


SERVICE SHARES 


FULLY GUARANTEED AS TO QUALITY, FIT, AND FINISH 
Patterns are available for practically all plows, 
listers, middlebreakers in No. 1 soft center or No. 2 
crucible steel of the highest quality obtainable 
Also, we are now producing a new line of Star 
Blade-Type Plow Shares —in regular and short pat 
terns—made from solid steel, rolled to our own 
strict specifications, and automatically heat treated 
for maximum strength and wearing qualities. You'll 
want complete details now 


STAR MANUFACTURING COMPANY 


DIVISION OF ILLINOIS IRON & BOLT CO 
CARPENTERSVILLE, ILLINOIS, | A. (Est. 1873) 


P.O. Box or 

Street and No. 
City State 
|_|] Enclosed find $2.00 


|) Send bill for $2.00 
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HELPFUL LITERATURE 


Available free to readers. Just write in the 
key numbers on the handy coupon below 


blades, etc. For information 
Write in No. F5 on coupon below 


B. F. Goodrich Tire Co., Akron, 
Ohio, describes how equipment op- 
erators and owners can get maximum 
service out of off-the-road tires in a 
52-page handbook now offered. Four 
factors in off-the-road tires, all with- 
in control of the equipment operator 
or owner, are discussed in the hand- 


G, GM, 50, 60; JD-200, fits M. MT. more 
40; Knoedler No. 300 replacement 
cushions. For more information 
Write in No. F2 on coupon below Henke Manufacturing Co., Colum 
bus, Neb., has literature available 
covering its Columbus heavy duty 
roller mills. The line consist f thre« 
models: trailer, truck mounted, 


Ray Cunningham & Sons, Inc., 501 
Gillette St., La Crosse 25, Wis., will and 


300, 600 


book. The factors are load, inflation, 
operating conditions, and tire care. 
The booklet also describes the com- 
pany’s complete line of off-the-road 
tires and carries data on load and in- 
flation, weights and measures, tire 
specifications for 1957 motor graders, 
self-propelled scrapers, and tractor- 
drawn scrapers plus valve and rim 
information. For more information— 
Write in No. Fl on coupon below 


Iowa Fibre Products, Des Moines, 
Iowa, has available a catalog sheet 
featuring the following L-S cushions: 
the L.S. 200, all shredded foam rub- 
ber with plastic covered cloth; the 
L.S. Super 600, solid foam rubber 
with plastic cover; and T-1 400, all 
shredded foam rubber covered with 
canvas. Also, replacement cushions 
which include the JD-100, fits A, B, 


For more 
information 


ae 





Fill out and mail coupon to 


SOUTHERN 
FARM EQUIPMENT 


806 PEACHTREE STREET, N. E. 
ATLANTA 8, GA. 


supply full color folders and complete 
information on selling the Cunning 
ham Hay Conditioner. For more in 
formation 

Write in No. F3 on coupon below 


Universal Pulleys Co., 349 N. Mo 
Wichita, Kansas, featur: the 
Transmix utility mixer in a folder 
which gives complete information on 
numerous mixing 
feed, silage, cement, and hauling dirt 
For more information 

Write in No. F4 on coupon below 


] + 
ley, 


its uses, such a 


Mid-West Forging & Manufactur- 
ing Co., 38 S. Dearborn St., Chicago 
3, IlL, offers folder on its product 
which include spike harrow teeth 
spring harrow and cultivator 
rotary tiller tines, rotary 


stationary: four capaciti« 
900, and 1200 bu. For 
tion 

Write in No. F6 on coupon below 


more initorn 


Taylor Implement 
Co., Athens, Tenn 
catalog containing 
the compl te Taylor 


available 


ha 
r literature COV 
ing ubsoiler 
plow and 
ture l also avai 
Taylor-Way offset 
informatio 

Write in No. F7 on coupon below 


Brower Manufacturing Co., 394 
3rd St., Quincy, IIL, ha i 
available on it Lime i 
and 
more information 

Write in No. F8 on coupon below 


catal 


mills and poultr 


~~ 
iN 


Manufacturing 


Send me these FREE Catalogs and Bulletins .. . 


Send information on these advertisements .. . 


Company Page 
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Larson Machine Co., Princeville, 
Ill., covers its line of farm sprayers, 
fertilizer applicators, and _ other 
equipment in a catalog offered to the 
trade. For more information 

Write in No. F9 on coupon, Pg. 86 


Gehl Bros. Manufacturing Co., 
West Bend, Wis., has literature avail 
able on its two pieces of optional 
equipment—the conveyor extension 
and the reversible apron—designed 
for addition to the Gehl self-unload 
ing pto forage box. For more infor 
mation 
Write in No. F10 on coupon, Pg. 86 


Clark Manufacturing Co., Ather 
ton, Mo., has literature available on 
its sprayers, ammonia applicators, 
and hydraulic cart for rotary ho 
and harrows. For more information 

Write in No. F1l on coupon, Pg. 86 


Joliet Wrought Washer Co., Joliet 
Ill., gives complete details about stee! 
and non-ferrous flat washet 
kinds in an ay 
more information 


Write in No. F12 on coupon, Pg. 86 


ailable catalog 


Credit Equipment 
Woodward Ave 


offers a bro 


Commercial 
Corp., 1300 N 
Birminghan Mict 
chure on using credit as a sales 
The compar provides sal yuilding 
credit plans for l 


tool 


ers regarak 
vidual dealer handl 
formation 


Write in No. F13 on coupon, Pg. 86 


Henry Manufacturing Co., P. O 
Box 521, Topeka, Kansas, 
three-color folder picturing and de 
} 


scribing in detail its new complet« 


otter a 


line of loaders, tractor shovels, and 
backhoe Information on 
equipment manufactured | 
company is presented al , 
er is punched to fit a st 
loose-leaf binder. For more inforn 
tion 


Write in No. F14 on coupon, Pg. 86 


other 


Tractor Group, Allis - Chalmers 
Manufacturing Co., Milwaukee, Wi: 
describes the B-125 power unit in an 
8-page, 2-color catalog MS-1247. The 
catalog give pecifications and list 
special equipment 
pand the versatility and use of the 
engine. For more information 

Write in No. F15 on coupon, Pg. 86 


‘ 


available to ex 


G. H. Meiser & Co., P. O. Box 400, 
Blue Island, IIl., has available catalog 
and discount sheets on its Enginair 
Tire Pump which is designed to fit 
any gasoline engine built since 1930 
comes equipped with four different 
spark plug thread size Pump and 
gauge come complete with 16 ft. of 
hose. For more information 
Write in No. F16 on coupon, Pg. 86 


Wisconsin Motor Corp., Milwaukee 
46, Wis., offers bulletin S-223 which 


SOUTHERN FARM EQUIPMENT for 


August, 


describes all models of its powered 
equipment. For more information 


Write in No. F17 on coupon, Pg. 86 


Peerless Equipment Co., Joplin 
Mo., gives complete inform: 
an illustrated folder on all portable 
Stationary models and 4 of all 
purpose and small 


ition in 


grain R r Mill 
For more information 
Write in No. F18 on coupon, Pg. 86 


Claffey Machine & Manufacturing 
Co., Groveport, Ohio, ha I 
available on it 
loaders which are 
vas-apron or false 
Either 
The portable power 


powel! 


model fits 


chased 
unloaders can be con, 

unit. For more information 
Write in No. F139 on coupon, 


separately; all 


Cole-Hersee, 20 Old 
Joston 27. Ma , pre 
cal products in a comp! 
log, D-176. The wit 
ind other el 
equipment 
inder the mos 
tions and meet 
ana pecificat i 
company. For mor 
Write in No. F20 on coupon, Pg. 86 


Allis-Chalmers Manufacturing Co., 
Tractor Gr I M co | VV 


Write in No. F21 on coupon, Pg. 86 


The Ferguson sCenutacturing Co. 
Suffolk Va int é 

powell driven 

tor, as the answer! 

vation. Dealer are oll 

ful 4-page brochure For n 

mation 

Write in No. F22 on coupon, Pg. 86 


Flint & Walling pw ag Co., 
Inc., 379 Oak St., Kend 
provide $a catalog on 
ter systen The com} 
there are F & W 
requirement exact 
formation 
Write in No. F23 on coupon, Pg. 86 


Century oe Corp.., 
Equipment Division, Cedar R 
lowa, presents its line of 
sprayers in its 1958 spra 
The manual is designe 
dealer Centur 
and also give i great a 
information abou 
tains detailed specifi 
fully illustrated, including 
photos of the equipm« 

For more information 
Write in No. F24 on coupon, Pg. 86 


I romote 


‘ 


1958 


Massey - Ferguson Industrial Di- 
vision, 1009 South West St., Wichita, 
Kansas, presents its line of industrial 
equipment in a colorful brochure, 
complete with action photos ana spec 
ifications. Included are the new Work 
Bull tractors 202, 1001, 303, and the 
Fork t, é well a Davi loaders 

The Work Bull and 
are described as 
profitable on-the 


‘or more informa 


Write in No. F25 on coupon, Pg. 86 


B. F. Goodrich Tire Co., Akron, 
ffers a 32-page product catalog 

lete specifications and 

correct us¢ and maint 
agricultu ires for farm 

In addition to pro 

and load data for all 


tire 


julpment ana 
ilipment. Fo! 


Write in No. F26 on coupon, Pg. 86 


Crescent lastics, Inc., 


\ 


Kl 


Write in No. F27 on coupon, Pg. 86 


Century Engineering Corp.. 


i ( I | 


Write in No. F28 on coupon, Pg. 86 


Crown Dairy Supply Co., 323 W 
WwW ikes! ol 


Write in No. F29 on coupon, Pg. 86 


Wright Power Saw & Tool Corp.., 


format 
Write | in No. F30 on coupon, Pg. 86 
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in person ...in displays... in advertising ...in special promotions... 


Let’s face it—the honeymoon is over! The word “‘sell”’ is back! 
And don’t blame the times! You're living in a growing America! 

Jetween now and 1975, there will be more people ... more jobs... 

more income ... more production . . . more saving . . . more research 


the goods -..and more needs than ever before in our history. 


The business is there! BUT .. . you have to go get it! It might 


and then take a little personal attention. It might take a special promotion or 
store display. It might mean more—and better— advertising. It 
certainly means asking for the order! 


£0 get Check your stock. Bring it up-to-date! Then do the same with 
} vou! 


your selling ideas! The results will astound 


the sale * . FREE! Get going today! Write at once for istrated “How To Turn 
the Tide” booklet offering valuable and vital selling ideas. The Advertising 


Council, 25 Ws 45th Street, New York 36, New York. 


YOUR FUTURE IS GREAT IN A GROWING AMERICA 
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BASIC RESEARCH... 


father of tomorrow's new products 


Basic research at Allis-Chalmers is 
Steel melts at 2800° F. Yet Allis a constantly at work developing new 
Chalmers researchers have de : : materials, new processes, new ideas 
veloped materials that withstand ; that will be transformed into better 
temperatures of 3000 degrees . : 
a discovery of great importance For example, from Allis-Chalmers 
to the world of tomorrow ’ research laboratories has come a 
new process for commercial pro 
duction of nodular iron, looked 
upon for years as nothing more 
than a laboratory curiosity. Nod 
ular iron is a new type of iron as 
strong and flexible as steel, yet as 
easy to cast and machine as ordi 
nary gray iron. It is known as 
“the cast iron that bends.” 


equipment for tomorrow's farming 


Final drive and steering clutch 
cases in Model HD-6 Crawler Trac 
tors are made of nodular iron, and 
breakages are virtually unknown 
New uses for nodular iron in farm 
equipment and other products are 
still being discovered 

Basic research in materials at 
Allis-Chalmers has also resulted in 
the development of materials ca 
pable of withstanding temperatures 
of 3000° F, which is 200 degrees 
higher than the melting point of 
steel 

This search for new knowledge 
that will improve the lasting quali 
ties and performance of every ma 
terial used in Allis-Chalmers prod 
ucts goes on endlessly evidence 
that farmers can always turn with 
confidence to Allis-Chalmers for the 





ae 

Research metallurgists developed a 
practical method for producing nodu 
lar iron in quantity first in a small best in farm equipment 
laboratory furnace, now in big, foun 

dry-size cupolas 


Final drive and steering clutch hous 
ings of nodular iron in Allis-Chalmers 
HD-6 Crawler Tractors withstand 
thousands of hours of grueling service 
under the most demanding conditions > 
Failures are virtually unknown 


ALLIS-CHALMERS, FARM EQUIPMENT DIVISION, MILWAUKEE |, WISCONSIN 


ALLIS-CHALMERS <<) 


LISTEN! National Farm and Home Hour 
NBC — Saturday 


Model HD-6 Crawler Tractor with tool 
bar-mounted ditcher. Years of re 
search and testing have resulted in> 
equipment of superior quality and 
performance. 
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MAGNETIC CAN OPENER: Geared drive guarantees perfect AUTOMATIC ELECTRIC CAN OPENER AND KNIFE SHAR AUTOMATIC CAN OPENER: Opens ca n half thet 
performance ... every time. Handy magnetic Lid -Lifter EWER: Opens any size, any shape can at the t ta One motion lock can and removes the lid tt 
p and holds the cut out lid. Retails from $3.49 finger, and automatically shuts itself off whe j simple. Truly the better valve automat an opene 
cut out. Full size $4.49 
WALL ICE CRUSHER: Crust faster, easier ICE BUCKET: Perfect indoors or out. Made from TABLE ICE CRUSHER: It 
ntinuous feed, mult nple ad f Dylite bubble t a’ r anywhere r ket 
tment for fine or « trom $7.95 bounces. Keeps ice fresh for 18 t Retail $7.95 full tra adjustment ¢ e ice 
$9 95 


5 
© 


= 
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PORTABLE KNIFE SHARPENER: Sharpens any knife toa PORTABLE CAN OPENER: Here's a can ener y an BUDGET CAN OPENER pens any size, any shape can 

professionally correct razor edge, including the finest use anywhere Kitchen picnics, trig barbecue with ease and leaves a safe, smooth edge. 6 

hollow ground cutlery. it's safe, simple and foolproof Same smooth double gear tting a5 in wa ene to give years of dependable, trouble-free service 
Retail $1.98 Reta f $1.98 Retails from $1.98 


Swing-A-Way has everything you want! 


THE QUALITY YOU WANT: SWING-A-WAY is rated first in quality and 

value by America’s foremost testing laboratory. SwinG:A-Way 

THE STYLE YOU WANT: SWING-A-WAY is as fresh as tomorrow... today. 

Dramatic, new styling assures sales success. FIRST IN SALES + FIRST IN VALUE! 


THE PRICE YOU WANT: SWING-A-WAY is priced right for fast turnover. SWING-A-WAY MFG. CO 
It's the worth-more product that costs less. ST. LOUIS 16, MISSOURI 


THE PROTECTION YOU WANT: SWING-A-WAY is backed by a 5-year In Canada: Fox Agencies, 
guarantee that protects both your customers and you. Why not put past Grade, Oates 
these selling advantages to work for you? You can sell more, make 

more with SWING-A-WAY! 
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NEW COUNTER 

TOOL TOWERS 

each under *2000 
to dealers 





NEW FLOOR 


TAKE YOUR PICK 
TOOL TOWER 


FREE 
WITH TOCOL ASSORTMENTS 


NEW COUNTER TOWERS 
FOR HYDE CARDOSELLS 


Three sma smart, rewolwing wine and gold ted ter wes 
FREE with less than $ { Fin-Up and Parnt-Up HYDE CAR 1 


Assortme 





WO. CIIS BLUE DIAMOND COUNTER TowER 
Lie” Elastic Putty Knives 6 
Lhe” Steff Putty Anives 6 
high, 13° wide wl 

$27 % DEALER PROFIT. $11 16 


WO. CI14 PAINT SCRAPER COUNTER TOWER 
C78 Scraper with 1” blades 2480 3 Blades 
C79 Scraper with 1¥)" Diades 12 79-3 Blades 
80 Scraper with 2° Diades 2 8.3 Blades 
ZE. 19° high, 13° wide wT. FiInTURE & TOOLS 
ALES LIST—$32.70 O€ALER PROFIT—$13.08 OFALER sT—$19 62 


WO. C113 BLACK AND SILVER COUNTER TOWER 

Elastic Putty Kniwes 6—C2E.3" Elastic Wall Scrapers 

Stiff Putty Knwwes 6C2£ 4” Elastic Wa rapers 
high, 13° wide WT FIXTURE & TOOLS Ds 

$30.30 DEALER PROFIT$1212 OLALER COST$i18.18 


NEW WALL TOWER FOR 
HYDE CARDOSELLS 


Wine and gold revolving fiature fastens to wall or post. Given at fo 
harge with the following HYDE CARDOSELLS Assortment 


WO. CII? WALL TOOL TOWER 
C2E-1¥a" Elastic Putty Knives 6—C2£-4" Elastic joint Knives 
2 Ve” Stiff Putty Knives 6—C2t 5” Elast joint Kniwes 

CIEL 4a” Elastic Putty Knives 6—CIE-3” Elastic Wall Scrapers 
6—C35.1 ve" Ste? Putty Kniwes 6—C35.3" StiW Wall § pers 
6—C2E.3" Elastic Wall Scrapers 6—CIE-4” Elastic jomt Kniwes 
6—C25.3° Stiff Wall Scrapers 6—CIE-5” Elastic jomt Knives 

7E. 43° high, SMa" wide SHIPPING WEIGHT FIXTURE AND 
with tools 16° wide TOOLS —-25 Bs. 2 o7 
ALES LIST—$85.80 DEALER PROFIT—$34.32 DEALER COST—$51.48 


NEW FLOOR TOWER 
FOR HYDE CARDOSELLS 


WO. C120 FLOOR TOOL TOWER 

New wine and gold, ai! wood, revolving fixture takes only 14 quare of 
oor space. Features 17 Fin-Up and Pa p’ s. Giwen at o harge 
with the following individually carded tools 
BLACK & SILVER BLUE DIAMOND 

2£-1 Vo" Elastic Putty Knives 6—CIE-1\e™ Elastic Putty Knives 

25-1 Ve" Stiff Putty Knives 6—CIS.1 Me™ Stiff Putty Knives 

C2E-3” Elastic Wall Scrapers 6—CIE-3~ Elastic Wall Scrapers 

C2S-3" Stiff Wall Scrapers 6—-C35.3" Stiff Wall Scrapers 

C2£-4” Elastic jot Kniwes 6—C3£E-4” Elastic joint Kniwes 

C2E.5” Elastic Jot Knives 6—C3IE-5~ Elastic Jomt Koiwes 


PAINT SCRAPERS 


C83 24. 8 8! 
C8 ca serene ae ORDER NOW 
SIZE, 56° high, 13° wide WEIGHT FIXTURE & TOOLS 49 its 


SALES LIST—$130.14 DEALER PROFIT—$5206 DEALER COST—$78 08 FROM 





YOUR 
HYDE MFG. CO. - 
SOUTHBRIDGE, MASS., U.S.A. WHOLESALER 














SOUTHERN HARDWARE for August, 1958 


For more information use Handy Return Card, Page 69 





